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Fire-Marine Insurers 
See Premium Increase 
In First Six Months 


Volume Reflects Gains in Industrial 
Activity, Sales of Autos, 
Foreign Shipments 


LOSSES ARE ALSO HIGHER 


Companies to Show Drop in Assets 
and Surplus Generally with Fall 
in Security Values 


For fire and marine companies July 1 
brought to a close a rather profitable 
six months of business from the stand- 
point of underwriting, but not so from 
the angle of value of investments. For 
the next six months of 1940 insurance 
leaders rightly hesitate to predict any- 
thing, as the immediate future is too 
full of uncertainties. Since the first of 
January this year premium income has 
shown generally an increase over the 
corresponding period of 1939, and losses 
are also somewhat higher. 

The consensus appears to be that 
straight fire insurance income has shown 
a small gain this year over last year, 
despite the effects of rate reductions. 
With general business operating at a 
level above last year the volume of fire 
insurance liability assumed is admittedly 
higher and most company executives be- 
iieve this will be translated into a pre- 
mium gain when all the figures have 
been received. Fire losses were up, too, 
in the early months of 1940 but for the 
last two or three months have been on 
about the same level as during the sec- 
ond quarter of 1939. 

Auto and Marine Premiums Up 

Automobile, inland marine and ocean 
marine premiums show a definite gain 
so far this year. Sales of new automo- 
biles have been large, and this has bene- 
fited particularly those insurers with 
large finance accounts. Inland marine 
premiums reflect the increase in trans- 
portation of merchandise which has oc- 
curred and ocean marine underwriters 
have more than offset a loss in straight 
marine-business by their writings of war 
risk insurance on cargoes and hulls. f 

Insurance on shipments to the Scandi- 
navian and Low Countries in northern 
Europe continued until the second quar- 
ter and the Mediterranean area and 
France were not closed until June. 
Meanwhile shipments increased between 
the United States and South American 
and Asiatic ports. Ocean marine and 
war risk losses have been high and 


(Continued on Page 28) 





Fire Dept. 
Brokers & Agents 

Marine Dept. 

Casualty & Surety 

Sener re er er ae NE AR 





Mr. A. decided to celebrate the Fourth of 
July safely and sanely. He chose the Golf 
Club as the proper scene for a conserva- 
tive observance of the holiday. Mr. B., an 
other addict of the ancient and honorable 
game, set forth under the same inspira- 
tion. What happened? Mr. A. teed off, 
overshot the hole, and the ball sped into 
Mr. B.’s pocket, smashing his best dud- 
heen and igniting a packet of matches. 
It’s all right to burn up the course, but 
when equipment or clothing are burned, 
then a London & Lancashire Combination 
Golfer’s policy comes in mighty handy! 


Lon ondon & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD, + ORIENT LANCASHIRE 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- GROUP 
PANY, LTD. + SAFEGUARD INSURANCE COMPANY OF NEW YORK 2 
STANDARD MARINE INSURANCE COMPANY, LTD. (rire DEPARTMENT) Se 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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Plan for September 


It is in September that the Annual Convention of the 
National Association of Life Underwriters will be held in Phila- 
delphia. But it is now that we must individually make up our 
minds that we are going. Or, to put it another way, it is now 
that we must make up our minds that we can’t afford to miss it. 








That the program will be worthwhile we can judge by the 
records of the fifty program committees who have produced the 
preceding fifty annual conventions, for it is “an old American 
custom” for each successive committee to go its predecessor 
one better. 


The inspiring unity of spirit “and purpose, the fraternizing 
of men and women from all parts of the country, the sharing of 
usable ideas and knowledge, will make attendance profitable. 


And Philadelphia will do its best to make this one delightful. 


Do decide, now, to go! 











THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 








WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 


New Book Discusses 
Transfer of Property 
For Escaping Taxes 


Frequent Cause of Litigation Under 
Sections of Federal Estate 
Tax Law 


MORSE GARWOOD AUTHOR 


“Estate Planning to Minimize 
Taxes’? Published by Prentice- 
Hall, Inc., This Week 


In a book published this week by 
Prentice-Hall, Inc., and written by Morse 
Garwood, a Philadelphia tax specialist, 
name of the volume being “Estate Plan- 
ning to Minimize Taxes,” the author 
makes the statement that sections of 
the Federal Estate Tax Law having to 
do with transfer of property by insured 
before he dies have led to more litiga- 
tion than all the other sections of this 
particular law combined. Purpose of the 
sections is to prevent an individual from 
avoiding the Federal estate tax by the 
simple expedient of giving his property 
away before he dies. 

Philadelphia Lawyer 


A lawyer, Mr. Garwood is with the 
Provident Trust Co., Philadelphia. At 
one time he was with the legal division 
of a life insurance company. 

Discussing sections having to do with 
transfers Mr. Garwood says the statute 
provides that there shall be included 
in the decedent’s gross estate the value 
of any interest in property which the 
decedent had transferred during his life- 
time (1) in contemplation of death, or 
(2) which was to take effect in posses- 
sion Or enjoyment at or after his death; 
or (3) where he has retained posses- 
sion, enjoyment, the right to the in- 
come or the right of control. The stat- 
ute provides that the transfer of a ma- 
terial part of his property within two 
years of death shall be presumed to 
have been made in contemplation oi 
death. “This means,” says Mr. Gar- 
wood, “that if a transfer was not made 
in contemplation of.death, it is up to the 
decedent’s executors to prove that it was 
not so made. A transfer which is a bona 
fide sale is of course not taxable.” 

The author says that the term, “con- 
templation of death,” is not easy to de- 
fine; yet, it is essential that every per- 
son planning estates should have a thor- 
ough understanding of its meaning. In 
Wells v. U. S., 283 U. S., 102, the Su- 
preme Court of the United States has 
said that “the words ‘in contemplation 
of death’ means that the thought of 
death is the impelling cause of the trans- 
fer, and while the belief is the immi- 
nence of death may afford convincing 
evidence, the statute is not to be lim- 
ited, and its purpose thwarted, by a rule 
of construction which in place of con- 
templation of death makes the final cri- 
terion to be an apprehension that death 


(Continued on Page 8) 
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A STRONG RIGHT ARM FOR A WINNER 


John Hancock national advertising is a Against this background of success 
strong tight arm for a winning salesman. stories John Hancock agents find it easy to F 
Every advertisement shows, by means of a+ sell our readjustment income plan. The 
dramatic comparison, how important it is to plan itself is a winner for it fills a need that 


have money available at a critical ame. is universal. 
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Committee Heads Named for N. Y.C. Life 


Underwriters Association 


Thirty-five committee chairmen for the 
Life 
City of New York have: been appointed 


Underwriters’ Association of the 
by Lloyd Patterson, who took office as 
president of the association this week. 
These new committee heads will have 
charge of the numerous activities of the 
association during the coming year. 

According to the new constitution of 
the association, each of the committees 
is under the general supervision of the 
president, one of the three vice-presi- 
dents, or the treasurer. This new set- 
up is to insute some measure of control 
by the executive officers over the work 
of the committees and to maintain con- 
tinuity of policy among the various com- 
mittees. 

The organization meetings of the 
Board of Past Presidents and of the im- 
portant Agency committee were held this 
weck. The chairman of the Board of 
Directors of the association will be chosen 
at the first meeting of the board, to be 
held July 11. 

A partial list of the newly-appointed 
chairmen follows: 

Under S. Samuel Wolfson, treasurer 
of the association, long one of its most 
active members and head of an agency 
of Berkshire Life, is the Membership 
and Conservation Committee, of which 
Timothy W. Foley is chairman. Mr. 
Foley is manager of the Foley agency of 
State Mutual. 

Another group of committees is under 
Lester Einstein, administrative  vice- 
president of the Association, of the 
Einstein-Salinger agency of Mutual Ben- 
efit Life. This group includes the com- 
mittee on Admissions to Membership, of 
which William H. Waddington, super- 
visor in the Keffer agency, Aetna Life, 
is chairman committee on Business 
Ethics, headed by William F. Plume, 
CLU, of the Baldwin agency, New Eng- 
land Mutual; and Constitution and By- 
laws committee under J. Fred Speer, 
Dunsmore agency, Equitable Life, presi- 
dent of the New York Chapter of CLU. 
Cooperation with General Insurance 
Brokers is in charge of Jerome Siegel, 
McGeorge agency, Prudential; Coopera- 


Companies chairman is James Elton 
Bragg, CLU, manager of the, Bragg 
agency, Guardian Life, a member of the 
American College of Life Underwriters, 
former secretary and trustee of the 


RALPH G, ENGELSMAN 


National Association of Life Underwrit- 
ers, and for many vears a lecturer on 
life insurance at N Y U. 

The committee on Cooperation with 
Industrial Agents is headed by Solomon 
Huber, Einstein-Salinger agency, Mu- 
tual Benefit Life; and Cooperation with 
Supervisors chairman is William C. 
Smerling, CLU, assistant general agent 
of the Wolfson agency, Berkshire Life. 
Harold L. Taylor, general agent for 
Mutual Life, and George Alk, Ejinstein- 
Salinger agency, Mutual Benefit Life, 
are chairman and vice-chairman respec- 
tively of the committee on Reception of 
Guests and New Members. 


Educational Vice-President Beatrice 


tion with Legal Reserve Life Insurance Jones, CLU, manager of the women’s 





unit of the Wilson agency, Equitable 
Society, and a leading woman among 
insurance speakers, will supervise anoth- 
er group of committees. Wheeler H. 
King, CLU, assistant agent in the 
Allen & Schmidt agency of New England 
Mutual, is chairman of the committee on 
Cooperation with Chartered Life Under- 
writers; Bertha Loheed, Fidelity Mutual 
Life, heads the Committee on the As&d- 
ciation and other Libraries; Paul E. Orr, 
Jr., CLU, Bragg agency, Guardian Life, 
is editor-in-chief of the Association’s 
publication, “The Bulletin”; Harold N. 


¢ 
Jenkins & Guillo, Inc. 


JAMES ELTON BRAGG 


Sloane, McNulty agency, Prudential, is 
business manager of “The Bulletin”; 
Sidney E. Leiwant, also of the McNulty 


agency of Prudential, is chairman of the 


Exhibit Space Committee; Harper R. 
Dowell, CLU, Warner Agency, New Eng- 
land Mutual, heads the Educational 
Committee; and Harry Krueger, CLU, 





Countess of Thomand, N. Y. C. 
LLOYD PATTERSON 


Recht agency, Northwestern Mutual, 
former president of the CLU in New 
York, is in charge of the Agents Train- 
ing Course. 

Hugh J. Hannigan, McMillen agency 
of Northwestern Mutual, public rela- 
tions vice-president and director of the 
Association will oversee the activities of 
the following committees: Cooperation 
with Chambers of Commerce, of which 
William S. Verplank, Myrick agency, 
Mutual Life, is chairman; Cooperation 
with Trust Companies, headed by Irwin 


D. Herzfelder, Dawson agency, New 
England Mutual; Committee on Com- 
munity Speakers, under Willis  F. 


McMartin, CLU, McMillen agency, 
Northwestern Mutual; Committee on 
Publicity, with Elias Klein, manager of 
the Bookstaver agency of Travelers, as 
chairman; and Committee on Subversive 
Activities, headed by J. M. T. Billson, 


(Continued on Page 4) 


Association Officers Heading Groups of Committees 





S. SAMUEL WOLFSON 


Matar Studio 
WHEELER H. KING 


BEATRICE JONES 


HUGH J. HANNIGAN 
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Iowa Warns Against ‘ . W.. 
shal ., Unlicensed Companies | Life Sal s Sup vi | 
N. Y. Association Chairmen P G Sales Supervisor 
DIO STATIONS SCRUTINIZED nh ng Tea is ES 
RA - An important Life Agency in New re 
Nvuetin agency, Aetna Life, a member Effort to Make Policyholders Realize Jersey, operating on sound business More 
of the hoard of directors of the Associa Protective Services Afforded by principles, with quality and perma- 
if the bon Insurance Department nence paramount in acquiring busi- 
tien ness and men, seeks the services of 
Under President Patterson, general lowa Insurance Commissioner Fischer an energetic and progressive Super. Thi 
agent for Massachu ee arvetme ¢ the issued a warning against mail order in pow lt gl | = tc Actna 
following committees: the paarncine om urance business by unlicensed com Applicant should be up to date in brates 
mittee, chairman of which is John M panics operating in lowa and included modern selling and organization meth- ner % 
Vraser, general agent of Connecticut Mu ome newspapers and radio stations ods, and have a clean record of sub. Phila 
tial ."" ar pre aon of ho wage which he said mas Soon handling a penny ly qe ep a 
tion, the Committee on Minners ane vertisements with unapproved Se ping stone to General Agency wo:k — 
Mr. Fischer said the radio stations in- if applicant measures up to required odd 
volved were only a few small ones. He — in the job to be — banke 
ar we dad satin Pe oe arge astern company (operating ave 
| ae 1 out om ; - we ti " ine under N. Y. State Law). Agency le _ 
an announcer reading a commercia cation: Newark, N. J. Write. giving 
should not be required to obtain a license experience and record in detail, and Bong 
as an insurance agent inasmuch as he is if possible, accompany letter with re- Club. 
selling directly to the listening audience. oo — Remuneration: Salary Harp 
The Commissioner pointed out that the aa a 1381, Th og 
lowa Department is maintained by the arpheiag-Poa . The Eastern Under- ave 
taxpayers for the protection of the writer, 94 Fulton Street, New York. Bae 
policyholders and anyone dealing with ley. a 


an unlicensed company is losing the yale 


service performed by the Department. Metropolitan First presi 


He mentioned that suits against un Natic 


Kaiden-Keystone Photo licensed companies have to be brought Woman Employe Dead Brom 




















TIMOTHY W. FOLEY in the company’s home state, while a iy Fidel 
licensed company can be sued in lowa WITH COMPANY FOR 52 YEARS “A 
he expended in making the year the He also said persons dealing with li bores 
finest in the Association’s history. ge companies have. pe —— of Began in 1877 in Actuarial Division, finds 
the epartment examinations and a Retired in 1929 When Head of lic al 
BEST'S LIFE CHART ISSUED check through the annual statements Levee Section; Ace Sf ond 
Summarized financial statements of filed with the Department. s z se the | 
177 lewal reserve life insurance compa- - Miss Carrie Foster, the first’ woman that 
ni eee -y Page — —— W. L. Jessup Picked to Head -, be ;cmployed by the Metropolitan panic 
OF RECO oo" hag esi og e ° Ate, died at her home in New York casui 
panies, just issued : : Exhibit Committee of LAA June 26. She would have celebrated her to M 

Vest pocket — - po ggci gives W. L. Jessup, manager of sales pro cighty-seventh birthday July 20. 
LESTER EINSTEIN at ee analysis hs Bigs oni” i motion and advertising for the Pilot Life Miss Foster, a native of Brooklyn, en- De 

and ai items are Cas rere of Greensboro, N, C.,, has been named — tered employ of the Metropolli 

Ye iat ; preg ° Ur shoro, N, ©, Mi ‘ politan Feb- 

Luncheons under Charles V, Cromwell, 1% emg oe Pens Y ba fest Co, 75 exhibits chairman for the annual meet- — ruary 18, 1877, when its home office was T 
head of the Cromwell ageney of Manhat Fulton Street, New York ing of the Life Advertisers a. at 32 Park Place, Manhattan. When W 
: , 3 a a . Members of Jessup’s committee will be — she retired in February 1929, after fifty- new 
tan Life; and the Committee on National ACTUARIES ELECT McLACHLIN announced as soon as their acceptance two years of service, she was hailed as vor 
Convention Attendance, headed by Ralph ae MeLachilin, secretary of the Con has been received. the first woman in the United States to i | 
(. Engelsman, general agent of Penn federation Life Association, has been Te exhibits annually boom ence of the be employed by one company for more with 
Mutual Life and president of the New elected president dg soe omg Club highlights of the LAA meeting. A num- than half a century. Her first position chai 
Vork State Association of Life Under of a ee rhe club hs —, wf ores ber of innovations are planned this year with the company was in the actuarial ing 
; bers the actuaries oF er tte imsur- to enable those in attendance to make division under Actuary James M. Craig. | Det 
writers | ance companies of the Vominion the most of the material exhibited. Later she rT made section head of the Ge 
In announcing the committee chairmen : ; first group of six women with the Met- setts 
Mr. Patterson said that he felt in’ spite THIRTY YEARS WITH AETNA LICENSES ropolitan. Today the insurance company was 
| John J. Archer, field representative ROSENBERG LOSES employs approximately 9,500 women in cone 
of difficult conditions in the world today, — in’the comptroller’s office of Aetna Life Superintendent of Insurance Louis H. its home office at 1 Madison Avenue. stan 
the life insurance business was entering completed three decades with the com- — Pink has revoked the licenses of Michael In the early years of her service, in offic 
a very prosperous era, He particularly pany on July 1. Joining Aetna in 1910 Rosenberg, 225 Lafayette Street, New addition to her regular work, Miss Fos- othe 
praised the strong \ssociation officers as a clerk in the life application depart- York City Mr. Rosenberg was licensed ter selected all the women hired by the af a 
who were serving with him this year ment, he was made field auditor in 1927 as an insurance broker and agent for company. Most of her service with the Ball 
and indicated that every effort would and promoted to his present position two life insurance companies. Metropolitan was in the policy division Det: 
and she was head of a large section at the 
the time of her retirement, gers 
exe 
NAME SARBONE-SILVER, INC. ciat 
com 


Newark, N. J. General Agents for Hos- 
pital Insurance of United B 
States Life 

The Unitea States Life of New Aff; 
York, has appointed the new insurance 


firm of Sarbone-Silver, Inc., of Newark, 
a | N. J. as general agents for hospitaliza- x | 
| YQ tion insurance. Unc 
; { > David Sarbone, president of Sarbone- huh 
i Nl Li Silver, has for some time been in the Car 
wR a > he - a hospital insurance field. Samuel E. cha 
bY bt RE * a Silver, treasurer, has had fifteen years met 
of insurance experience. Ma 
ast year 18% of Sun Sif Ch 
FIELD ELECTED IN ST. PAUL 
aims were pi ‘ ; 
4 Lie talento hae oe oe 
wife erw s, " : c 2 
im 5 years my oo Hotel St. Paul, the following officers 
i Field, ss 













were elected: president, Dean H. 








HEAD OFFICE - MONTREAL Prudential; vice-president, O. G. Hol- | ~~” 
mer, State Mutual, and secretary-treas- 1 
urer, Hugo H. Schulz, Bankers Life. P 
Directors: Elmer Oistad, Guardian, im- R. 
mediate past president; Herman Ramp- re: 
meier, Travelers, national committee- ie 
man; Alan D. Harmer, Minnesota Mu- No 
tual; John J. Steger, Massachusetts Mu- net 
tual; Warren Johnson, Mutual Life of der 





N. Y., and O. A. Reeves, New England tae 
Mutual, tre 





























Dead 
YEARS 


Jivision, 
1 of 


woman 
opolitan 
vw York 


ited her 


lyn, en- 
in Feb- 
ice was 
When 
r fifty- 
tiled as 
tates to 
r more 
position 
ctuarial 
. Craig. 
| of the 
e Met- 
ympany 
men in 
enue. 
vice, in 
ss Fos- 
by the 
ith the 
livision 
tion at 


INC, 


r Hos- 


f New 
urance 
‘ewark, 
italiza- 


rbone- 
in the 
el E. 

years 





July 5, 1940 


Page 5 








W. R. Harper Celebrates 
35th Year with Aetna 


PRESIDENT BRAINARD SPEAKS 
More Than 100 Attend Dinner Honoring 
Career of Philadelphia 
General Agent 
Thirty-five years as general agent of 
Aetna Life at Philadelphia were cele 
brated by William R. Harper at a din 
ner at the Merion Country Club = in 
Philadelphia last week. Morgan B. 
Brainard, president of the Aetna Af 
filiated Companies, was among the 100 
odd home office officials, Philadelphia 
bankers, and members of the Harper 

agency who attended the dinner. 

Presiding at the dinner was H. L. 
tongaardt, president of the Aetna Life 
Club. Gifts were presented to Mr. 
Harper by Ross FE. Gorsuch for the 
Group department and supervisors, and 
by Ernest L. Baker for the agents. 

Among others present were Vice- 
presidents E, E. Cammack, S. T. What- 
ley, and W. H. Dallas of the Aetna Life; 
Livingston FE. Jones and H. J. Haas, 
president and vice-president of First 
National Bank of Philadelphia, and 
Frank M. Hardt, vice-president of 
Fidelity-Philadelphia Trust Co, 

“A Yankee finds himself in an em 
barrassing position when he suddenly 
finds himself saying nice things in pub 
lic about a friend,” said President Brain- 
ard, who joined the Aetna companies in 
the same year as Mr. Harper. He said 
that whatever reputation the Aetna com 
panies enjoy in Philadelphia, in fire and 
casualty as well as in life, is due entirely 
to Mr. Harper. 





Detroit Group Makes Plans 
To Attract 1941 Convention 


Within a week of their election the 
new officers of the Detroit Life Under- 
writers Association were called together 
by President William A. Post to meet 
with the newly appointed committee 
chairmen to discuss the plans for bring- 
ing the 1941 N.A.L.U, convention to 
Detroit, 

George E. Lackey, CLU, Massachu- 
setts Mutual, former national president, 
was appointed chairman of the 1941 
convention committee. The officers and 
standing committee chairmen are ex- 
officio members of the committee and 
others will be appointed. The president 
of the Michigan State Association, E. P. 
Balkema, CLU, Northwestern National, 
Detroit, who just retired as president of 
the Detroit General Agents and Mana- 
gers Association, is a member of the 
executive committee of the Detroit Asso- 
ciation and of the 1941 convention 
committee. 


BUFFALO OUTING ARRANGED 





Affair to Take Place July 11 at Club in 
Canada; W. M. Smith and Miss 
Keene Head Committees 
The annual outing of the Buffalo Life 
Underwriters Association will be held 
luly 11 at the Buffalo Canoe Club in 
Canada. W. Merle Smith is general 
chairman. An inter-agency golf tourna- 
ment for the trophy of the Buffalo Life 
Managers Association will be held at 
Cherry Hill with more than forty agen- 

cies participating. 

Prizes will be awarded following a 
dinner. Women underwriters also will 
participate in the outing, with Miss Alice 

Keene serving as chairman of the 
women’s committee. 





TROTMAN NEW HAVEN HEAD 


The Life Underwriters Association of 
New Haven, Conn., has elected the fol- 
lowing officers: Stanley S. Trotman, 
Northwestern Mutual, president; Ken- 
neth Catlin, Phoenix Mutual, vice-presi- 
dent; Robert Mix, State Mutual, secre- 
tary; Joseph McQuade, Puritan Life, 
treasurer. 




















7 of Y ndependenc e 


Every time a life insurance agent delivers 


a policy to an applicant he is, in effect, hand- 


ing him a declaration of independence. 


It will be a guarantee for the insured him- 
self or for a beneficiary who otherwise 


might have to look to others for help. 


Life insurance is a service which all of us can 


delight in selling. 





ted) rudlential 


Insurance ¥ Company of America 


Home Office, NEWARK, N, J. 


G. R. Holly Retires 
from Home Life, N. Y. 


IN ITS SERVICE 36 YEARS 
Managed Mortgage Department Since 
1907; Occasion Marked by Luncheon 
and Appropriate Gifts 


vage department Home Life of New 
York and for many years active in 
handling real estate loans in New York, 
has completed thirty-six years with the 
Home, leading up to his retirement 





GRAHAM R. HOLLY 


from the company now in accordance 
with its retirement plan. The occasion 
was marked by a luncheon in his honor 
attended by directors and senior officers 
of the company led by Ethelbert Ide 
Low, chairman of the board, and James 
A. Fulton, president. Members of Mr. 
Holly’s own department presented him 
with a watch and the officers of the 
company gave him a clock. 

Mr. Holly has served as chairman of 
the City Loan Conference and has been 
chairman of the committee on lending 
practices of the Mortgage Conference 
of New York. As.chairman of the lat- 
ter committee he has directed a num- 
ber of important advances in the tech- 
nique of mortgage lending. On the occa- 
sion of his retirement the committee on 
lending practices adopted a_ resolution 
setting forth their appreciation of Mr. 
Holly’s leadership and expressing their 
highest measure of personal esteem and 
their admiration for his accomplishments 
as a life insurance company executive. 

Mr. Holly’s early American ancestor, 
John Holly, came from England in 1630 
and was leader of the group which 
started the city of Stamford in 1641 and 
was also a member of the Connecticut 
Legislature. It: was Mr. Holly’s grand- 
father, Alexander Newman Holly, who 
encouraged the New York, New Haven 
& Hartford Railroad in 1835 by gratui 
tously giving it the property for its right 
of way. Graham R. Holly was born in 
Stamford. 

Entered Insurance Early 

Mr. Holly went into insurance in New 
York when he was nineteen years old. 
He was cashier of the old Commercial 

(Continued on Page 6) 


Gridley Heads Group Dept. 


of Conn. General in Newark 

N. Donald Gridley has been appointed 
manager of the group department of 
the Frank M. Minninger agency of Con 
necticut General at Newark. The ap- 
pointment is effective immediately. 

Mr. Gridley has been affiliated with 
the agency for two years as one of its 
leading producers. He will concentrate 
on developing the life, accident, annui- 
ties and sickness production of the group 
department. 
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B. W. Loveland Retires 
From Conn. Mutual Post 


60th YEAR WITH COMPANY 


Started Career As Office Boy in 1881; 
Has Been Claim Supervisor 
For 25 Years 


IN 


the 
Love- 


60th year of service with 
Mutual, Benjamin W. 


supervisor of retired 


In his 
Connecticut 
land, claims, on 
July 1 Starting as an 
1881, he later 


has been supervisor of claims since 1915, 


office boy in 


went into claim work and 





BENJAMIN W., 


LOVELAND 


the settlement of death 


disability 


in charge of 


claims, claims, and matured 
endowments. 

Under Mr. Loveland’s direction the 
Connecticut Mutual in 1911 made a 
search for lost policyholders, the first 
search of its kind ever to be made by a 
life insurance company. As a result of 
this search the company has paid over 
$350,000 to policyholders and beneficiaries 
who did not realize that money was due 
them 


Mr. Loveland has seen many changes 
in the life insurance business. When he 
joined the Connecticut Mutual in 1881, 
only 35 persons comprised the home 
office staff as contrasted with over 600 
today. Much of the clerical work of a 
life insurance company is now performed 
by women employes, but in Mr. Love- 
land’s early days all work was performed 
by men. He has been a witness to the 
tremendous growth which life insurance 
has had in the United States, having 
seen the insurance in force of Connect- 
icut Mutual rise from $159,000,000 to over 
$1,059,000,000. 


Mr. Loveland is well known in musical 
circles and has served as organist and 
musical director in several leading 


Hartford. For a number of 
vears he has organized and conducted 
the Connecticut Mutual choral club of 
about 85 members, which annually gives 
a concert in the company’s auditorium 
at Christmas time. Mr. Loveland is also 


churches of 


a composer of note, his Easter cantata, 
“Rabboni,” and his Christmas cantata, 
“New Born King,” being especially well 


known. He has | een a member of the 
advisory committee of the Hartford 
Oratorio Society for a number of years, 
and is a member of the West Hartford 
Congregational Church and of the Sons 
of the American Revolution. 


ROBERTS AGENCY GAINS 

The Roy Ray Roberts and Lioyd S. 
Roberts general agency of State Mu- 
tual Life, in May had the largest written 
and paid for business in the history 
of the agency. At the end of May the 
agency was 10% over its 1940 quota for 
that date, and the year thus far has 
been the 1929. 


second best year since 


Loomis Sees National Expenditures 


Requiring More Individual Thrift 


The growth of the democratic con- 
ception of government and the need for 
life insurance under present day condi- 
tions were discussed by James Lee 
Loomis, president of Connecticut Mutual, 
before the northeastern regional meet- 
ing of company producers held at Lake 
George, f 

“Prior to the Christian era,” said Mr. 
Loomis, “force was the only recognized 
authority. The weak had no rights and, 
in fact, did not expect any. Conquerors 
did not recognize that the vanquished 
possessed any rights and the vanquished 
did not expect the recognition of any 
rights by the conquerors, 

“Then a new and radical 
into being, the idea that the 
the innocent had certain rights that 
must be recognized. This recognition 
that the weak had rights was the germ 
of our democracy and our freedom. Pres- 
ent conditions in Europe are in head- on 
collision with the principle that a man’s 
life or property may not be ignored 
even if they stand in the way of the 
powers that be. We must meet these 
conditions, We cannot run away from 
them.” 


Most Effective Way to Save 


With great expenditures for national 
defense ahead of us, Mr. Loomis sug- 
vested that this would mean the need 
for more individual thrift and that the 
most effective way to save money is 
through life insurance. “In spite of world 
conditions,” he said, “a most important 
subject to a prospect is necessary pro- 
tection for his family. The need for 
life insurance is steadily increasing.” 

Mr. Loomis then turned to application 
of the democracy idea to business and 


idea came 
weak and 


pointed out that the Connécticut Mutual 
rights 


has always tried to recognize the 


and 
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of the individual—rights concerning 
which there is no law. As an example 
of this, he pointed out how the com- 
pany had searched for lost policyholders 
and had paid money to policyholders or 
their heirs who did not realize that any 
money was due them. Mr. Loomis con- 
cluded his talk with the statement that 
great sacrifices have been made in the 
past to establish the idea of basic rights, 
and that great sacrifices are being made 
and must always be made to maintain 
these ideas. 


F. O. Lyter Chairman 


Connecticut Mutual representatives 
from Connecticut, Massachusetts, New 
York, Rhode Island and Vermont at- 
tended this regional, at which the fol- 
lowing home o™ ce people were present: 
Mr, Loomis, Harold F. Larkin, vice- 
president; Dr. Charles B. Piper, medical 
director; Frederick O. Lyter, assistant 
superintendent of agencies; Gladstone 
Marshall, assistant actuary; William L. 
Camp. III, editor ConMuTopics; George 
C. Coulson, agency assistant, and Roy C. 
Johnson, underwriting department. Mr. 
Lyter was chairman of the two-day 
meeting. 

Opening feature on the program was 
a panel discussion by Franklin F. Pierce, 
supervisor, Paul E. Bliss, C. Pratt Can- 
ham, Jr., Francis T. Fenn, Jr., and Tru- 
man M. Huffman, Jr., all of the Hart- 
ford agency. Mr. Pierce took the part 
of a new man in the business who was 
completely disorganized and getting no- 
where, and was shown how through the 
application of certain basic principles he 
could become successful. 


Talking on prospecting, Joseph R. 
Killough, Albany, said that he felt a 
greatly neglected source of business is 


that to be derived from salesmen, espe- 








A GEN T 













cially those who are on the road, “Th 
are off the beaten path,” said Mr. Kj 
lough, “and when an interview i 
tained they make good buyers. 
salesmen themselves they respect you 
time and give you a courteous reception 
From these salesmen it is also possibk 
to get the names of important men oy 
whom they call and the names of sales. 
men in other lines whom they may 
know.” 


Reaching Better Buyers 


Reaching the better than average buy. 
er was ably discussed in a clinic com. 
posed of Isadore Dretzin, chairman; 
John H. Kayton, Victor Smith and Sam. 
uel Weinstein, all of the M. M. Gold. 
stein agency, New York. This clinic 
pointed out that there is a definite rela- 
tionship between the quality of work 
an agent does and the average size of 
his policy, and that it isn’t any harder 
to reach the bigger buyer if an agent 
has something to reach him with. 

Howard Wheale of Bridgeport pointed 
out how life insurance could fill a very 
definite need in providing mortgage can- 
cellation insurance on the thousands of 
new homes now being built. Mr. Wheale 
said that an advantage in obtaining a 
mortgage prospect is that one knows in 
advance why he needs life insurance, 
what the amount should be, and what 
policy is needed. 


Social Security 


Opening speaker on the second day 
of the conference was Donald C. New- 
ton of Rochester, who demonstrated that 
being a member of the Connecticut Mu- 
tual group known as The Dependables 
creates prestige and business. Connecti- 
cut Mutual mails prestige builders for 
members of The Dependables and Mr. 
Newton discussed the type of people 
whom he puts on his mailing list. 

William G. Nightingale, Jr., Provi- 
dence, showed how social security had 
helped him make life insurance sales. 
“Everyone who is under the act is figur- 
ing out for himself what life insurance 
men for years have been attempting to 
make him realize,” said Mr. Nightingale. 
“He is now considering how much in- 
come he will receive from Social Security 
and the next natural step is for him to 
consider how much he would actually 
need at retirement. Three-fourths of 
our selling job has been accomplished.” 


Service to Policyholders 


Discussing the great value of service 
to policyholders, John FE. Driscoll of 
Holyoke compared policyholders as the 
foundation of a life underwriter’s busi- 
ness. If our policyholders do not stand 
up for us our business will fall. It is 
necessary to maintain our prestige with 
our policyholders, and adequate service 
to our policyholders will help us do 
just that thing.” 

Charles E. Genther, Fraser agency, 
New York, announced plans of the field 
to pay tribute to Peter M. Fraser dur- 
ing July when he will celebrate his 
tenth anniversary as vice-president.. 





Holly Retires 


(Continued from Page 5) 


Alliance Life, which had its office at 
253 Broadway, next door to the present 
home office of Home Life. After return- 
ing for several years to Stamford, he 
joined Home Life and was made cashier 
of the New England department. In 
1904 he was transferred to the home 
office. After some experience in the 
loan and renewal departments, in real 
estate and other activities he was given 
charge of the mortgage department in 
1907 and has been running it since. 

During the time that Mr. Holly has 
been head of the mortgage department 
the company has been able to maintain 
its mortgage account close to the per- 
centage considered necessary to main- 
tain a proper distribution between mort- 
gage and bond investments. The City 
Loan Conference of which he was chair- 
man for two years consists of twenty- 
six leading life insurance companies. 
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REGIONNAIRE 














The Greenbrier e July 8 to 11 The Del Monte @ July 17 to 20 


That select group of Etna Life Salesmen . . 
Regionnaires .. . will celebrate the ninetieth 


anniversary of the Company’s founding at the 


1940 Regionals 


at White Sulphur Springs’ gorgeous Greenbrier, 
West Virginia (eastern delegation), and delightful 
Del Monte in California (western delegation). 
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Henry Verdelin to Head 
Mutual’s Realty Dep’t 


IS MADE A _ VICE-PRESIDENT 
Minneapolis Man Mins Been an Execu- 
tive of First National Bank & Trust 
Co. of That City 


President Lewis N. Douglas of Mutual 
Life announces that Henry Verdelin has 
been appointed vice-president and mana- 
ger of the real estate department of the 
company and will join it on July 12. 

He comes to the Mutual Life from 


HENRY VERDELIN 
Bank & 


the First National Trust Co. 


of Minneapolis, where he has been as- 
sistant vice-president since 1937, and 
with which he has been directly and 


indirectly associated for more than twen- 
ty years. He has occupied many posts 
of responsibility, including work on real 
estate protective and _ reorganization 
committees, jurisdiction over intermedi- 
ate credit and the making of mortgage 
loans. 

Mr. Verdelin served as president of 
American Institute of Banking in 1936 
and 1937 and is known throughout the 
country. He attended the University 
of Minnesota and is a member of the 
Minnesota bar. 


Corporation Must Return 


Contributions of Members 


The State Protective Corporation was 
an Indiana corporation organized under 
an “Act for the incorporation of societies 

not for pecuniary gain. Its business 
consisted in the solicitation and sale of 
membership certificates issued by the 
corporation providing for benefits to 
members in the event of disability or 
death. After more than 30,000 of these 
membership certificates had been sold a 
receiver was appointed. 

By a cross-complaint filed by a 
member on behalf of himself and all 
others similarly situated against the re- 
ceiver of the corporation, it was sought 
to have the acts of the corporation in 
the sale of membership certificates de- 
clared void and all money received by 
the corporation from such sale distrib- 
uted pro rata. At the time of the suit 
the receiver had on hand about $35,000 
as assets of the corporation. 

The Indiana Appellate Court, Mitchell 

. Hart, 25 N. E. 2d 665, reversed judg- 
pe Pr dismissing the cross-complaint. 
The parties, the court said, did not con- 
tend that the corporation had authority 
under its charter to engage in the insur- 
ance business. The Indiana statute ex- 


pressly forbids such corporation to issue 
insurance policies, and it therefore fol- 
lowed that such a contract so attempted 
was void. 

“While it is true that the insurance 
statutes of this state do not declare that 





L. A. Lincoln Named to 
Board of U. S. Chamber 


INSURANCE COMMITTEE MEMBER 





Four Insurance Men Now on Board of 
Directors of National Chamber 
of Commerce 


Election of Leroy A, Lincoln, presi- 
dent of the Metropolitan Life, to the 
board of of the Chamber of 
Commerce of the United States, 
the insurance industry four members on 
the Chamber’s board. Mr. Lincoln was 
elected by the board, which itself names 
directors at large. Geographical and de- 


directors 
gives 


partmental directors are elected by the 
membership. 
The president of the Chamber, James 


S. Kemper, heads six companies in the 
casualty field. The other insurance ex- 
ecutives on the board are J. H. R. 
Timanus, Philadelphia, secretary, The 
Philadelphia Contributionship, and John 
C. Harding, Chicago, resident executive 
vice-president, Springfield Fire and 
Marine. 

For a number of years Mr. 
has been serving as a member of the 
insurance committee of the Chamber. 
He also has served on special commit- 
tees identified with Chamber affairs. 

As a member of the insurance com- 
mittee, Mr. Lincoln has assisted in de- 
veloping in the Chamber a program of 
insurance activities, national in scope, 
designed to bring about a better under- 
standing of insurance by policyholders. 

Many problems affecting insurance are 
given consideration by the Chamber with 
a view to having insurance render a con- 
stantly broader service for the benefit 
of policyholders. The Chamber also seeks 
the cooperation of policyholders in see- 
ing that insurance is given fair play in 
the proper exercise of private initiative 
unhampered by ill-advised special legis- 
lation and yet subject to sound regula- 
tion. 

Several years ago Mr. Lincoln pro- 
vided the Chamber with leadership in 
organizing its health conservation pro- 
gram, which has done much to stimulate 
the interest of business men in con- 
servation work. The continuation of the 
Inter-Chamber City Health Conservation 
contest has been made possible by the 
generous financial support given to it 
by Mr. Lincoln’s company, the Metro- 
politan Life. This contest furnishes a 
practical method by which business in 
general can make a vital and lasting con- 
tribution to public health. The appeal in 
this proposal was that it organized busi- 
ness men of high caliber behind the job 
of life saving in their own communities. 
It gave them a sense of responsibility 
about public health that would attract 
and hold their interest in it. And, on 
the other hand, it gave professional 


Lincoln 
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Dearing Appointed Lincoln 
National Agent in Florida 


REED M. 


DEARING 


Reed M. Dearing has been appointed 
general agent for the Lincoln National 
Life in Jacksonville, Fla. The new 
agency is located in the Graham Build- 
ing, Jacksonville, and _ will operate 
throughout northeastern Florida. 

Mr. Dearing plans expansion of the 
Jacksonville office and the establishment 
of district agencies throughout his ter- 
ritory. He has lived in Jacksonville 
nearly all his life. A graduate of 
Sewanee University, he has been en- 
gaged in life insurance work throughout 
his business career. 





public health ae bie anation to 
do good work because they knew that 
they had the active support of the busi- 
ness leaders of their communities. To 
date over 400 cities, having a total popu- 
lation of 35,000,000 have competed in 
these city health contests, and an equally 
effective scheme has been developed for 
rural areas. 








contracts issued by companies not 
authorized engage in the insurance busi- 
ness are void, yet the failure of the 
statute so to declare does not change 
the rule. The general rule is that if a 
statute prohibits a corporation from 
making a contract of a certain kind, 
the contract is void, even though not 
expressly declared to be so in the 
statutes, and it is incapable of ratifica- 
tion. 

The only remedy of the members was 


held to be in the nature of a recovery 
for money received. “The law creates a 
duty to return any money which is pro- 
cured under such circumstances that in 
equity and good conscience it might not 
be retained. Pink v. Title Guarantee 
& Trust Co., 1937, 274 N. Y. 167, 8 N. E. 
2d 321.” One certificate holder could 
maintain an action to recover the amount 
contributed by him and also for the 
benefit of all similarly situated under the 
Indiana statutes. 











- OPEN TERRITORY ° 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








Lowell Thomas, Lawrence 


Simon Will Address NALU 


Lowell Thomas, author, traveller, and 
radio commentator, and Lawrence E, 
Simon, general agent of Massachusetts 
Mutual at New York, will address the 
opening session of the National Associa- 
tion of Life Underwriters convention in 
Philadelphia on Wednesday, September 
2. 

Author of 34 biographies and books of 
travel, Mr. Thomas is even better known 
as a radio newscaster, war corresporid- 
ent, and as the leader of expeditions 
into the far north, the tropics, and Cen- 
tral Asia. 

Mr. Simon has been with Massachu- 
setts Mutual since he was 22 years of 
age, having headed the New York gen- 
eral agency since 1932. He set an out- 
standing record as a producer during 
the late ‘twenties and early thirties, 
with a top of $6,500,000 in a single year. 
Even in depression years his production 
continued to qualify him for the Mil- 
lion Dollar Round Table. 





GROUP PROGRAM ADOPTED 

The American Fire and Casualty Co., 
of Orlando, Fla., has adopted a group 
program which provides the company’s 
employes and agents with $122,000 life 
insurance, supplemented by hospital ex- 
pense and surgical operation benefits. 

The group plan is being underwritten 
by the Metropolitan Life. Each enrolled 
worker is covered for $1,000 life insur- 
ance, hospitalization will entitle the 
worker to receive $5 a day for a period 
not to exceed a maximum of 31 days. 
Surgical operation benefits range up to 


$150. 





Minimizi } 
mizing Taxes 
(Continued from Page 1) 
is ‘near at hand.’ If it is the thought 
of death, as a controlling motive prompt- 
ing the disposition of property, that af- 
fords the test, it follows that the statute 
does not embrace gifts inter vivos which 
spring from a different motive.” 

Mr. Garwood says that this is prob- 
ably the best definition available and 
should be studied carefully, for in addi- 
tion to defining the term, it indicates 
what motives of the decedent at the time 
of the gift will be considered as evidence 
that the transfer was made in contem- 
plation of death and what motives will 
not be so considered. Generally speak- 
ing, motives associated with death, will 
fall in the first class and those associated 
with life will fall in the second. 

Following is a list of motives which 
various courts have held indicated that 
the transfer was not one made in con- 
templation of death: 

Relief from burden of management of prop- 
erty. 

Relief from annoyance of solicitation of funds 
by relatives. 

To avoid 
taxes. 

To carry out wishes of deceased spouse. 

An established policy of making gifts over a 
period of years, 

Fulfillment of promises of long standing. 

To protect property from hazards of stock 
market operations or from the hazards of busi 
ness. 

Fear of incompetency. 

Transfers in contemplation of marriage. 

To provide financial independence or an in- 
dependent income for wife and children. 

To beneficiary in financial distress. 

To son for support of family. 

To enable son to start in business, 
existing business. 


income taxes and various state 


to expand 
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Plan N’western Mutual 
Agents Ass’n Meeting 


MILWAUKEE WEEK OF JULY 22 
Leading Fieldmen to Have Prominent 
Part in Discussing American Self- 
Reliance Through Insurance 





The Northwestern Mutual Association 
of Agents will meet at Milwaukee the 
week of July 22 with leaders from among 
the field force taking prominent part on 
the program which will be devoted to 
the American way of self-reliance in ob- 
economic haz- 
Smith of Chi- 
association will 


taining security against 
ards of life. Clarence E. 
cago president of the 
open this sixty-fourth annual meeting. 

Features of the program planned to 
develop and demonstrate the theme of 
the meeting will be a dramatized “Parade 
of Ideas,” a striking analysis of proven 
self-management methods, latest field 
information on security income sales and 
the painless and persistent method of 
salary savings. 

Experience has clearly shown that a 
periodic inventory of sales ideas and 
methods is essential in order to keep 
abreast of times and function at the 
best level of efficiency, it was pointed 
out by Aaron A. F. Finkbiner, Philadel- 
phia general agent and chairman of the 
standing committee in charge of the an- 
nual meeting. Because of this it is ex- 
pected that the convention will attract 
at least 1,000 agents from all parts of 
the country to Milwaukee for the three 
days. 

Most of the program will bring out- 
standing Northwestern Mutual under- 
writers to address the field representa- 
tives. Charles R. Eckert, general agent 
at Detroit, will speak on “Life Insur- 
ance In Action.” Philip Cohen special 
agent at Buffalo, will discuss “Tax Sales 
Opportunities for Every Agent,” and 
Clarence S. Ohsner, of Columbus, O., 
“Getting Action by Using Business Ap- 
proach.” Royall R. Brown, Winston- 
Salem, N. C., will talk on “The Financial 
Rewards of Climbing.” Several groups 
of successful agents will dramatize their 
most effective selling methods. 


To Hear President Cleary 


Featuring the opening session Monday 
morning, July 22, will be the annual mes- 
sage of the company to the agents by 
President M. J. Cleary, whose review 
of the life insurance business in general 
and of the Northwestern Mutual in par- 
ticular has long been one of the out- 
standing talks at these conventions. Pre- 
ceding him will be Grant L. Hill, direc- 
tor of agencies, who will announce and 
introduce company and association honor 
men, button winners, Marathon Club and 


4-L Club members. Mr. Hill’s annual 
address to the agency force will be 
given as the closing feature on Wed- 


nesday. 

The company’s Security Income plan 
will be discussed by William Ray Chap- 
man, assistant director of agencies, Tues- 
day afternoon, followed by a group of 
successful agents who will tell what it 
has done for them. The recently in- 
augurated Salary Savings plan of the 
company will be explained as “a pain- 
less and persistent method” by Ralph 
W. Emerson, assistant director. Edmund 
Fitzgerald, vice-president of the North- 
western Mutual, will address the women 
at the company reception and luncheon 
at the Hotel Schroeder Monday .noon. 
At the company banquet for the agents 
and their ladies Tuesday evening, the 
Northwestern Mutual male chorus will 
sing and a play will be staged by mem- 
bers of the Rowley & Talbot agency 
of Newark, N. J., producing “The Evo- 
lution of An Agent,” written and di- 
rected by Laflin C. Jones, agency assis- 
tant at the home office. 

The Northwestern Mutual General 
Agents Association, District Agents 
Association, and Special Agents Associa- 
tion will hold their annual luncheon 
meetings on Tuesday. The Half-Million 
Dollar Club will breakfast on Wednes- 


day, and the Chartered Life Under- 
writers and Agency Supervisors Associa- 
tion will hold luncheon meetings Wed- 
nesday. 

In addition to President Smith and 
Chairman Finkbiner, i chairmen 
will include other officers and committee 
members, B. J. Stumm, Aurora, IIL; 
Alden H, Smith, Nashville, Tenn.; Bert 
B. Boyd, Kansas City, Mo.; T. Westley 
Tuttle, Milwaukee; Franklin A. Morse, 
South Bend, Ind. Stephen L. Klarer, 
Milwaukee, is association secretary. 


session 


New England Mutual Life 
Announces Agency Changes 


Changes in the Albany, N. Y., and 
Salem, Mass., agencies of New England 
Mutual have been announced by New 
England Mutual, effective July 1. 

The Salem agency will be maintained 
in the present Holyoke Building offices, 
but will be operated as a branch of the 
Merle G. Summers Agency in Boston. 

Pending the appointment of a  suc- 
cessor to M. Rodney Burr, who resigned 
to become co-general agent of the Fidel- 
ity Mutual, James P. Hall, agency super- 
visor of the home office staff, will be in 
charge of the Albany agency as acting 
manager. 





Research Bureau Staff 
Pass L.O.M.A Exams 


The Life Sales 
Bureau has just been informed by the 
Life Office Management Association that 
it enjoys a perfect record for 1940 in 
that all members of the Bureau Staff 
who undertook the recent examination 
sponsored by the latter organization 
passed them successfuly, The four mem- 
bers of the bureau personnel completing 
the examination were the Misses Ester 
C. Howard, Elizabeth Merriman and 
Wilma P. Rohrmayer of the statistical 
department and Miss Eleanor D. Sulli- 
van of the reference department. Miss 
Rohrmayer successfully passed the fina 
examination in Section I and will be 
awarded the L.O.M.A. Institute certifi- 
cate. 

In addition to Miss Rohrmayer, eight 
other members of the bureau staff hold 
the Institute’s certificate and two of the 
eight—Miss Grace P.. Hutchison and 
Ward Phelps—have been awarded the 
designation of associate by the Institute. 
Four other members of the bureau staff 
have completed one or more of the 
examinations leading to the award of 
the certificate. 


Insurance Research 


July 5, 1949 





LIFE INSURANCE 
PURCHASED ON 


RENEWALS ouitasie sasis 


RENEWAL PURCHASE Co. 
Room 4901 70 Pine St., New York 
Telephone WHitehall 4-315! 











SEVENTY APPS IN DAY 

Villareal, ace producer of 
Elizalde & Co., general agents for United 
States Life in the Philippines, produced 
seventy applications in one day for 154- 
000 pesos as a tribute to Richard Rhode- 


Fernando 


beck, superintendent of agencies. 





SPEAKS ON TRUSTEEING 
W. T. Hackett, president of Heath 
Associates, State Engineers, Cincinnati, 
was the guest speaker at the June meet- 
ing of the Richmond, Va., Life Under- 
writers, Inc. Attending the meeting to 
hear him were a number of trust officers 
of Richmond financial institutions. Mr, 
Hackett showed how the underwriters 
and these officials could cooperate in the 
trusteeing of estates. The meeting was 
presided over by Eldon D. Wilson, man- 

ager at Richmond for Mutual Life. 











SAFE AND 
SECURE 


GREAT-WEST LIFE 


ASSURANCE COMPARY 


IN THE PUBLIC EYE 


This year, Great-West Life outdoor advertising has 
been extended until now the campaign takes in 
every major centre in which the company operates 
throughout the United States and Canada. Day and 
night, where crowds pass to and fro, where people 
live and work in numbers, the certainty of financial 
security through life insurance is forcefully and 


effectively brought home. 


‘GREAT-WEST LIFE ASSURANCE COMPANY 


MEAD OFFicEe 
Business in Force 


—— 





WINNIPEG, CANADA 


$625,556,093 
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Hathaway’s Death 
Recalls His Service 


BECAME MUTUAL LIFE LEADER 





Organized First World’s Insurance Con- 
gress Held During San Francisco 
Exposition in 1915 





William L. Hathaway, retired manager 
for Mutual Life of New York in San 
Francisco, whose death was reported in 
The Eastern Underwriter last week, had 
at the time of his retirement in 1937 


HATHAWAY 


WILLIAM L. 


completed forty-six years with that com- 
pany. In all but seven of those years 
he was manager. He began business in 
1891 as an agent for the company in San 
Francisco. Seven years later he was 
made manager at Albuquerque where he 
remained until 1903. He was the last 
active manager formerly acting as a gen- 
eral agent and the dean of Mutual Life’s 
managerial staff, heading the list in 
priority of appointment. 

Taking charge of the company’s San 
Francisco agency but a few months be- 
fore the great earthquake and conflagra- 
tion his offices were destroyed but not 
his high spirit of achievement. He be- 
came a leader in his territory as well as 
in life insurance affairs generally. He 
was founder of the first World’s Insur- 
ance Congress during the Panama- 
Pacific Exposition in San Francisco in 
1915, of which he was a commissioner. 





ROSS NAMED AT HARRISBURG 
The Harrisburg, Pa., Association of 
Life Underwriters, at a meeting recently, 
elected J. Spencer Ross, New York Life, 
president for the coming year. Vice- 
president is Scott J. Corbett, National 
Life of Vermont, and secretary-treas- 
urer is Mark L. Nace, Aetna Life. 
About 130 members attended the meet- 
ing, which was addressed by National 


President Charles J. Zimmerman. Paul 
R. Teitrick, William F. McCarthy, For- 
rest Long, Walter M. Straw, Paul H. 


Eichelberger, William A. Arnold, II, and 
James W. Runk were chosen as direc- 
tors of the association. National com- 
mitteeman is Earle H. Schaeffer. 





IN ARMY MANEUVERS 

Lewis I. Held, agent at Richmond, Va. 
for the W. Tolar Nolley agency of North- 
western Mutual, is back at his desk 
after spending a month in Louisiana at- 
tending army maneuvers. He came back 
ones tanned, looking fit and fine. 
He is a reserve captain of infantry but 
has passed the requirements for major 
and will assume this rank when he 
reaches the required age in a year or 
two. In the maneuvers he served as 
acting major of the First battalion, 
Eighteenth infantry. 








HEARD On The WAY 





Mansfield Freeman, chairman of the 
board of the United States Life, and 
George M. Selser, executive vice-presi- 
returned to New York last week 
from inspection trips to report on agency 
development in the Far East and Cuba 
respectively. The United States Life 
is one of few American companies oper- 
ating in both hemispheres. Because of 
its foreign services, the company has 
become identified with the expansion of 
American foreign trade aboard. 

On this trip Mr. Freeman visited 
China, the Philippines and Hawaii. In 
China he said that the development of 
life insurance is proceeding slowly in 
view of the continued hostilities. Dur- 
ing the last few years the United States 
Life has been concentrating its efforts 
in that country on consolidating its posi- 
tion and in building a sound, well-knit 
organization. 

In the Philippines and in Hawaii Mr. 
Freeman reports that the company has 
embarked upon an intensive program of 
development through the general agen- 
cies of Elizalde & Company in the Philip- 
pines and Brainard & Black in Hawaii, 
both of which are ranked as top produc- 
ing agency organization of the company. 

On his return from Cuba Mr. Selser 
paid tribute to the friendliness and 
courtesy of the people of that country 
towards Americans generally. He re- 
ported that the company’s new agency 
there had already written a_ sizeable 
volume of new business. The agency is 
under the direction of William F, Savale 
with offices in the Bacardi Building in 
the heart of the business district of 
Havana. 


dent, 


Uncle Francis. 





SHORT COURSE AT PURDUE 





Well-Known Insurance Men Scheduled 
To Speak During 2-Week 


Summer Session 


The lecture staff of the Purdue Short 
Course in Rural Life Underwriting has 
heen selected. These men will speak 
on the basic principles of life underwrit- 
ing; concrete field problems and selling 
techniques will be discussed by a staff 
of field men and managers now active 
in the field. The short course, conducted 
by Purdue University at Lafayette, Ind., 
will start July 8 and continue for two 
weeks. 

Among the speakers for the first week 
are A. L. Dern, vice-president of the 
Lincoln National Life; A. H. Kahler, 
vice-president of the Indianapolis Life; 
John Cramer, Chief Deputy Insurance 
Commissioner of Indiana; A. L. Ode- 
brecht, sales manager, Farm Bureau 
Life; W. R. Smith, vice-president, La- 
fayette Life; and William G. Fisher, 
assistant to president, Lutheran Broth- 
erhood. 

The second week’s program includes 
such men as Claris Adams, president, 
Ohio State Life; Hugh D. Hart, vice- 
president, Illinois Bankers Life; Paul 
Speicher, managing editor, Insurance R. 
& R. Service; Prof. J. S. Bryan of 
Indiana University; Morley Ringer, man- 
ager, Hoosier Farm Bureau Life; Walter 
Huehl, actuary, Indianapolis Life; Harry 
Wade, vice-president, American United 
Life; and Milton Elrod, legal editor, In- 
surance R, & R. Service. 





McCALL NEW CHIEF CLERK 

Appointment of John McCall as chief 
clerk, agency department, Occidental 
Life has been announced. 
thus takes over more responsible duties 
in a department of the company with 
which he has long been associated. Born 
and educated at Des Moines, Iowa, Mr. 
McCall worked six years for the Bankers 
Life company there before going to 
Los Angeles, where he joined the Occi- 
dental head office staff in 1935. ° In 1937 
he went to London, Ontario, where he 
installed Occidertal’s first Canadian col- 
lection office. 


Gives Five Major Points in 
Good Financial Planning 


Eric J. Wilson, general agent, North- 
western National, Seattle, spoke before 
the Washington State Life Underwriters 
Sales Congress at Bellingham, Wash., 


recently, on the meaning and value of 
service. 

Service, Mr. Wilson said, means more 
than giving advice or making small ar- 
rangements for policyholders. More im- 
portant is the actual selling of insurance 
protection to as many people as possible. 

Telling of the system used by one 
million dollar producer, Mr. Wilson gave 
the provedly effective opening talk. 

“Mr. Smith, I am Mr. Ajax, of the 
A.B.C, Life Insurance Co. My company 
has been making a survey to find out 
just what the average business man 
wants in the way of an all-round suc- 
cessful financial plan, and the results of 
this survey have revealed some interest- 
ing facts. For example, it happens that 
most men want a financial plan com- 
prised of five major parts: 

1. They want to be sure that at age 
sixty or sixty-five, they have enough 
money coming in each month so that 
they will never be dependent on some- 
one else. 

2. They would like to know that if 
they become disabled and their income 
is stopped, other money would be avail- 
able to replace that income. 

They want a steady job at a decent 
salary. 

4. They would like to be sure that if 
they are taken out of the picture pre- 
maturedly, their families will be pro- 
vided for. 

5. Somewhere in this plan there must 
be money for emergencies. 

“Now, Mr. Smith, can you suggest any 
other contingency which may arise which 
is not covered by the five points—No. 
Is there anything that might be deleted 
—No.” 

“The producer then goes through the 
five points asking questions, and gets 
information on the prospect’s income. 
He then returns to his office and pre- 
pared a plan to cover the particular case, 
and returns in a couple of days to sell 
insurance and collect a premium.’ 

This information - getting first inter- 
view, followed by presentation of a 
carefully prepared plan, is recommended 
by many home offices, Mr. Wilson said. 





LITTLE ROCK ASSN. ELECTS 

Tom L, Harder, district manager for 
Sun Life, was elected president of the 
Little Rock (Ark.) Life Underwriters 
Association recently, and Van Weath- 
ersby, Mutual Life of New York, vice- 
president. George H. Wittenberg, Jr., 
John Hancock, was named secretary- 
treasurer of the organization. 

Three members were named directors, 
to serve a two year term: Sterling R. 
Cockrill, Aetna Life; A. W. Craig, Met- 
ropolitan; and J. R. McAllister, National 
Life and & Accident. 









Mr. McCall - 


Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


* Consulting Actuaries °* 


90 John Street, New York 


Telephone BArclay 7-3428 














The WALRUS 
Aad 


Dynamic, energetic, enthusiastic Wil- 
liam Avon Fraser, Bankerslife Agency 
Manager for Western Nebraska, be- 
lieves in practicing what he preaches; 
in leading by example. 


Mr. Fraser has frequently defined 
for salesmen in his Agency his concept 
of a day of hard work in the field. 
The other day he staged a practical 
demonstration. Choosing a county in 
which no Bankerslife salesman lives, he 
selected four policyholders and a couple 
of “suspects” residing therein, arose at 
5:55 a.m., drove 57 miles, had break- 
fast, started in. Here's his report for 
the day: 

Eight 
holder, 
pects’ 
of town for the day; 


o'clock first call 
Secured 
names, one a son who was out 


policy- 
age 64. two pros- 
second, a farmer. 

Call number two, on another policy- 
holder. Again, One a 
relative, the other a young man about 
to be married. 


two prospects. 


Call number three. Policyholder, age 
30. Sold him $2,000 Endowment at 
Age 85. 

Lunch. 

Went back to man who bought the 
$2,000 policy, changed the application 
to $3,000 Life Paid Up at Age 70 with 
Family Maintenance rider. Secured set- 
tlement, made appointment for his ex- 
amination at 7:10 p.m. 


Call number five. Policyholder not 
in market for himself, but will buy for 
his children later. Secured five good 
leads. 


Change of Age call. No sale. 


Call number seven. Professional man, 
policyholder. Had good interview. He 


is giving me all of his policies so that 


I may program his insurance. Inter- 
view with him next week. 
Dinner. Meal over, wondered 


whether to call on a doctor on whom 
I have a lead, or the farmer on whom 
the policyholder gave me a lead in my 
first interview this morning. Decided 
to go back to that man on his age 
change. This sale was easy! It's for 
$2,500 Income to Insured at 65 with 
Family Maintenance rider. 


Eight calls, five sales 
total of 
prospects for four 


Results for day: 
interviews, two sales 
$11,000, 
work. 


for a 
enough 
days’ All this from five policy- 
holder calls and one call on a Change 
of Age prospect! 


BANKERS LIFE 
OFS ined COMPANY 
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Albany Savings Banks 
Avoid Life Insurance 


OFFICIALS PRESENT REASONS 


Would Not Go Outside Own Field; 
Seven Trustees Chosen to Manage 
Life Insurance Fund 








Albany, June 26.—Not a single savings 
bank in Aibany contemplates going into 
the life insurance business at this time. 
Executive officers of the various banks 
interviewed by The Eastern Underwriter’s 
representative were emphatic in this 
respect. One bank president said he 
“did not see why a bank should sell life 
insurance any more than it should deal 
in groceries, fruits and candy or many 
other articles of merchandise.” 

Another executive on being asked 
what would be the effect if Industrial 
insurance companies started writing 
vacation and Christmas club accounts 
as pure endowments in competition with 
savings banks writing life insurance, said 
that the chief value of the Christmas 
and vacation clubs is that they educated 
the public to save money and put it into 
savings banks. He declared there is no 
profit in the club accounts. Generally 
speaking the Albany savings banks are 
not friendly to savings bank life insur- 


ance. 
Trustees for Fund 

William R. White, New York State 
superintendent of banks, has appointed, 
with the consent of Governor Lehman, 
seven trustees to manage the Savings 
Banks Life Insurance Fund. The ap- 
pointments, which are without salary, 
became effective July 1, when the fund 
becomes a division of the banking de- 
partment. Created by act of the last 
legislature the fund will combine the 
functions of the Division of Savings 
Banks Life Insurance, which is now part 
of the Insurance Department, and the 
General Insurance Guaranty Fund. 


E. A. RICHARDS HEADS FUND 

Edward A. Richards, president of the 
East New York Savings Bank, has been 
elected president of the Savings Bank 
Life Insurance Fund created at the last 
session of the New York Legislature. 








Exemption Upheld on Policy 
Taken Out With Annuity 


The Second Circuit Court of Appeals, 
Commissioner of Inland Revenue v. Le 
Gierse, 110 F. 2d 734, affirmed a decision 
of the United States Board of Tax Ap- 
peals setting aside a ruling of the Com- 
missioner of Inland Revenue that the 
sum receivable by the beneficiary named 
in a life policy for $25,000, payable to 
insured’s daughter, was not “insurance” 
within the Revenue Act, but represented 
a transfer to take effect in possession 
or enjoyment at or after death, and as 
such must be included in the insured’s 
gross estate under the Act. 

The facts were that the insured, on 
December 6, 1935, when 80 years old but 
in good health and not in contemplation 
of death, took out a single premium 
standard form life policy for $25,000 
upon her own life, naming her daughter 
as the beneficiary. The single premium 
paid was $22,946. On the same date 
she purchased from the same company 
a standard form single premium life 
annuity, costing her $4,179 and entitling 
her to receive $49.15 monthly during 
her life. The company would not have 
issued the life policy, in view of insured’s 
advanced age, without the purchase by 
her of the annuity, but it would have 
sold her the annuity without requiring 
her to purchase the life policy. No 
adjustment was made on account of the 
respective premiums. When the policies 
were issued insured had an expectancy 
of about four or five years under the 
American Experience Tables. However, 
the court said, she was stricken with 
cerebral apoplexy on December 24, 1935, 
and this resulted in her death on Janu- 
ary 1, 1936. 

The commissioner argued that the in- 
surance company received under the en- 
tire transaction more than it would ever 


Committee Recommends 
Uniform War Clauses 


ACCEPTED BY COMMISSIONERS 





Officers Elected to Serve with President 
John C. Blackall as Head of 


Commissioners Association 





The closing session of the convention 
of the National Association of Insurance 
Commissioners at Hartford last week 
accepted a committee report recommend- 
ing a uniform war risk exclusion clause 
on all new life insuranee policies. The 
report said: 

“It is unfair to existing policyholders 
of life insurance companies to require 
them to bear any extraordinary mortality 
which might result from war hazards in 
policies to be issued in the future. 

“We, therefore, recommend that this 
hazard on .policies hereafter issued be 
excluded by means of a suitable clause 
or rider or assumed only upon payment 
of an adequate extra premium. 

“This association regards with favor 
the adoption and use by life insurance 
companies of such suitable clause and 
suggests at the same time the desirabil- 
ity of substantial uniformity where pos- 
sible.” 

The Association of Life Insurance 
Presidents and the American Life Con- 
vention are now working on a uniform 
clause. 

John C. Blackall, of Hartford, Con- 
necticut Insurance Commissioner, was 
elected president of the association, suc- 
ceeding C. Clarence Neslen, Utah Com- 
missioner. Charles F. Hobbs, of Kansas, 
was chosen vice-president, and Jess G. 
Read, Oklahoma commissioner, was re- 
elected secretary-treasurer. 

An executive committee, scheduled to 
meet in the fall to discuss whatever in- 
surance problems will have then arisen 
as a resullt of the war, was appointed 
as follows: 

Chairman John Sharp Williams 3d, 
Mississippi; C. W. Lovejoy, Maine; 
Charles F. J. Harrington, Massachusetts; 
James M. McCormack, Tennessee; Ray 


B. Lucas, Missouri; C. A. Gough, New 
Jersey; William A. Sullivan, Washing- 
ton. 


have to pay out, the element of risk 
was eliminated, and the life policy was 
not “genuine” insurance such as the Act 
exempts from inclusion in the gross 
estate. The court said: “Here the un- 
dertakings of the insurance company 
were obviously intended to be separate 
and independent. A separate application 
was made for each policy, a separate 
consideration paid for each, neither pol- 
icy made reference to the other and 
either could have been assigned and 
the life policy could have been sur- 
rendered, without affecting the insur- 
ance company’s obligations under the 
other.” In the life policy the court held 
that the decedent took out insurance 
upon her life which was squarely within 
the exemption granted by the statute. 

If this was a deliberate avoidance 
of estate taxes, the court held that was 
also immaterial. “Congress permits such 
an avoidance by granting an exemption, 
up to $40,000, of life insurance payable 
to beneficiaries other than the decedent’s 
executor. * * * A taxpayer is privileged 
to decrease the amount of what other- 
wise would be his taxes by means which 
the law permits.” 





Declares Intermediate Bonus 

The Standard Life Assurance Co., at 
Toronto, Canada, has declared an inter- 
mediate bonus at the rate of $15 per 
$1,000 of insurance contract, annual and 
compound, on claims by death or matur- 
ity occurring after June 30, 1940. Under 
revisionary bonus policies this bonus will 
be paid for each year’s premium due 
and paid since Nov. 15, 1938, with cor- 
responding bonus to policies under the 
cash bonus plan. This means a tom- 


pound bonus based on premiums paid. 
For instance a policy taken on June 21, 
1940, which became a claim on June 22, 


1940, would be paid off at $1,015. 














IDEAL PROTECTION POLICY 


A Convertib'e Term Policy for the 
Productive Period of Life 


Policy issued at age 35 pro- 
vides term insurance to age 69. 
The policy is convertible prior 
to age 60 without examination. 
Waiver of Premium and Acci- 
dental Death Benefits may be 
included. Also issued on sub- 
standard lives. 


AedliBolik 


INSURANCE COMPANY 
Founded 1850 
120 West 57th Street 
New York, N. Y. 
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Soliciting Business Outside State 
Agent Loses Suit Against Company 


A workmen’s compensation proceeding 
was brought by an agent of a life com- 
for injuries received in an auto- 

accident while in the course of 
his employment. The proceeding was 
opposed by his employer and its insur- 
ance carrier. The claimant was duly li- 
censed as an agent for the life company 
for the states of Pennsylvania and New 
York. His office was in Pennsylvania. 
He was paid only by commissions and 
had to pay his own expenses. The injury 
occurred in Ohio where he had gone to 
solicit a life insurance prospect, and 
had induced him to apply for a $25,000 
policy. He knew that he could not le- 
gally transact any insurance business in 
Ohio, and told the prospect this, and 
arranged with him to come to Pittsburgh 
and be examined there. He admitted 
that the company and his superiors at 
his office knew nothing about the pro- 
posed trip out of the state, that he never 
notified them about it, that he had no 
understanding about it, and had never 
received any instructions from them or 
any of them to go out of the state to 
secure business. 

Both Pennsylvania and Ohio have 
statutes making it a misdemeanor for 
any individual, co-partnership or corpo- 
ration to solicit insurance or transact 
business within the respective states as 
the agent of an insurance company with- 
out the license required by the statute. 

“While claimant was an agent assigned 
to the Millvale office in Allegheny 
County,” the Pennsylvania Superior 
Court said, Sand v. Metropolitan Life, 
10 Atl. 2d 820, “his license as an agent 
authorized him to do business anywhere 
in Pennsylvania, but it gave him no au- 
thority whatever to solicit insurance or 
transact business for defendant outside 


pany 
mobile 


the Commonwealth. If a friend or cli- 
ent who wanted insurance chose to come 
into this state and apply to him for 
insurance, he could legally take the ap- 
plication and forward it to the company, 
and the fact that the applicant’s resi- 
dence might be in another state would 
not inform the company of any illegal- 
ity in the transaction, for unless the 
agent had solicited the business in a 
state where he held no license the trans- 
action throughout was entirely legal. * * * 

“Much of the testimony in the record 
related to trips claimant had made, for 
the purpose of soliciting insurance, to 
points in Pennsylvania outside of the 
district to which his office was attached, 
but as his license was good throughout 
the State of Pennsylvania and there was 
ne rule of the company limiting his ac- 
tivities as an agent for Ordinary life 
business to any locality or location with- 
in the state, he was violating no law of 
the state or rule of the company in do- 
ing so, But when he went outside the 
state and in violation of the law of a 
sister state solicited insurance, in order 
to get the commission, and did this with- 
out the knowledge, authority or instruc- 
tions of his employer, in so violating 
the law he was acting outside the scope 
of his employment, which limited his 
activities as agent to the state or states 
by which he had been licensed as an 
agent for the defendant company, and 
if he was injured while he was so acting 
outside the scope of his employment and 
in violation of the laws of Ohio, he did 
not become entitled to compensation 
payable only for an injury in the course 
of his employment.” 

Judgment affirming an award of the 
Workmen’s Compensation Board was 
therefore reversed and rendered for the 
defendant. 
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George Page Elected 
By California Ass’n 


HAROLD SAUL VICE-PRESIDENT 





Reports on Legislative Action, 
Fears More Bills Aimed at 
Insurance 


Hines 





Departing from precedent in electing a 
president from Southern California for 
the second successive year, the Califor- 
nia State Association of Life Underwrit- 
ers chose George H. Page, California- 
Western States Life, Los Angeles, as 
head for 1940-41. Harold G. Saul, John 
Hancock, Los Angeles, was elected vice- 
president, and James Pennington, Aetna 
Life, Long Beach, secretary-treasurer. 

James Hammill, Massachusetts Mu- 
tual, San Francisco, and Clark E. Bell, 
New York Life, Los Angeles, were 
named executive committeemen. Dele- 
gations representing ten of the fourteen 
local associations in the state partici- 
pated in the election during the annual 
convention at Los Angeles last week. 

The convention was strictly a business 
one. The sole function was a luncheon 
given by the Life Insurance Managers 
Association, Inc., of Los Angeles, to the 
officers and delegates to the convention. 

The board of directors met in execu- 
tive session the first day, went over the 
work of the year just closing and heard 
reports from the officers and committees. 

Executive Secretary John V. Hines 
made his report on the activities of the 
legislative committee at the special ses- 
sions of the legislature. He said that 
not one of the bills inimical to life in- 
surance that had threatened had been 
enacted into law, but warned that Gov- 
ernor Olson is planning a new effort to 
increase taxation on insurance compa- 
nies, and warned that the Savings Bank 
Life Insurance bill and others may be 
expected to be introduced at the Gover- 
nor’s behest when the legislature meets 
in regular session, 





Right to Autopsy 


The Fourth Circuit Court of Appeals, 
McCulloch v. Mutual Life of New York, 
109 F. 2d 866, says that it is generally 
held that the right to an autopsy may 
not be exercised by an insurance com- 
pany after burial if it was reasonably 
possible for the insurer to secure the 
privilege before that event. “But the 
insurer may have been denied an autopsy 
before burial, or may have had no notice 
or insufficient notice of the death until 
after the interment; or circumstances 
such as fraud or’ mistake or uncertainty 
as to the true cause of death that make 
an autopsy reasonably necessary to the 
ascertainment of the truth may not have 
become known to the insurer until after 
the burial, notwithstanding the exercise 
of due diligence on its part. Under such 
circumstances, an autopsy ought not to 
be arbitrarily withheld, and the decisions 
so hold.” The court cited in support of 
this decision in Kentucky, Massachu- 
setts, New York and Maryland. 

“While it is difficult to lay down a 
rule generally applicable under all cir- 
cumstances, it is safe to say that two 
conditions at least must concur to justify 
an autopsy after burial. It must appear 
that through no fault of the insurer it 
was impracticable to demand and per- 
form the autopsy before interment, and, 
secondly, it must be reasonably certain 
that an examination of the body will 
reveal something bearing on the rights 
of the parties which could not otherwise 
be discovered.” The court cited deci- 
sions in Kentucky, Mississippi, Minne- 
sota, Texas, Connecticut and the Fifth, 


Eighth and Ninth Circuit Courts of 
\ppeals. Autopsy refused. 
ILL. FEDERATION GOLF MEET 


The executive committee and directors 
of the Insurance Federation of Illinois 
held a golf tourney June 4 at the Sunset 
Ridge Country Club. 


Policyholders Survey Suggested to 
Maintain Customers’ Goodwill 


Building and maintaining customer 
goodwill was one of the chief topics 
discussed at the Connecticut Mutual’s 
regional meetings, with speakers from 
various agencies telling what use they 
are making of the Policyholders’ Sur- 
vey which the company is sponsoring 
for the summer months, 

The speakers pointed .out the numer- 
ous benefits resulting from such service 
contacts. The policyholder, the agent, 
the agency, the company and the life 
insurance business as a whole all bene- 
fit from a good service job. They em- 
phasized the great satisfaction that 
comes to a life insurance agent from 
having performed service for a client— 
satisfaction that possibly he has made 
someone’s é€state perform more depend- 
ably; that some boy may get a college 
education because the funds were pro- 
tected from dissipation; or that some 
day an older man will give thanks for 
golf, fishing trips, and comforts made 


possible through putting life insurance 
to retirement use. 

In order to make this Policyholders 
Survey build as much goodwill as pos- 
sible, the Connecticut Mutual prepared 
for its field representatives special good- 
will-building material. Each agent has 
the privilege of circularizing a group of 
his policyholders with an announcement 
sent out from the home office stating 
that a service call would be made and 
pointing out to the policyholder some 
of the benefits to be derived from such 
a service survey. 

The purpose of the announcement is 
to start the policyholder thinking about 
his life insurance in advance of the 
agent’s call so that when the agent does 
call, the policyholder will be more me 
to have definite points about his li 
insurance to discuss. Such a procedure, 
it is felt, tends to make the service call 
more effective both for the agent and 
the policyholder. The company also pre- 
pared special service forms to enable the 
agent to efficiently check over the pol- 
icyholder’s present lilfe insurance set-up. 


Cartinhour Feted on 30th Anniversary 





Judze Chambliss 


Marking the completion of thirty years 
of continuous service with the Provident 
Life & Accident of Chattanooga, W. C. 
Cartinhour, vice-president and secretary, 
was honored by the company when he 
was presented with a thirty-year service 
emblem at a luncheon on June 20, at- 
tended by executives as well as staff 
members having a quarter-century or 
more of service with the Provident. 

President Robert J. Maclellan present- 
ed the emblem, recalling interesting rem- 
iniscences of Mr. Cartinhour’s early days 
with the company. Judge Alexander W. 
Chambliss, vice-president, who is a jus- 
tice of the Tennessee Supreme Court, 
also contributed memories of yesteryears, 
and on behalf of the company presented 
Mr. Cartinhour with a silver platter, ap- 


Canadians at Hartford 


Canadian insurance men who attended 
the commissioners’ convention in Hart- 
ford last week were these: 

Arthur B. Wood, C. S. V. Branch, Sun 
Life; S. C. McEvenue, W. J. Beattie, 
Canada Life; J. H. Lithgow, Manufac- 
turers Life; Harry W. Manning, Great- 
West; J. Gerald Godsoe, Confederation ; 
R. Leighton Foster, Canadian Life In- 
surance Officers Association, 


President Maclellan 


W. C. Cartinhour 


propriately engraved to mark the occa- 
sion. 
One of the luncheon highlights was 


the reading by Mr. Cartinhour of a let- 
ter he received under date of May 11, 
1910, just before he joined the Provident, 
written in the persorial handwriting of 
Thomas Maclellan, former company pres- 
ident and father of President Robert a 
Maclellan, in which the Provident chief 
executive closed his message of wel- 
come to the new employe with the ex- 
pression: “Energy and brains are much 
in demand these days.” Mr. Cartinhour 
was elected secretary of the Provident 


in 1916, becoming vice-president in addi- . 


tion in 1924. In point of continuous, 
active service he is second only to Pres- 
ident Maclellan among Provident execu- 
tives. 


General American pram 
Los Angeles Convention 


convention of General 
American Life was opened in Los 
Angeles July 1. Ten home office officials, 
twenty-four members of the President's 
Club and thirty-two members of the 
Leaders Club attended. Southern Cali- 
fornia General Agent Walter D. Erwin 
was host to the convention. 


The agency 


Home Life Men Going 
To National Meeting 


AGENCY ASSOCIATION GUESTS 


Basis on Which Sales Leaders Will 
Attend Big Convention in Phila- 
delphia Next September 








The Agency Association of Home Life 
of New York, whose membership is 
comprised of all the company’s general 
agents, is sending ranking sales leaders 
to the national convention of life under- 
writers in Philadelphia. Minuskin 
is president of the association and Home 
Life general agent in Paterson, N. J. 

Seven salesmen from different sections 
of the country will be sent to Philadel- 
phia as guests of the association during 
the week of September 23 as a reward 
for their Summer production, says Mr. 
Minuskin. While sales leaders win the 
right to represent the company and the 
association as “delegates” to the na- 
tional convention, provision has been 
made to send other salesmen on the 
basis of sweepstakes awards. 


Leo 


Basis of Representation 


Sweepstakes chances are being issued 
for each $2,500 of paid business during 
the period from June 29 to September 
14 and at the end of the campaign draw- 
ings will be held which will determine 
the identities of three salesmen who, 
together with the ranking sales leaders 
of the company, will make up Home 
Life’s official representation at the con- 
vention. Sweepstakes prizes, as well as 
all other trips, will be awarded only to 
those salesmen who become eligible by 
reason of achieving minimum paid-for 
quotas during the campaign period. 





Pacific Mutual Director 





J. W. 


MAILLIARD, JR. 


J. W. Mailliard, Jr., prominent Pacific 
Coast business and civic leader, has 
been elected to the board of directors 
of Pacific Mutual Life. President of 
Mailliard & Schmiedell of San Fran- 
cisco, Mr. Mailliard holds many import- 
ant directorates in California enterprises 
notably banking and insurance. 


NEW BROKERAGE MANAGER 

Harold G. Nenninger has been pro- 
moted to manager of the brokerage de- 
partment of the John A. Ramsay agency 
at Newark, N. J., for Connecticut Mu 
tual. Mr. Nenninger, entered the life 
insurance field with the Newark agency 
of Penn Mutual in 1935. He joined the 
Ramsay agency in 1937 and a year later 
was made unit supervisor, which posi- 
tion he held until his new appointment. 
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GEORGE G. BULKLEY 

George G. Bulkley, president of 
Springfield Fire & Marine and its af- 
filiated companies, died a few days ago 
after a model career in fire insurance. 
It was a career which, starting with a 
clerkship, reached its apex by exercise 
of qualities of common sense, amiabil- 
ity, constantly increasing knowledge of 
his vocation, ability to meet situations 
as they arose without creating friction. 
It was only natural that those abili- 
ties, such an attractive 
personality, win respect of his 
confreres and place him in many pivotal 
Thus, many honors in the 
came naturally to him. He 
could be depended upon to steer the 
ship safely. These posts included the 
presidencies of National Board of Fire 
Underwriters, Factory Insurance Asso- 
ciation, chairman of New England Fire 
Insurance Exchange’s board of gover- 
nors, and many others of importance. In 
Springfield he was for years a leading 
citizen, active in all worthwhile activi- 
ties, and a director in numerous institu- 
tions of the city. 





combined with 
should 


positions. 
business 





“HOSPITAL CARE” SUBSCRIBED 
TO BY 5,000,000 AMERICANS 
Considerable interest is shown by Ac- 
cident and Health men in a recent ad- 
dress by Dr. C. Rufus Rorem, director 
of the American Hospital Association’s 
Commission on Hospital Service in which 
he contrasted hospital service plans with 
private insurance. His opening state- 
ment was that more than 5,000,000 Amer- 
icans are now placing hospital care in 
the family budget by subscribing to the 
sixty non-profit plans approved by the 

AHA. 

According to Dr. Rorem these plans 
will pay hospital bills in the amount of 
$30,000,000 for more than 500,000 patients. 
As if in answer to criticism, the AHA 
director that these 
plans are community health programs in 
which the entire population shares the 
responsibility instead of fixing the re- 
sponsibility on private investors or even 
of subscribers alone. 

Dr. Rorem made the interesting state- 
ment towards the close of his address 
that well administered non-profit hospi- 
tal plans for the low income group may 
go far to answer the pressing demands 
for compulsory health insurance. 

Private insurance companies are not 
in complete agreement with Dr. Rorem 
on this point inasmuch as they feel that 
the insuring public needs a completely 


maintained service 


rounded out program of income protec- 
rather than limited benefits pro- 
vided by the non-profit plans. The cur- 
rent feeling also is that while the non- 
profit plans are definitely here to stay 
they have reached their peak in popu- 
larity and will not be the competitive 
“menace” which was first feared a few 
years ago by the private companies. 
Dr. Rorem also discusses the currently 
engrossing question as to whether it is 
practical and ethical to charge the same 
rates for large as for small groups of 
employes. With the growing number of 
large life and Accident and Health com- 
panies now in the Group Hospitalization 
field this is a pertinent problem. Dr. 
Rorem says the answer rests upon the 
purpose to be achieved, saying that 
groups of male employes who enroll in 
high percentages provide a better selec- 
tion and lower average utilization than 
groups enrolled at low percentages and 
who include a high percentage of women. 


tion 





NEW AGREEMENT IN BRITAIN 
FOR PROMPT COLLECTION OF 
MARINE PREMIUMS 
An agreement has been reached be- 
tween Lloyd’s underwriters and the ma- 
rine offices with the object of ensuring 
the prompt collection of premiums for 


marine and war risks. The agreement 


excludes insurances taken out for the 
benefit of persons normally resident 
within the British Empire, excepting 


Mandated Territories, or the United 
States. 

The granting of insurances by under- 
writers against either marine or war 
risks, or both, on ships, and owners’ 
interest for time, is to be conditional on 
the broker receiving the premium before, 
or within ten days after, the intended 
date of attachment. 

Another clause, known as the Pay- 
ment of Premium Clause (Voyage Risk), 
applies to insurances covering either ma- 
rine or war risks, or both, on hulls and 
owners’ interests for voyages, and all 
other insurances, including those on spe- 
cie and cargo, written by name, which 
cover or include war risks. The clause 
stipulates that the acceptance of the 
risk by underwriters is conditional on 
the receipt by the broker of the pre- 
mium within ten days from the date of 
dispatch of notification to the insured, 
or his agent, of the provisional placing. 


Walter W. Murray, C.L.U., manager 
at Halifax for the North American Life, 
has been elected president of the Rotary 
Club of Halifax. 








LESLIE 


R. MARTIN 


Leslie R. Martin, second vice-president 
and associate actuary of Connecticut 
Mutual, celebrated the completion of 
thirty years with the company recently. 
Entering the company immediately upon 
graduation from high school, Mr. Mar- 
tin has been in the actuarial department 
in his present position since 1937. He is 
a Fellow of the Actuarial Society of 
America and a Fellow of the American 
Institute of Actuaries. 

a 

John A. McNulty, general agent for 
Prudential at 1501 Broadway, New York, 
was elected permanent president of the 
Class of 1920, United States Military 
Academy, at its twentieth reunion. 

ee 

Robert M. Boyd, secretary of William 
A. Muller &.Co., Boston, is one of the 
agents featured in current issue of the 
Yorkshire’s agency publication. In dis- 
cussing one of his hobbies it says that 
in the more than thirty years he has 
been in business in Boston he has been 
acquiring fire insurance literature, in- 
cluding books, pamphlets, old policies, 
annual statements, placing lists. 

e 2 & 


Harry H. Cleaveland, president, Bitu- 
minous Casualty of Rock Island, IIl., has 
received an honorary doctorate of laws 
degree at the ninety-fifth commence- 
ment exercises at Knox College, from 
which he was graduated fifty years ago. 
The degree was conferred for his 
“career of public service in his city and 
state.” Mr. Cleaveland is a former di- 
rector of public works and buildings of 
Illinois, former president, Rock Island 
school board and former vice-president 
of Illinois chamber of commerce. 

* * * 


Colonel George B. Jennings, long Vir- 
ginia state agent for the Royal Group, 
now retired, has gone to Nimrod Hall in 
the mountains of Virginia to spend his 
annual vacation. He plans to put in most 
of his time angling for small-mouth bass 
in the Cowpasture river. Mrs. Jennings 
accompanied him, ae 

* * & 


Ray J. Schneider, Issaquah, Wash.., life 
insurance man, has thrown his hat in 
the ring for Insurance Commissioner in 
the Washington September primaries. 
Mr. Schneider is 48, and has been con- 
nected with the New York Life for the 
past twenty-two years. 

x * * 

W. D. Anderson, an examiner of the 
Illinois Department, has been appointed 
claims representative of Franklin Life. 
He is a graduate of Illinois Law School 
and once was with National Surety. 


Charles H. Latham, Jr., assistant sec. 
retary in charge of automobile under- 
writing for the Phoenix of Hartford, 
celebrated his thirty-fifth anniversary 
with the company Thursday last week. 
A desk set and flowers were presented 
to him by his associates in the automo- 
bile department. Mr. Latham entered 
the employ of the Phoenix after gradu- 
ating from the Hartford Public High 
School in 1905. In 1926 he was appointed 
general agent in charge of the company’s 
automobile department, and in 1936 he 
was elected assistant secretary. 

x * Ok 


Francis V. Keesling, Jr., vice-president 
of West Coast Life, pinch-hitted for his 
father, president of the company, in de- 
livering the dedicatory address of the 
new Funston Avenue approach to the 
Golden Gate Bridge at the celebration 
of the Park-Presidio Association in San 
Francisco recently. Francis V. Keesling, 
Sr., was chairman of the bridge-building 
committee and a director of the bridge 
during the entire period of construction. 

* @ 6 


E. H. Lever, joint secretary of the 
Prudential of London, is to be the new 
chairman of Richard Thomas & Co, 
immense Welsh steel and tinplate com- 
bine. Recently it was announced that, 
consequent upon a decision of the Con- 
trol Committee, the chairman, Sir Wil- 
liam Firth, had ceased to be a director 
as the outcome of an irreconcilable dif- 
ference within the board. Mr. Lever 
will resign from the Prudential and will 
devote his entire time and attention to 
the interests of Richard Thomas & Co. 
Pending the assumption of duties by 
Mr. Lever the board will be presided 
over by the Earl of Dudley. 


* * * 
John T. McWhorter of the Fred S 
James & Co. brokerage department at 
Chicago, has received the highest grade 


in his class in Part 1 of the fire insur- 
ance course sponsored by the Insurance 
Institute of America. 


* * * 





D. A. Hemenway and Charles Wheeler 


Commissioner D. A. Hemenway of 
Vermont and Charles E. Wheeler of the 
New York State Insurance Department, 
were photographed at the convention of 
the National Association of Insurance 
Commissioners, Hartford, last week. Mr. 
Hemenway is probably the youngest of 
the Commissioners. He first assumed 
that post when he was 28, and that was 
four years ago. Mr. Wheeler is chief 
examiner of casualty companies in the 
New York Department. His handling of 
Departmental matters during the depths 
of the depression when a number of cas- 
ualty companies failed won him nation- 
wide eulogies. He looked like a bishop 
then, but the trials and tribulations of 
the period above-mentioned have not 
changed his appearance one iota. 
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The Republican Convention 
The many insurance men who attended 
the Republican National Convention in 
Philadelphia last week, or at least some 
of the sessions, witnessed the proceed- 
different viewpoint than 
other 


from a 

all the 
total attendance 
Their emotions were 
While they were deeply stirred by the 
routine of the convention, they could not 
help wondering what would happen if 
there were a panic or a fire’ The floor 
of the convention, especially toward the 
mob. 


ings 
nearly present, 


10,000. 


mixed. 


persons 
being around 


decidedly 


finish, was a milling, congested 
Sometimes it seemed as if 100 more peo- 
ple could not have gotten on to that 
floor, and nearly everybody was smoking. 
The galleries were packed and jammed. 
Thousands of people seemed to have 
standing room space. 
dreds of policemen present and at inter- 
vals they tried to clear the gallery aisles, 
but always the public would force its 
way back into spaces where it had stood 


There were hun- 


before. 
Among the insurance men I 
Lane, president 


saw at 
one session were O. E. 
Fire Association; John H. Grady, United 
States manager General Accident; Sena- 
tor Joseph S. Frelinghuysen, president 
Stuyvesant; John A. Stevenson and 
Alexander E. Patterson, president and 
vice-president of the Penn Mutual Life; 
Fred Wickett, vice-president New York 
Life; Charles D. Hilles, New York man- 
ager, Employers’ Liability; William M. 
Duff, Equitable Society general agent, 
Pittsburgh; Insurance Commissioners 
John A. Lloyd of Ohio and Col. Matthew 
H. Taggart of Pennsylvania. 

Mrs. John A. Stevenson was a member 
of the hospitality committee. Richard 
W. Lawrence, director of the Hanover 
Fire and the Equitable Society, attended 
all the sessions with Mrs. Lawrence. 

One of the biggest hits in the conven- 
tion was made by “Joe” Martin, leader 
of the minority Congress and who was 
chairman of the convention. I never saw 
in action a more dynamic, forceful, witty 
chairman and he handled his assignment 
to the satisfaction of every delegate 
present. It was easy to understand, too, 
why the nominee started his talk on the 
concluding day of the convention by ex- 
pressing appreciation for Mr. Martin’s 
able chairmanship. Among other things 
Mr. Martin is president of an insurance 
agency in North Attleboro, Mass. Dur- 
ing the early balloting he got a few 
votes for President. 

Every insurance man with whom I 
chatted at the convention was for 
Wiilkie, and for him strong. It can be 
safely stated that there was a greater 
interest in this convention among busi- 
ness people than any that has been held 
for years. The spectacle of the name 
of a man being presented to the conven- 























vention who did not have a single state 
pledged to him and who finally won the 
nomination, was as dramatic a climax as 
any playwright could have created. 

* * * 


Willkie’s First Interview in New York 
After Nomination 


When Republican Nominee Wendell 
L. Willkie appeared at his office at 20 
Pine Street, New York, on Monday for 
the first time since his nomination he 
was confronted by 100 news and camera- 
men who bombarded him with questions 
for an hour. Anticipating his arrival, 
Inspector Conway with deputy inspec- 
tors, captain, twenty patrolmen and al- 
most an equal number of detectives 
swarmed around the offices of the Com- 
monwealth & Southern Corp. on the 
twenty-first and twenty-second floors. 

One of the first questions fired at the 
Republican nominee was “Have you any- 
thing to say about the comments about 
a ‘power blitzkrieg’ behind your cam- 
paign?” “That’s what they were saying 
in Philadelphia,” said Mr. Willkie, “and 
the more they talked the more votes 
got. I hope they keep it up during the 
campaign.” 

“How does it feel to leave New York 
as a private citizen and come back as 
a presidential nominee and be able to 
ride through all the red lights?” asked 
another reporter. 

Said Willkie: “I came down from my 
apartment in a taxi and we stopped at 
every light.” 

The press conference was held in the 
C. & S. board room, a simply furnished, 
moderate sized office with a map of the 
United States framed on one wall and 
at the other end pictures of Washington, 
Lincoln -and General Lee, the last re- 
flecting presumably the Southern influ- 
ence. On the floor below newspaper 
men wanted some pictures at Mr. Will- 
kie’s desk and there were all kinds of 
suggestions about what he should do. 
“Now, boys,” said Mr. Willkie, “I will 
do anything that I would naturally do.” 
But he drew the line at some of the 
antic suggestions. He posed at his desk 
with Fred Rahter, who has been his 
assistant for some years. 

The Republican nominee seemed r’arin’ 
to go, was willing to meet the news- 
paper men at any time, cooperated pa- 
tiently with the photographers, and he 
gave the impression of drive and vitality 
held in restraint. He kept up a running 
fire of answering questions and com- 
ment, never struck an unnatural pose for 
the news shots, but the cameramen got 
plenty of animation and variety of ex- 
pression. The emphatic opinion was that 
he handled himself well; in fact, he gave 


the impression of a seasoned cam- 
paigner. 
: © «& 
The Hartford Convention of the 
Commissioners 


The atmosphere at the annual conven- 
tion of the National Association of In- 
surance Commissioners in Hartford last 
week was one of good cheer, and, as far 
as the Commissioners themselves are 








Left to right: Rollin M. Clark, Charles G. Taylor, Jr., Mrs. John C. Blackall, Mrs. 


Georges Lafrance, 


concerned, all was harmony in marked 
contrast to other recent conventions 
where the South and West seemed linked 
up against the East. This harmony 
reigned throughout the convention with 
the exception of the discussions in the 
fire insurance committee considering the 
new standard fire policy, where there 
was quite a controversy. 

Hartford insurance men went to the 
bat to see that everybody had a good 
time; so everybody apparently enjoyed 
his or her visit to the insurance capital. 
The high spot of the convention was 
the banquet in the Hartford Club where 
John C. Blackall, presiding officer, re- 
ceived probably the greatest ovation yet 
given any Insurance Commissioner at 
one of their conventions. 

John C. Blackall has been an Insur- 
ance Commissioner of great popularity 
not only in the business but among his 
Departmental confreres. When he was 
passed up for the presidency on a for- 
mer occasion he took his defeat with 
such good grace that he won the praises 
of that convention. At the Commission- 
ers’ banquet in Hartford he was really 
spontaneously nominated from the floor 
and there was great cheering. There 
were no speeches at this banquet, but 
Mr. Blackall went on the stage of the 
Hartford Club and briefly introduced all 
of the celebrities at the head table. 
They included the president of every 
insurance company in Hartford, each one 
of whom was sandwiched in between an 
Insurance Commissioner. 

On this page is printed a group illus- 
trating the general spirit of good feeling 
prevailing at the convention. In the 
picture are Rollin M. Clark, vice-presi- 
dent Continental Casualty; Charles G. 
Taylor, Jr., second vice-president Met- 
ropolitan Life; Mrs. John C. Blackall, 
wife of the new president of the asso- 
ciation; Mrs. Georges Lafrance, wife 
of the Quebec Superintendent, and Alex- 
ander Query, one of the attorneys of the 
Prudential. Mr. Clark was formerly 
Deputy Superintendent of New York 
State. Mr. Taylor, when a very young 
man, was in the Virginia Insurance De- 
partment. Mrs. Blackall is the mother 
of four children, all of whom are musi- 
cians. Mrs. Lafrance made a tremen- 
dous hit at the Chateau Frontenac con- 
vention of the Insurance Commissioners 
several years ago when she and her hus- 
band were host and hostess at an affair 
in the hotel attended by 500 people. Mr. 
Query is a graduate of the University 


of Virginia and of the Fordham Law 
School. 
* * * 
The Felix Hebert Family of 
Musicians 


Several persons who have read what 
was published on this page about musi- 
cal families connected with the insur- 
ance business have told me that I must 
not overlook the family of Felix Hebert, 
prominent Providence lawyer and former 
United States Senator. Among his cli- 


Alexander Query. 


ents are a number of insurance interests. 

The Hebert family has a considerable 
reputation as musicians, having given a 
number of concerts. During a period of 
years the family has given a great deal 
of pleasure to its friends who have been 
privileged to hear these musicians at the 
Hebert home in Providence as well as 
in Washington when he was in the Sen- 
ate. 

Mrs. Catherine Hebert Loomis, eldest 
of the family and pianist, is a graduate 
of the New England Conservatory of 
Music. Her education was completed at 
Brown University. 

Adrien W. Hebert plays the first vio- 
lin. He also studied at the New England 
Conservatory and at Brown. He is con- 
nected with his father’s law firm in 
Providence where he is engaged in the 
worthy pursuit of following in the pa- 
ternal footsteps. 

Miss Marguerite plays the ’cello and 
also studied at the New England Con- 
servatory of Music. She attended Kath- 
arine Gibbs Secretarial School and at 
present works in her father’s office. 

Edouard Felix Hebert, youngest of 
the children, who plays the violin, is a 
graduate of Georgetown University and 
Georgetown Law School, and practices 
in his father’s office. 

While in Washington, the Heberts 
gave concerts at the Congressional Club; 
before the foreign diplomats at George- 
town University; and at home musicals 
They also made several radio appear- 


ances while in Washington over the 
National Broadcasting System. 
They number among their many 


friends Sigmund Romberg, the composer, 
who after hearing them play, composed 
a suite for them. It has never been 
published, the copy of the Heberts be- 
ing in manuscript form. 

The Hebert children come by their 
music naturally. Mrs. Hebert was or- 
ganist at St. Jean Baptiste Church in 
West Warwick, R. I. Senator Hebert 
sang in the choir and they were drawn 
to each other by their musical interest. 
He also played the violin, and they often 
spent a musical evening together, They 
were married in 1900. 

x * * 
When an Automobile Trailer 
Is a Building 


Another novel suit which is reported 
in current issue of Case and Comment 
is one holding that under certain con- 
ditions an automobile trailer is a dwell- 
ing. The case was that of Aetna Life 
v. Aird. 

Court held that an automobile trailer 
equipped as a dwelling, in which in- 
sured was living at the time of its 
destruction by fire, is, when not being 
drawn along the highway a “building” 
within the provisions of an accident in- 
surance policy for double indemnity for 
injuries caused “by collapse of the outer 
walls, or burning of a building, if the 
insured is therein at the time of the 
collapse or commencement of the fire.” 
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George G. Bulkley Dies; 
Springfield President 

A LEADER IN FIRE INSURANCE 

His High Ability, Character and Per- 


sonality Long Recognized; Former 
National Board President 








Fire insurance circles this week 
mourned the passing of George G. Bulk- 
ley, president of the Springfield Fire & 
Marine Group, who died last Saturday 
evening at his home in Springfield. He 
was 69 years old and had not been in 
good health for some months. Funeral 


GEORGE G. BULKLEY 


services were held Tuesday afternoon at 
the Faith Congregational Church with 
interment in the family lot in Spring- 
field Cemetery. 

Mr. Bulkley won wide recognition as 
one of the fire insurance leaders of his 
day, as well as an important place among 
the civic leaders of his community. He 
possessed the will and courage of the 
pioneering spirits who launched the com- 
pany in Springfield of which he was 
later to become president. Faced with 
innumerable problems during the past 
decade, his business acumen and adher- 
ence to highest ideals enabled him to 
guide the companies of which he was 
the head successfully through times of 
stress. He never admitted the possibil- 
ity of defeat and was ever alert to 
broaden his own business horizon. 

Mr. Bulkley once stated that in the 
insurance business much depends upon 
personal initiative and individual judg- 
ment and that there were opportunities 
for achievement but that these were 
accompanied by responsibilities. He had 
occasion to know these responsibilities 
and to realize these achievements. 
Friendly and Sympathetic Personality 

He was possessed of a friendly, sym- 
pathetic personality, enhanced by a keen 
wit, which endeared him to all. He 
was held in respect by those with whom 
he had business dealings and his friends 
were legion. 

Mr. Bulkley was born at Rocky Hill, 
Conn., on February 4, 1871. A member 
of an old and distinguished American 
family, he was a descendant of the Rev. 
Peter Bulkley of Concord, Fellow of 
St. John College, Cambridge University, 
and Edmund Freeman, of Sandwich, 
early settlers of the Massachusetts 
Colony. He received a general educa- 
tion in the public schools of Rocky Hill 
and Hartford and after completing his 





studies there, he embarked on a business 
career. 

Mr. Bulkley first became associated 
with insurance in 1892 when he entered 
the of ces of the Orient Insurance Co. 
as a clerk. He worked in the Hartford 
office of this organization and, through 
the aptitude and ability he displayed 
for this business, won promotion. 1902 
he became special agent for the London 
& Lancashire and the Orient, represent- 
ing these companies in Pennsylvania, 
later being assigned to western New 
England. 

In 1911 he was employed as special 
agent by the Springfield to look after 
its interests in Connecticut, western 
Massachusetts and Vermont. It was 
with this company that he was to acquire 
a thorough and well rounded practical 
experience that was to equip him for 
the important and responsible posts 
he later held. His record with the com- 
pany was one of steady advancement. 
A, year after he joined the organization 
he was elected assistant secretary; he 
was made second vice-president in 1917 
and vice-president in 1919. He was 
elevated to the presidency on January 14, 
1924, when he was elected to succeed 
the late Alonzo Willard Damon. 

Under his administration as president 
the assets of the company have grown 
from nearly $24,000,000 to over $35,000,- 
000. In 1925 he interested the board of 
directors in starting the Sentinel Fire 
as an affiliated company. In May 1927 
he sponsored the purchase of the Michi- 
gan Fire & Marine of Detroit and since 
1930 a substantial portion of the New 
England Fire of Pittsfield, Mass. was 
purchased under his direction. In the 
latter part of last year he induced the 
company to start the New England Cas- 
ualty of Springfield as an affiliate. The 
total assets of all these companies 
directed by him as of December 31, 1939, 
were over $46,000,000. 

At the time of his death, Mr. Bulkley 
was president and director of each of 

(Continued on Page 20) 


Cc. F. RUPPRECHT RESIGNS 





Was Assistant Vice-President of North 
America; Is Now Located at 
Haverford, Pa. 

The Insurance Co. of North America 
has announced the resignation of Charles 
F. Rupprecht as assistant vice-president, 
effective July 1. His address now is Box 
562, Haverford, Pa. Mr. Rupprecht 
joined the North America in June, 1938, 
and last year became assistant to Vice- 
President Sheldon Catlin, who is in 
charge of fire insurance. 

In December, 1910, Mr. Rupprecht en- 
tered insurance with the Hartford Fire, 
in the Western department at Chicago, 
becoming assistant examiner. In 1916 
he went with the Illinois Inspection 
Bureau at Springfield, Ill., and later was 
transferred to Chicago. Following that 
he joined the engineering department of 
Marsh & McLennan in Chicago, travel- 
ing over eighteen states. Then he be- 
came assistant supervising general agent 
of the Tokio at Chicago, Traveling in 
twenty-two states. 

Mr. Rupprecht went with the Com- 
mercial Union on March 15, 1920, as 
Illinois state agent, then left to enter 
the local agency business at Danville, 
Ill. However, in December, 1923, he 
returned to the Commercial Union, be- 
coming Wisconsin state agent. He was 
transferred to the Pacific Department in 
January, 1928, as assistant manager. He 
came to the head office in New York in 
January, 1931, as assistant United States 
manager, supervising the fire and allied 
lines in the East and the inland marine 
activities for the entire country. In 1938 
he resigned to join the Insurance Co. 
of North America. 


National Board Staff 
Honors Charles L. Simpson 


Associates of Charles L. Simpson in 
the National Board of Fire Underwrit- 
ers honored him last Friday on the eve 
of his retirement July 1 as head of the 
actuarial bureau. Members of the exec- 
utive staff were hosts to Mr. Simpson 
at luncheon and in the afternoon the 
staff gave a tea at the Drug & Chemical 
Club at which Mr. Simpson was pre- 
sented with a handsome wrist watch. 
General Manager W. E. Mallalieu made 
the presentation remarks. 











STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement December 31, 1939 














Capital $1,500,000.00 
Premium Reserve 1,521,897.31 
Other Liabilities 260, 

Net Surplus 3,421,222.87 
*Total Assets 6,703,763.20 





various States as required b 
On the basis of December 


*New York Insurance Department Valuation Basis. 
Securities carried at $247,400.43 in the above statement are deposited in 


aw. 
Ist, 1939 Market Quotations for all bonds 


and stock owned, this Company's total Admitted 
$6,770,807.96 and the Surplus would be $3,488,267.63. 
Geo. Z. Day, Pres. A. J. Couch, Vice-Pres. 


“TWO STANDARDS” 
An uuusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement December 31, 1939 


Assets would be 


S. C. Kline, Secy. 














Capital $1,000,000.00 
Claims and Claim Expense Reserve... 2,138,944.11 
Premium Reserve 1,446,212.15 
Other Liabilities 303,632.19 
Net Surplus 1,164,629.38 
*Total Assets 6,053,417.83 





sons owned the Total 


Geo. Z. Day, 
President 


John F. Nubel, 


Vice-President 





*New York Insurance Department Valuation Basis. 
On the basis of December 31, 1939 market quotations for all Bonds and 
Admitted Assets would be i 

,173,309.86 and Surplus to $1,284,521.41. 


New York Offices: 80 John St. 
Chas. E. Heath, 


Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


increased to 


Fred J. Theen, 


Secretary Asst. Secretary 








land marine manager. 


———— 


Executives Hear About 
National Defense Bill 


SELECTIVE TRAINING MEASURE 





Col. A. G. Thacher Explains Proposed 
Plan to Meet National Emergency 
by Compulsory Military Training 


At a gathering in the Downtown As- 
sociation on Monday of insurance men 
interested in national defense, Col, A. 
G. Thacher of Barry, Wainwright 
Thacher & Symmers, well known firm 
of New York lawyers, explained the 
selective training and service bill which 
was introduced by Senator Burke as 
Senate Bill No. 4164 and by Representa. ’ 
tive Wadsworth as House Bill No. 10132 
This bill, which will have the support 
of numerous bodies of insurance men 
throughout the nation, was prepared by 
Military Training Camps Association of 
the United States through its national 
emergency committee. 

Col. Thacher, who served with the 
306th Infantry, 77th Division, during the 
World War, a member of that commit- 
tee, presented to the insurance men his 
belief that the passage of this bill is 
essential to protect the integrity and 
institutions of the United States in the 
present world crisis. 


Ages 18 to 65 to Register 

The bill provides for the registration 
of all male citizens and resident aliens 
between ages 18 and 65, except those 
already enrolled in some form of na- 
tional military defense. Men between 
21 and 45 would be liable for training 
and service in the land and naval forces, 
Men between 18 and 21, and 45 and 65, 
would be liable only for training and 
service in home defense units near their 
residences. 

Advocates of the bill believe that the 
nation cannot guard itself against attack 
if it neglects its arms and practices an 
inoffensive isolation. Once the European 
war is ended there are salient on the 
very surface of our situation elements 
which might provoke attack. The sweep- 
ing claims of the Monroe Doctrine ap- 
plied to the South American and West 
Indian possessions of the defeated ad- 
versaries of Germany would present an 
obvious possibility of conflict. 

At the beginning of this year the U. 
S. had in the regular army only 219,111 
enlisted men. On June 7 this figure 
had risen to 233,397. Regular present 
army reserve is 28,000 and National 
Guard is 500,000. Even under the obliga- 
tory system it would hardly be possible 
to train more than 500,000 in the first 
year, but that would constitute a great 
advance over what could be done by 
voluntary enlistment. 








Roosevelt Signs Bill for 
Marine War Risk Bureau 


President Roosevelt on Monday signed 
the bill to establish a Federal marine 
war risk bureau and also asked Con- 
gress to appropriate $50,000,000 as initial 
operating funds. The bureau, when it is 
started, is to be connected with the 
Maritime Commission and will provide 
cargo and hull insurance for American 
owned interests. The purpose of the 
bureau is to provide large marine insur- 
ance facilities in the event that the pres- 
ent London market should cease to be 
available for reinsurance. At present, 
however, demands for marine war risk 
insurance are being fully met by the 
private insurance markets in _ this 
country. 





Keller Joins Western Fire 

Frederick A. Keller, 116 John Street, 
New York, has been appointed manager 
of the inland marine, transportation and 
all risks department of the Western Fire 
of Fort Scott, Kan. For sixteen years 
he was connected with the Insurance Co. 
of North America and was assistant in- 
He later served 
as vice-president of Wm. H. McGee & 
Co. and for the last six years has been 
associated with the Potomac as manager 
of inland marine. 
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Arguments Against New Fire Policy 
As Presented to Commissioners 


At the commissioner’s convention J. H. 
Doyle, general counsel National Board 
of Fire Underwriters, and Julian Lucas, 
New York broker, were the principal 
spokesmen _ for and against the new 
Standard Fire Policy. A review of argu- 
ments used by Mr. Doyle follow. Some 
of Mr. Lucas’ views will be printed next 
week by The Eastern Underwriter. 

Talking against the policy, Mr. Doyle 
thought that no policy of insurance to be 
ysed aS a Standard in connection with 
all construction and all occupancy should 
contain perils that are not common to 
all construction and all occupancy. If 
not so restricted as to such perils it will 
compel the assureds to carry insurance 
against perils which are remote, if not 
entirely absent, from the occupancy. In 
making basic rate charges all perils must 
be taken into consideration; thus, some 
policyholders would be subjected to a 
a urge for insurance which could not be 
of interest to them. If there be included 
in the contract perils which are not inci- 
dent to the occupancy of some properties 
then the assured is deprived of his right 
to contract for insurance covering such 
perils as meet his needs and is compelled 
by law to contract against his will for 
perils not germane to his situation. 


“Economic Interest” 

The amended New York code of Jan- 
uary 1, 1940, provides that the policy 
shall be enforceable if the assured has 
any lawful and substantial economic in- 
terest in the safety or preservation of the 
property from loss. 

The term “economic interest” is much 
broader—running to welfare—than are 
the terms “equivalent vested interest” 
or “legal interest.” Under this provision 
in Mr. Doyle’s opinion a stockholder in 
a corporation has a substantial economic 
interest and may insure the property and 
in the event of loss may recover in ac- 
cordance with the conditions of the con- 
tract notwithstanding that the corpora- 
tion of which he is a stockholder may 
also have insured the property and re- 
covered as a total loss. If one stock- 
holder can do it so can any number of 
stockholders, with the result that there 
results a pyramiding of loss cost grow- 
ing out of one 

Such was the case in Riggs vs. Com- 
mercial Mutual Insurance Company, 125 
N. Y. 7, wherein a ship was lost at sea. 
—The corporation had recovered a total 
loss and a stockholder, who had likewise 
insured it, was also permitted to recover; 
the defense of the company being based 
on the premise, that the interest was 
not disclosed. The court held that while 
the policy did not disclose the nature of 
the interest of the insured in the ves- 
sel. such disclosure was not necessary 
unless required by some condition of 
the policy. There is no disclosure of 
interest of the assured in the proposed 
policy if the sole and unconditional own- 
ership provision is deleted. Mr. Doyle 
thought it interesting to note that the 
court held that notwithstanding that a 
total loss had been paid to the cornora- 
tion the individual stockholder could re- 
cover and that it was not necessary to 
constitute an insurable interest that the 
interest be such that the peril insured 
against would necessarily subject the 
insured to pecuniary loss. Therefore, he 
thought it essential that the contract re- 
quire a disclosure of the interest of the 
assured and that he be limited to recov- 
ery as that interest may appear at the 
time of the loss. 

Excludes Insurrection 

The contract proposes to include losses 
originating and sustained by reason of 
riot and civil commotion but excludes 
those arising from an insurrection. The 
difference between riot, civil commotion 
and insurrection is only in degree and 
while many insurrections, especially in 
connection with race clashes, are per- 
mitted and dealt with as riot, yet they 


loss. 





}. BH DOYLE 


are in fact insurrection. However, the 
insurance contract being a unilateral one 
the courts will always construe it most 
liberally toward the insured and strictly 
as against the company and it is well 
within the range of reason that insur- 
rections would be held to be riots. 

Riots are not common to all proper- 
ties as they are limited to relatively few 
sections or communities in individual 
states. Where there is great danger from 
riot, riot insurance is available and it 
covers any and all of the damage done 
by riot, including that done by fire, If 
this form of policy were to prevail the 
fire companies believe that they would 
find double insurance in connection with 
riot insurance on properties. The com- 
panies would be charging for it and the 
assured would have to carry it where the 


peril is to say the least, very remote, 
if at all existing. 
Explosion 
Inclusion in the proposed form of ex- 
plosion contemplates payment by fire 


companies of loss or damage from explo- 
sion other than explosion originating 
within steam boilers, pipes, flywheels, en- 
gines and rotating machinery connected 
therewith and operated thereby when 
caused by internal explosion or centri- 
fugal force. 

Under Section 46, New York Code, 
fire companies may not write boiler and 
machinery insurance, except in a very 
limited way as such perils are specifically 
reserved to casualty companies; among 
others being any apparatus generating, 
transmitting or using electricity. These 
are not necessarily connected with steam 
boilers and the inclusion of them here 
would compel the fire companies to issue 
a policy covering perils fire insurance 
companies are not permitted to write. 
Conversely, fire companies are permitted 
to write explosion originating in steam 
boilers, pipes, fly wheels, engines and ro- 
tating machinery connected with and 
operated thereby if the explosion origin- 
ates outside of the insured building or 
outside of the building containing the 
property insured. This is not included 
in the proposed policy. 

The proposed policy permits unlimited 
unoccupancy in .all properties without 
notice to the company. Mr. Doyle said 
it is to be noted that the policy pro- 
vides against cessation of factory oper- 
ation beyond a period of thirty days 
and it is equally important that such 
a provision be made for the cessation of 
other than factory operation such as 
mining, mercantile, etc., for unocennancy 
as held by the courts is quite different 
from vacancy and contemplates the ces- 
sation of normal activities in the prop- 
erty insured. Such an absolute grant 
of right for unoccupancy cannot be 


modified by any enforceable contract, 
and, therefore, the assured could give 
the unoccupied property as great or as 
little care or no care at all as he might 
see fit to do. This would be highly un- 
desirable in connection with many occu- 
pancies, where there was an element of 
spontaneous combustion,  sprinklered 
risks, and like situations requiring daily 
attention by competent watchmen. 

In the matter of the inclusion of 
lightning, peril common to all properties 
and occupancies, it is, quite necessary 
that its application be limited to prop- 
erties other than electrical devices and 
anparatus. It would be very difficult to 
determine liability and it would lend it- 
self to unneceessary claims (including 
minor claims, such as light bulbs) if it 
were necessary for the company to show 
that the damage was not due to a mere 
serge of electricity as distinguished from 
lightning. 

The enactment of this policy as a 
standard for use in all jurisdictions 
would raise a question as to whether or 
not the valued policy laws of states hav- 
ing such laws would not be extended to 
cover explosion. Attitude of commis- 
sioners’ convention has been to depre- 
cate such laws and to use its influence 
against their enactment. 

It is proposed in the policy to strike 
out the provision against other insur- 
ance without notice but giving the com- 
pany the right by rider attached to the 
policy to preclude it. A novel proposi- 
tion, it runs contrary to the general 
purpose of statutory provisions to pro- 
vide a minimum of requirements to be 
extended by rider but never to the detri- 
ment of the assured to be diminished by 
rider, Mr. Doyle thought. 

Pro-rata Liability Clause 

The proposed policy seeks to change 
the pro-rata liability clause by striking 
out the provision that the company shall 
not be liable for a greater proportion of 
loss or damage than the amount insured 
under the policy shall bear to the whole 
insurance covering the property and to 
insert in lieu thereof a provision that 
the company shall not be liable for a 
greater proportion of loss or damage 
than the amount insured shall bear to 
the whole insurance covering the loss. 
Mr. Doyle felt it is difficult to know just 
what is intended by the words “cover- 
ing the but it must mean some- 
thing quite different from the insured 
property, which as used in the present 
standard means the particular property 
insured against. The loss may extend far 
beyond the insured property. Then, too, 
there is a possibility that valid policies 
will be obliged to assume losses by rea- 
son of insolvent companies on the same 
risk. In practical effect it would seem 
to be an effort to compel solvent com- 
panies to guarantee the loss paying abil- 
itv of other companies or insurers, he 
said, 


loss,” 


A Hollywood Situation 

Explosion and smoke and smude are 
not perils incident to all properties and 
in connection with explosion Mr. Doyle 
called attention to a situation that some- 
time arises, such as presently exists in 
and near Hollywood, Calif., where they 
are blasting a road up the side ofa 
mountain, and with each blast consider- 
able concussion damage is being done 
to adjacent properties, rendering such 
adjacent properties uninsurable from an 
underwriting standpoint so far as ex- 
plosion is concerned. If this policy were 
to be put into effect we would have to 
cancel not only the explosion liability, 
but likewise all fire insurance, and there 
is no manner or means by which can be 
determined the extent to which concus- 
sion injury may go. It depends alto- 
gether too much upon the strata of the 
earth, as well as the extent of the 
charge and the protection afforded by 
intervening objects. 

It would be unfortunate if these peo- 
ple in the vicinity near or remote could 
not secure fire insurance and smoke and 
smudge insurance by reason of the con- 
cussion feature incident to such opera- 
tions; yet if the companies could not in- 
sure against fire without insuring against 

(Continued on Page 28) 
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Columnistic Impressions of 


Personalities at Commissioners Meeting 
By Spencer Welton, Peripatetic Vice-President 


Hartford, Conn.—Kenneth Spencer, 
president of the Globe Indemnity, 
is among top casualty executives at the 
convention of the National Association 
Commissioners making a 
brief but welcome visit with old friends. 
* * * 


able 
of Insurance 


Bronzed and fit after his annual hunt- 
ing expedition into Canada, W. D. 
O’Gorman, vice-president, O’Gorman & 
Young, Inc. of Newark, N. J., is greeted 
on all sides. He carries well the dual 
responsibility of running one of the big- 
gest general agencies in New Jersey and 
acting as president of the National Asso- 
ciation of Casualty & Surety Agents. 
* * * 

Add properly prideful parents: Con- 
necticut Insurance Commissioner John C. 
Blackall and Mrs. Blackall; Deputy 
Commissioner and Mrs. Tom Curry; Cor- 
roon & Reynolds Vice- President Al 
Butler and Mrs, Butler, present at this 
convention a coterie of strikingly attrac- 
tive daughters, Miss Frances Blackall, 
Miss Angela Jane Curry and Miss Helen 
Butler. All now successively engaged 
in the pursuit of knowledge at various 
colleges. * * * 


Hartley McNairn, Youthful and Able 


That a man so comparatively youth- 
ful as Hartley McNairn, K. C., of Tor- 
onto, should have been elected president 
of the Canadian Commissioners Associa- 
tion is eloquent testimony to his un- 
questioned ability as an administrative 
omcer, * * * 

John O’Neill, of Fairfield & Elles, Inc., 
Boston, and a leader in Bay State insur- 
ance circles, motors here for an impor- 
tant meeting with other tycoons and 
astonishes his peers by the celerity with 
which he arrives at and announces his 
conclusions on sundry weighty matters. 
He is accompanied by the handsome and 
modishly attired Mrs. O’Neill, who chal- 
lenges this column’s earlier reference to 
her as a Boston matron, on the ground 
that it semed to relate her to the “lav- 
ender and old lace” segment of Back 
Bay Society. By way of amende honor- 
able, let it now be said that the lovely 
lady will never even remotely come to 
suggest the fustian era. * * * 

Secretary Jess Read still calls it Man- 
ato-bia for purposes of the roll call. * * * 

Many regrets at the absence of Com- 
missioner Frank Julian’s engaging young 
grandson, who has for several years 
acted as page of the convention sessions. 
*x** * 


Arthur Cronin, militant Boston writer 
of big lines, pauses here en route to 
address the Maryland Association of In- 
surance Agents, on his favorite topic, 
which shall not be designated here. If 
he is in earnest in his often reiterated 
intimation that this column is not blind 
to the charms of the fair sex, he does 
not move to effect a cure when he brings 
to these meetings the distinctly eye- 
arresting lady who shares his life, * * * 


Palmer’s Son in Hartford 


Bradley Palmer, son of the Illinois 
Commissioner, is attending the training 
school of the Aetna Casualty & Surety 
Co. at Hartford. * * * 

Start of sudden recollection—“Uncle 
Frank” Julian of Alabama, has twice 
withdrawn from public life when his 
terms of office ended and each time 
later yielded to general insistence that 
he return to head the department whose 
affairs he has directed so ably. * * * 

The genuinely affectionate regard in 
which Gerald Godsoe of the Confedera- 
tion Life of Canada is held by this im- 
portant gathering of insurance leaders 


is a tribute of which any younger man 
might well be proud. * * * 

The attractive Mrs. Tom Curry 
arouses incredulity by the casual state- 
ment that she is the mother of seven 
boys and girls, some of college age and 
then further amazes a group of visitors 
by admitting that her spare time is 
devoted to writing essays and fiction for 
a number of leading periodicals. * * * 

The distinctly decorative Mrs. Frank 
Wagener is not content to confine her 
interests to being the wife of an official 
of the Connecticut Insurance Depart- 
ment but conducts a successful insur- 
ance agency at near-by Clinton, Conn. 
* * * 


Deep appreciation due from the visi- 
tors to reception committee members— 
the Misses Ruth Hemiston, Aetna Fire; 


Kay Keily, Connecticut Mutual ; Alice 
Serbeck, Travelers; Ruth Jones and 
Marietta Maguire, Connecticut Gen- 


eral, * * 
Warm Welcome to Beha 


Former New York Superintendent of 
Insurance, James A. Beha, now prac- 
ticing law in New York City, is warmly 
welcomed by his legion of friends. * * * 

The superlatively coift grey hair of 
Mrs. Harrington of Boston gives her 
distinction which evokes much admir- 
ing comment. * * * 

John J. Holmes, Montana commis- 
sioner, accustomed sergeant - at - arms, 
writes amusingly to explain his absence 
which is regretted by all. * * * 

The tall and lovely Miss Helen Butler 
came to her first convention via airplane 
from New York, making also her first 
air voyage, which although one of the 
most tempestuous in the recollection of 
your reporter, caused her no visible trep- 


idation. Her poise and charm made it 
inevitable that your reporter should 
promptly claim avuncular relationship. 
* * * 


Miss Ellen Burns of Newark, N. J., 
who has accompanied Miss Mary Gough 
to several conventions, assists notably 
in keeping the convention standard of 
feminine loveliness at a high level. * * * 

When Massachusetts Commissioner 
Harrington decides to return to private 
life, a suitable and sure-to-be appreciated 
re the gift would be an automatic 
egg-cooker, * * * 


Why Pink Is Effective 


The effectiveness of the public utter- 
ances of Superintendent Louis Pink of 
New York is based not only upon what 
he so ably says, but equally upon the 
fact that he rarely resorts to a written 
script. * * * 

Handsome look-alikes Gerald Godsoe 
and Carlton Hines, vice - president, 
American Automobile, St. Louis: * * 

John Moriarty, American Mutual Life, 
Des Moines, is a Connecticut Yankee by 
birth and used to be in the insurance 
business in Hartford. * * * 

George Carter of Detroit is kept at 
home as the result of a foot infection, 
arising from a collision with a hard 
driven golf-ball, which leaves bosom 
companions Orville Davies and “I. U. B.” 
Jack Dumont, New York, if not incon- 
solable, at least conscious of an hiatus 
in many years of good fellowship. * * * 

Otto Patterson, executive vice-presi- 
dent, American Automobile, St. Louis, 
quietly meets and is warmly welcomed 
by an astonishingly large number of 
those present. He interests Commis- 
sioner Duel of Wisconsin by stating that 
he (Patterson) has spent one month a 
year in Wisconsin for twenty-four years. 
Commissioner Duel agrees that the in- 
centive for those expeditions—fishing— 
is adequate. * * * 

George Pomfret, Kaler-Carney- Liff- 
ler & Co., Boston most becomingly re- 
inforced by the svelt Mrs. Pomfret, 


reminiscing over last year's convention 
at San Francisco. * * 


New England Commissioners Have 
Own Group 


As indicating that New England insur- 
ance commissioners recognize and try 
to profit by a community of interest, it 
is said that they periodically meet at 
Boston to discuss matters affecting the 
administration of their various depart- 
ments. * * * 

John Roystron of the Connecticut De- 
partment did yeoman service in looking 
after the entertainment of the visitors. 
* * * 

Petite and vivacious still aptly de- 
scribes Mrs. “Terry” Cunneen of Wash- 
ington, D. C. * 

President- * asiiieaiiiat C. Clarence 
Neslen happily combines authority and 
informality in functioning as a pre siding 
officer. * * * 

President Sidney O. Smith of the 
National Association of Insurance Agents 
continues to win the respect and liking 
of insurance leaders of all persuasions 
by reason of his sane and straightfor- 
ward exposition of matters touching the 
fraternity country-wide. * * * 

John Orr, General Accident, Philadel- 
phia, flew there Monday morning, but 
on the return journey was marooned for 
two and one-half hours over LaGuardia 
Field, making the trip from New York 
to Hartford by train. * * * 

Wm. Mooney Meets Many Friends 


No Hartford citizen owns more strong 
friends in this convention or is more 
happily met than retired Aetna Casualty 
& Surety Vice-President William 
Mooney. * * * 

Hector R. Ball, Puerto Rico Superin- 
tendent, makes many immediate converts 
to his suggestion that one commissioners’ 
convention be held in the near future 
on his native island, which he hopes 
soon to find the forty-ninth state of our 
Union. * * * 

Those who regret the withdrawal of 
Samuel Carpenter from the California 
Commissionership, are glad that as a 
member of the “Third House,” he con- 
tinues his attendance at these gather- 
ings, * * * 

The alert and forthright Frank Christ- 
ensen, vice-ptesident, America Fore of 
New York, comes to Hartford for a 
meeting with other executives, pays his 
respects to the convention and hastens 
back to his executive duties in New 
Yok * > * 

Rollin Clark of the 
Clarks of Chicago and vice-president, 
Continental Casualty, risks losing at least 
part of his popularity by appearing with- 
out his attractive better half, who ac- 
companied him on the California jour- 
ney a year ago. * * * 

Ralph Danforth, assistant secretary, 
Millers National, Chicago, effectively 
demonstrates that as his hair becomes 
whiter and whiter, it embellishes his 
already considerable good looks. * * * 

Gleason Bridge and Golf Expert 


Gay Gleason, general counsel, Employ- 
ers’ Liability, divides his avocational 
enthusiasm between bridge and golf and 
is said to excel at both. * * * 

Many congratulations due Robert 
Hall, associate counsel, Aetna Life ; Rob- 
ert Morse, assistant secretary, Hartford 
Fire, and Edward Taylor, vice-president, 
Century Indemnity, all of Hartford, for 
their splendid work in looking after the 
comfort and entertainment of visitors. 
All accomplished so effectively as to 
nullify what might have been the de- 
pressing effect of inclement weather. * * * 

“Big Jim” Smith, vice-president, Em- 
ployers Reinsurance Corp., Kansas City, 
appears as accustomed, buoyant, vital 
and doing much to still further estab- 
lish the trademark of the organization 
he so well represents. * * * 

The unobtrusively active John B. 
Gontrum, commissioner of Maryland, is 
nevertheless recognized as outstanding 
in that group of commissioners appro- 
priately described as scholarly. * * * 

C. F. Hobbs 25 Years With Kansas 

Department 

The militant Charles F. Hobbs, com- 

missioner of Kansas, has continued ef- 


“Top Drawer” 


——=:, 


Blackall President 0 Of 
Commissioners’ Ass’p 


CHAS. F. HOBBS VICE-PRESIDENT 


Fire and Marine Subcommittee to Study 
Terms of Contract Between 


SCA and the HOLC 


The National Association of Insurance 
Commissioners last Thursday at Hart. 
ford elected Commissioner John ¢ 
Blackall of Connecticut as president. 
There was no opposition to his clection 
from any Western delegates. Charles 
Fk. Hobbs, Kansas Commissioner, was 
elected vice-president and Jess G. Read 
of Oklahoma continues as_ secretary- 
treasurer. John Sharp Williams, 3rd, 
Mississippi Commissioner, was re- -elect- 
ed chairman of the executive committee, 





Others serving on the committee are 
C. W. Lovejoy, Maine; C. A. Gough, 
New Jersey; James M. McCormack, 


Tennessee, 
W ashington, 
F. J. Harrington, 


and William A. Sullivan, 
all re-elected, and Charles 
Massachusetts; Ray 


B. Lucas, Missouri, and Walter ¢ 
Woodward, Texas. 

The fire and marine committee— 
George A. Bowles, Virginia, chairman— 


appointed a sub-committee to study the 
new contract between the Stock Com- 
pany Association and the Home Owners 
Loan Corp. and to report at the Decen- 
ber meeting in New York City, which 
will be held, if possible, at the Hotel 
Pennsylvania. On this sub-committee 
are President Blackall; Louis H. Pink, 
New York; Commissioner McCormack; 
A. F. Jordan, District of Columbia, and 
Deputy Commissioner Harlan, Justice oi 
West Virginia. 

The special committee on revision of 
the standard fire insurance policy will 
be continued. Chairman Pink said that 
further study will be given to this im- 
portant subject by all commissioners. 


fectively in office since the memory of 
man runneth not to the contrary. At 
the completion of this term of office 
he will be able to celebrate twenty-five 
years with the Kansas Department. * ** 

Lyricist Clarence W. Hobbs, repre- 
senting the National Association of In- 
surance Commissioners on the staff of 
the National Council on Compensation 
Insurance, moves about with an ear at- 
tuned both to technical matters and to 
possible material for a later iliad. * * * 

Observance of a hilarious group im 
one corner of the Hotel Bond lobby 
means that “Uncle Frank” Julian, com- 
missioner of Alabama is matching one 
of his mellow, southern anecdotes with 


one of the dryly trenchant stories of 
Commissioner “Ernie” Palmer of IIli- 
nois. * * * 


While it is admitted that the life- 
long insurance training of Commissioner 
Cc. F. Harrington of Massachusetts 
has been a great advantage to him in 
his work as commissioner of Massa- 


chusetts, it is undeniable that it is his 
intentness of purpose, forthrightness of 
manner and action and _ fundamental 


common sense which have combined to 
make him one of the ablest officials in 
the history of the Department. * * * 

E. M. Allen, executive vice-president 
National Surety Corp., in a reminiscent 
mood tells of a pleasant visit to this 
city while president of the National 
Association of Insurance Agents and 
before he became a prominent surety 
company executive. * * * 

Claude W. Fairchild, general manager, 
Association of Casualty & Surety Exec- 
utives, is thoroughly at home in this 
atmosphere since he was once commis- 
sioner of Colorado. * * * 

A hearty welcome afforded by all to 
Nelson B. Hadley, dean emeritus of the 
New York Insurance Department. * * 

Commissioner C. A. Lovejoy of Maine, 
a connoisseur among other things of 
fine cigars, and is rarely seen without 
one, * * 

Colonel John G. Emery of Michigan 
and Ray Murphy, former Commissioner 
of Iowa and now assistant general mani- 


(Continued on Page 22) 
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Royal-Liverpool Groups 
Announce Promotions 


MALLALIEU, JR., COMES TO N. Y. 
Made Assistant Director of Education; 
Olsen Sent to Minneapolis; Three 
Other Advancements 





Harold Warner, United States mana- 
yer of the Royal-Liverpool Groups, has 
announced the following appointments, 
effective July 1: 

W. E. Mallalieu, Jr., who for a num- 
ber of years traveled in Kansas, Okla- 
homa, Missouri, and later in New Eng- 
land as special representative for the 
special service department, and recently 
has held the position of special agent in 
southeastern Massachusetts territory, is 
being transferred to the New York of- 
fice to assume the position of assistant 
director of education. Mr. Mallalieu will 
be associated with Claude D, Minor in 
carrying on the Royal-Liverpool Groups’ 
expanding educational activities. He is 
well fitted by education and extensive 
field experience for his new responsibili- 
ties. 

Dr. Leslie Olsen, who has been asso- 
ciated with the brokerage department in 
the New York office for several years, 
is being transferred to Minnesota as spe- 
cial agent. His headquarters will be at 
Minneapolis. 

Wendell Anderson, a native of Maine, 
who recently completed a training course 
at the New York office, is being sent to 
Maine as special agent to assist J. B. 
Knox, state agent. Mr. Anderson’s head- 
quarters will be at Portland. 

Thurston Phelps, a native of Nebraska, 
who recently completed his educational 
training at the New York office, goes to 
Nebraska as special agent and will work 
under the direction of Regional Manager 
Wells R. King. His headquarters will 
be at Omaha. 

Charles Williamson, who has been as- 
sociated with the eastern underwriting 
unit; is being transferred to eastern 
Massachusetts to assist Special Agent I. 
H. Worth.. Mr. Williamson’s headquar- 
ters will be at 55 Batterymarch Street, 
3oston. 


WITH AETNA 41 YEARS 








Guy E. Beardsley Has Been in Fire 
Insurance for 44 Years; Active 
in Automobile Association 
Guy E. Beardsley, vice-president of 
the Aetna Fire insurance group of com- 
panies, has just completed thirty-five 
years of continuous service with that 
organization. To this period can be 
added another six years representing 
an earlier connection with the company 
beginning in 1896 and ending in 1902. 
He has been in fire insurance for forty- 
four years altogether, all of which, ex- 
cept three, have been spent with the 

Aetna. 

Mr. Beardsley has been active for 
many years in the work of various inter- 
company boards, committees and asso- 
ciations. He has served as chairman 
of the board of the National Automobile 
Underwriters Association and in 1931 
succeeded R. M. Bissell as its president. 
He is now serving as chairman of the 
eastern regional group of that organi- 
zation. 

Mr. Beardsley was born in Coventry, 
N. Y. Moving to Hartford as a boy, 
he went to school there and, after being 
graduated from the Hartford Public 
High School, entered Yale where he was 
a student at the Sheffield Scientific 
School. In 1896 he was graduated with 
an engineering degree. 


C. L. BUSSING, INC., MOVES 

C. L. Bussing, Inc.. New York insur- 
ance brokers, on and after July 6 will 
be located in the new Aetna building at 
151 William Street. Mr. Bussing, head 
of the organization, is widely known for 
his safety work under the name of “AI. 
B. Careful.” 








Courtesy Packard Motor Car Co, 


Shores many a slip 


whether in open country, on suburban roads or city 
pavements. When your clients go on vacation, their 
best protection is COMPLETE protection against all 
hazards of loss or damage in a Company like ours, 


equipped to give on-the-spot claim service country- 
wide. Our branch-offices and fieldmen’s headquarters, 
located in all principal cities in this country and Can- 
ada, are so equipped. In addition, our local agents 





always glad to be of assistance — are found in 


practically every city and town in the entire 48 


States. 


The convenient facilities of such national 


“service stations” will enable your policyholders to 


proceed after an emergency, without unnecessary 


delay. 


You owe it to your clients to see that they 


have this vital service. 





. . . AUTOMOBILE DEPARTMENT... 


NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY, Ltd. 


ESTAB. 1809 


writing Automobile fire, theft, comprehensive coverage, collision, 

property damage, breakage of glass, windstorm, hail, explosion, 

earthquake, water damage, towing and road service, garage keepers’ 
legal liability, dealers, fleets 


\TAL Sr 
» oo 


y Standa * 
protection 





a 
2 > 
4ny insv® 








I. A. C. TO ATLANTIC CITY 





Annual Meeting of Company Publicity 
Men Will Be Held September 8, 
9 and 10; Program Plans 

September 8, 9 and 10 have been 
selected by the Insurance Advertising 
Conference for its annual meeting at 
Haddon Hall, Atlantic City. The same 
kind of “brass tacks” program that was 
presented by the conference in New York 
is promised. Ralph Bugli, London As.- 
surance, will conduct a round table in 
an effort to draft a public relations pro- 
gram for the fire and casualty business, 

Earl Vogt, Millers National, is work- 
ing on a direct advertising symposium. 
Sidney Holt, Aetna, is developing a pro- 
gram on the merchandising of advertis- 
ing and Jarvis W. Mason, National Fire, 
is developing a fieldmen’s forum. There 
will be other features on the program 
and the luncheon speakers Monday and 
Tuesday, and the dinner speaker Mon- 
day night, are still to be announced. 


George G. Bulkley 


(Continued from Page 16) 
the Springfield Group of insurance com- 
panies. 

Among the many posts which Mr, 
Bulkley held at the time of his death 
or had held previously were the fol- 
lowing: director, Fire Companies Adjust- 
ment Bureau; vice-president and trustee, 
American Foreign Insurance Association 
and director Afia Finance Corporation; 
past secretary and past president, and 
member executive, finance and member- 
ship committees, National Board of Fire 
Underwriters; also director, National 
Board of Fire Underwriters Building 
Corporation. 

Also past member board of trustees, 
Insurance Executives Association; past 
president, Factory Insurance Associa- 
tion; past chairman board of governors, 
New England Fire Insurance Rating As- 
sociation; past vice-president, and mem- 
ber executive, arbitration, and conference 
with Insurance Departments committees, 
Eastern Underwriters Association ; mem- 
ber Eastern regional automobile com- 
mittee, National Automobile Underwrit- 
ers Association, 

Connections in Springfield 

In Springfield Mr. Bulkley had the 
following affiliations: vice - president, 
trustee and member finance committee, 
Springfield Institution for Savings; vice- 
president and director, Holyoke Water 
Power Co.; director and member execu- 
tive committee, Third National Bank & 
Trust Co.; director, Massachusetts Mu- 
tual Life, Eaton Paper Corporation, 
Holyoke Power & Electric Co., Holyoke 
Street Railway Co., Package Machinery 
Co., Springfield Street Railway, Van 
Norman Machine Tool Co. 

Mr. Bulkley served as a trustee of the 
Wilbraham Academy, Springfield College, 
Springfield Hospital and Springfield 
Cemetery Association. He was a mem- 
ber of the corporation of Wesson 
Memorial Hospital, member of the board 
of governors of the Colony Club and a 
member of the Springfield Chamber of 
Commerce committee on referenda from 
the United States Chamber of Com- 
merce. 

He was a member of Faith Congrega- 
tional Church. His club affiliations were 
the Colony Club, Winthrop Club, Long- 
meadow Country Club, and The Club. 

Fraternally, he was affiliated with 
Lafayette Lodge (Hartford, Conn.) A. F. 
& A. M.; 32nd degree Mason Scottish 
Rite Chapters, and a member of Melha 
Temple Ancient Arabic Order Nobles of 
the Mystic Shrine. 

Mr. Bulkley leaves his widow, Caroline 
A. (Griswold) Bulkley; four sons, George 
Grant, Jr., vice-president of the Spring- 
field Group; Charles Griswold, special 
agent for western Massachusetts of the 
Springfield Fire group; Chester Beach, 
member of the local insurance agency, 
Field, Eddy and Bulkley; and James 
Stewart, Springfield attorney; seven 
grandchildren, a brother, Charles E. 
Bulkley, and a sister, Mrs. William 
Saunders, of Essex, Conn., and a sister, 
Mrs. Henry Stillman, of Westfield, Mass. 
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WHO 
Missed the Boat? 


THE MAN confronted by a stack of 
unpaid bills after four months lay-off 
with a fractured knee, or, THE AGENT 
who failed to sell him Accident Insurance? 


LOYALTY GROUP agents are in 
a sound position to sell: their clients 
peace-of-mind insurance because their 


Accident Policies are UNSURPASSED. 


Alert agents everywhere can find the 
wey to travel FIRST CLASS CABIN. 
Check up on the tried performance 
of Loyalty Group Accident Policies. 


COMMERCIAL e@ MONTHLY PREMIUM 
e GROUP e 





FIREMEN'S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


The Girard Fire & Marine Insurance Company 
National-Ben Franklin Fire Insurance Company 
Pittsburgh Underwriters e Keystone Underwriters 
Milwaukee Mechanics’ Insurance Company 


The Concordia Fire Insurance Co. of Milwaukee 
Royal Plate Glass & General Ins. Co. of Canada 
The Metropolitan Casualty Ins. Co. of N. Y. 
Commercial Casuaity Insurance Company 





HOME OFFICE 
10 Park Place 
Newark, New Jersey 


Foreign Department 
Itt John St. 
New York, New York 


Canadian Departments 
461 Bay St., Toronto, Ontario 
404 West Hastings St., Vancouver, B. C. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, | 
New York State Agent, Firemen’s of N. J. 
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Verbosity, or the non-art of saying lit- 


tle in many words, seems to be a pre- 


vailing habit nowadays. Recently I saw 


this sign in a taxicab: “Sit back and re- 


lax for comfort. When you reach your 


destination look to see if you have all 
your baggage.” 

What poor English and what a waste 
of words! And of all things “look to 
see.” How can one see without looking ? 


Lovers of brevity would probably para- 


phrase as follows: Sit back for safety 
and comfort and on reaching destination 
don’t overlook baggage. Twelve words 


instead of twenty. 
* 


+ 

In a recent newspaper a correspondent 
said that Cleveland (President) said 
something verbose like “A public o cial 
is a public servant to serve the public.” 
What he said was “Public office is a pub- 
lic trust,” five short, clear words. He 


Commissioners 


(Continued from Page 18) 
ager of the Association of Casualty & 
Surety Executives, are both former 
National Commanders of the American 
Legion. * * * 
The Donald Falveys on Hand 

Donald Falvey, Treasurer, Massachu- 
setts Bonding, accompanied by the gra- 
cious and always smartly costumed Mrs. 
Falvey, warmly greeted by many friends 
made on last year’s journey to and at 
the San Francisco Convention. Num- 
erous enthusiastic and nostalgic refer- 
ences to the delightful buffet lunch 


given by the Falveys at the Yrbe Buena 
Club at Treasure Island in San Fran- 
cisco Bay. * * * 


Hartley D. McNairn, Ontario Super- 
intendent, was in his school days a 
letter man for Upper Canada College. 
The games he played were rugby, 
hockey, cricket and he was also on the 
track team. He became the prideful 
possessor of his first dinner jacket and 


also invented the term “Innocuous desue- 
tude” in describing public officials’ lazi- 
ness. 

* * x 


Speeding to Death 

Since writing above I heard of the 
railroad accident at Little Falls. I have 
passed this location hundreds of times 
and have often thought that some day 
a train would fly off the tracks of this 
worst curve in the N. Y. Central. It 
was all right for the times when trains 
traveled from thirty to forty miles an 
hour, but they were not intended for 
trains that travel nearly sixty miles an 
hour, And what difference does it make 
whether you get to Chicago half an hour 
or an hour later, after all. We are all 
speed crazy until an “accident” like this 
happens. It is no accident at all. Given 
certain physical factors, like speed, law 
of gravitation, etc., such things are not 
accidents but crimes. 


tail coat by heading his class and win- 
ning the school’s “first general profi- 
ciency” prize, the habiliments of splen- 


reward from his father. 

This is a home-coming for Colonel 
Howard P. Dunham, vice-president of 
American Surety, as he for. many years 
headed the Connecticut Department. He 
and the gracious Mrs. Dunham continue 


dor being his 


to make their Summer home at Weth- 
ersfield in a colonial house which has 
been in the family many generations. 


The engaging personality of Georges 
LaFrance, Quebec Superintendent, is of 
itself sufficient to make him a welcome 


addition to any convention group but 
when it is augmented by that of the 
naively vivacious Mrs. LaFrance, it re- 


sults in a domestic ensemble which de- 
lights all who meet them. * * * 
J. S. Phillips Nestor of Alumni Group 


Jesse S. Phillips, chairman of the 
board, Great American Indemnity, one 
time Superintendent of Insurance of 


New York State, has appropriately been 
referred to as the nestor of the Com- 
missioners alumni group. * * 
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New Reinsurance Agreement Form 


To Comply With Section 77 in N. Y. 


General Counsel J. H. Doyle of the 
National Board of Fire Underwriters 
has sent to member companies a form 
of reinsurance agreement which will con- 
form with provisions of Section 77 of the 
new insurance law of New York State. 
He suggests that this form be executed 
by the assuming company and retained 
in the files of the ceding company. It 
is called a “reinsurance agreement sup- 
plemental contract.” 

In connection with the new form Mr. 
Doyle sent the following bulletins to the 
companies : 

“Section 77 of the New York Insur- 
ance Law provides in part: 

“‘No credit shall be allowed as an 
admitted asset or as a deduction from 
liability to any ceding insurer for re- 
insurance made, ceded, renewed or oth- 
erwise becoming effective after Janu- 
ary 1, 1940, unless the reinsurance shall 
be payable by the assuming insurer on 
the basis of the liability of the ceding 
insurer under the contract or contracts 
reinsured without diminution because of 
the insolvency of the ceding insurer.’ 

“It is the earnest desire of the New 
York Department that the contracts re- 
ciprocally exchanged between companies 
shall be uniform. 

“It is not necessary 
the Department at this time of the 
names of the companies with which 
you haxe exchanged these agreements. 
You will, however, be required to answer 
an interrogatory in your annual state- 
ment for the year ending December 31, 
1940, and thereafter, as to whether or 
not your reinsurance agreements are in 
accord with the suggestions herein. 

“Section 77 applies to all reinsurance 
agreements—treaty, facultative or other- 
wise—which will apparently necessitate a 


that you notify 


very general reciprocal exchange of this 
form between admitted companies. Credit 
for reinsurance in a non-admitted com- 
pany is in the main not available, but 


such reinsurance recoverable is an ad- 
mitted asset to the extent permitted 
under Section 70 of the New York In- 


surance Law, if such non-admitted as- 
suming insurer has executed a like agree- 
ment.” 





Travelers Fire Enlarges 


Staff of Smillie at Chicago 


The staff of A. B. Smillie, associate 
manager of the Travelers Fire at Chi- 
cago, is being enlarged with the fol- 
lowing appointments: T. E. Nation, at 
present assistant manager at Peoria, and 
William Goldsmith, fire survey engineer 
at Milwaukee, were transferred to the 
Chicago office July As a result the 
Chicago staff now consists of the follow- 
ing: A. B. Smillie, associate manager; 
T. E. Nation, assistant manager; L. R. 
Fisher, special agent; William Gold- 
smith, fire survey engineer, and D. W. 
Valentine, superintendent, marine de- 
partment. 

Also effective July 1, Kenneth R. 
Dunkin, assistant manager at St. Louis, 
succeeded Mr. Nation as_ assistant 
manager at Peoria and A. L. Corey, 
special agent at Chicago, was_ trans- 
ferred to the St. Louis staff in the 
same capacity. 





AGENT’S MOTHER DIES AT 100 

Mrs. Salonia I. Bernshouse, widow of 
William Bernshouse, died at Hammon- 
ton, N. J.. recently at the age of 
100 years. She was the mother of Wil- 
liam H. Bernshouse, local agent of Ham- 
monton, who is 76 years old. 
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oh. his first visit to America in 1682, William Penn 


occupied the little house which later became No. 52 
North Eighth Street in Philadelphia, the city which he 


founded; but his most famous residence was the Slate- 


roof House on the south-east corner of Norris’ Alley and 
Second Street, just south of Chestnut Street, where he 
lived in the year 1700. 

This house was built by Samuel Carpenter, and here 
it was that John Penn, known as “The American,” the 
only one of William's children born in America, first saw 
the light of day. He was Governor of Pennsylvania at the 
outbreak of the Revolution. The eccentric Lord Cornbury, 
Governor of New York and 


New Jersey, was entertained 


in this house. 
In 1783 this house was 
bought by William Trent, the 
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founder of Trenton, New Jersey. Within the next half 
century many notables occupied it. General Forbes, 
Braddock’s successor, died there and later it became a 
boarding house. John Adams and other members of the 
Continental Congress had lodgings in the Slate-roof House 
and British officers boarded there when the city was oc- 
cupied by royal troops in 1778. General Arnold used the 
house as a residence when he was Military Governor of 
Philadelphia, but Fate destined it to fall into gentler hands, 


— it became a young ladies’ boarding school, one of the 


‘ pupils of which was General Wayne’s daughter. Truly, 


the walls of this old mansion witnessed many transitions 


in the growth of the nation. 


The Home, through its agents and 


INSURANCE 
COMPANY 


brokers, is America's leading insur- 
ance protector of American Homes 


and the Homes of American Industry 
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“Willkie for President” Voted at Big 
Outing of Essex County Agents Ass'n 


The 


Association 


Essex County Insurance Agents 


was well satisfied with the 


attendance and good fellowship at its 
annual outing June 25 at Rock Spring 
Club, West Orange, N. J. For the first 
time an invitation was extended 
to company men and many of them 
showed up to enjoy golf and the eve- 
ning’s entertainment which included 
singing, music and tricks of magic. So 
did top executives of the New Jersey 
Association of Underwriters including 
Theodore Brown, Perth Amboy, presi- 
dent; Hubert Farrow, Red Bank, execu- 
tive committee chairman; William Spie- 
gelberg, Jersey City, executive commit- 
teeman, and William F. O’Brien, Pas- 
saic, secretary-treasurer, 

Feature of the evening’s program was 
a miniature presidential convention which 
was a sample of the week’s big show 
in Philadelphia. The three leading can- 
didates of the Republican party were 
presented and unanimously the crowd 
voted for Wendell L. Willkie, who two 
davs later was nominated “by the peo- 
ple” as the Republican choice for Presi- 
dent of the United States. 


Bollinger and Jack Co-Chairmen 


_Chief host at the outing was 
E. Jamison, president, Essex 


“open” 


George 
County 


Association, who is a partner in a 
Bloomfield agency. Co-chairmen of the 
day’s program were C. W. Bollinger, 


who heads 
and Andrey 
and their ccm- 
Naylor of the 


secretary of the association, 
his own agency in Newark, 
Jack, Maplewood a«ent, 
mitteemen were Harry 
Bollinger Co.: Edward E. Bruen, East 
Orange; Millard Farr, Nutley, and 
George F. Askin, Bloomfield. Other Es- 
sex County officers present were Arthur 
Zimmerman, Newark, vice-president, and 
Herbert L. Brooks, same city, chairman 
of the executive committee. 


Five new members who were inducted 


into the association included John W. 
Heindel, Nutley; William P. Spengler, 
Ir.. East Orange; Bovd M. Vreeland 


R. D. Matthews and H. 
of Newark. 


Member and Guest Prize Winners 


E. Truscott, all 


Chairmen Bollinger and Jack, in good 
form in awarding the prizes, presented to 
Fdward E. Bruen the “lucky number” 
door prize, a golf bag donated by Ray 
Choate, American Automobile. First in 
the members’ kickers’ contest was Ted 
S. Miller, Jr. of Jos. M. Byrne Co., 
Newark, who received an electric clock, 
the gift of the General Accident. Con 
solation prize in this event went to J. L. 
Martin, general agent, St. Paul-Mercury 
Indemnity. Second among the members 
was W. C. Searle, Nutley, who won a 
traveling bag donated by the United 
States Casualty while C. W. Bollinger 
received the consolation prize. 

First in the guests’ kickers’ was 
ven Morrison, Home of New York, 
whose prize was a golf jacket donated 
by C. W. Bollinger Co. Winning the 
consolation was Adjuster William Bruck 
man. Second was Wesley Carlson, Glens 
Falls Insurance Co., who took home a 
soda mix king, the gift of the Travelers. 
Those receiving consolation prizes were 
R. W. Burke, Sun Insurance Office; 


Scri- 


William Ohl, Home 
William Spiegelberg. 

Officers of many of the leading asso- 
ciations in this vicinity attended the 
outing and were introduced at dinner 
hy President Jamison. The list included 
Ed Kelly, president, and Arthur Bach- 
man, immediate past president, New Jer- 
sey Special Agents Association; H. W. 
Puschel, Most Loyal Gander, New York 
City Pond of the Blue Goose; J. F. 
Comerford, Maryland Casualty, presi- 
dent. Casualty Underwriters Association, 
and Blake Lumpkin, same company, past 
president, Surety Underwriters Associa- 
tion. Two of the largest agencies of 
the state—O’Gorman & Young, Inc., and 
Joseph M. Byrne Co. were represented 
respectively by Harry O. Clutsam, O. & 
Y., and Messrs. Brooks, Spiegelberg and 
Miller, Byrne Co. 


of New York, and 


PATE HEADS N. Y. BROKERS 


Succeeds C. L. Despard as President; 
Has Served as Treasurer 15 Years; 
Vice-Presidents Re-elected 

Carlton O. Pate, head of the sixty- 
four-year-old firm of Pate & Robb, was 
elected president of the Insurance Brok- 
ers Association of New York, Inc.. to 
succeed C. L. Despard of Despard & Co, 
Inc. by the board of directors. Mr. 
Despard had been president for three 
vears. W. J. Mosenthal of H: Mosen- 
thal & Son, Inc., and Courtlandt Otis 
of Johnson & Higgins were continued as 
vice-presidents. Ceorve W. Will cf 
Stewart, Hencken & Will, Inc., remains 

secretary and George E. Nichols of 
Cnines, Silvey & Nichols, Inc, was 
elected treasurer. 

In electing Carlton O. 
dent, the directors broke a long tradi- 
tion in the asseciation that has become 
accustomed to the name Pate associated 
with the office of treasurer. Mr. Pate’s 
father, W. C. Pate, servel as treasurer 
from 1906 to 1612, preceding the fifteen- 
vear term of C. O. Pate from 1925 to 
1940. C. O. Pate jeined Pate & Robb 
in 1901 after graduation from Cornell as 
an engineer and became act‘ve head of 
the firm in 1919 when both senior part- 
ners died. 

The election of George E. Nichols as 
treasurer stirred the directors because 
many of them had been associated with 
his father, George P. Nichols, over a 
long period of years. 





Pate as presi- 


Duffus, Beling, Mays on Program of 
Florida Short Course Next Week 


The fourth annual insurance school of 
the Florida Insurance Agents Associa- 
tion, in cooperation with the extension 
department of the state university, will 
open for five and a half days at Holly- 
wood Beach Hotel, Hollywood, Fila., 
Wednesday, July 10. The initial offering 
will be a moving picture talk by Roy A 
Duffus, secretary of the James Johnston 
agency, Rochester, N. Y., on Tuesday 


evening. State and national associations 
educational chairman, Dean L. P. Mc- 
Cord of Jacksonville, will be in charge 
as he has of all the other schools. Presi- 
dent Hunter Brown, Secretary A. C. 
Eifler and state directors will assist in 
the activities. 

The working plan divides itself into 
two general sections, agency manage- 
ment and “Dynamics of the Sale” in fire, 
casualty and inland marine insurance. 
Oscar Beling of New York, superintend- 
ent of agency systems department, 
Royal-Liverpool Groups, will introduce 
one group and Mr. Duffus the second 
division. Milton W. Mays, acting di- 
rector of the B. D. O., will generally 
review the course. Mr. Duffus will lead 
discussions on each subject presented. 


Mr. Duffus and President Brown will 
be on the opening day program with 
Mr. Beling, the general topic being sales 
planning within the office. Sales meet- 
ings will be Mr. Brown’s subject. Office 
efficiency will be studied again on Thurs- 
day, Alan B. Ford, vice-president of 
Dunlap & Co, agency, Atlanta, appear- 
ing with Mr. Beling. Mr. Mays will 
discuss business letters and business 
English on Friday, Mr. Beling going 
further into office efficiency and Presi- 
dent Brown taking up “Collections.” Mr. 
Mays will present his general review to 
wind up the first division Friday after- 
noon. Mr. Duffus will swing Section 2 
into motion Wednesday with a study of 
prospecting by D. A. Bolton, manager 
casualty department Haas-Dodd agency, 
Atlanta. President Brown follows on 
pre-approach to the interview, Mr. Duf- 
fus on need for insurance and F. W 
Potter, field supervisor, Aetna Casualty 
& Surety, Atlanta, on closing sales. Mr 
Duffus will lead the discussion on each 
subject. 

Survey selling will be a topic Thurs- 
day, with “Its Meaning and Purpose” 
by Mr. Bolton. Survey plans in casualty 
will be taken up by Mr. Bolton and Mr. 
Duffus. E. N. O’Beirne, Jr., of Atlanta, 
special agent Automobile, has fire sales 
by survey, with J. Homer Donica of the 
America Fore inland marine department, 
New York, on Survey Selling of Inland 
Marine. Mr. Bolton will outline “A 
Complete Insurance Program for the 
Assured.” 

Lessons from loss adjustments will be 
outlined Friday with Cook Cromwell of 
Atlanta, general adjuster, Hartford Fire, 
leading on production lessons from loss 
adjustments. He will be followed by 
Davis Rives, state agent, American Fire, 
Atlanta. On underwriting lessons in the 
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same class G, L. Reeves, attorney 
Tampa, will discuss the legal lessons 
learned in loss agreements. 

Lessons in casualty adjustments wij 
be reviewed by Manville F. Hendrick. 
son, Atlanta, Hartford Accident & Ip. 
demnity, and C. L. Daughtry, attorney 
in charge of Southern claim departmen; 
of the Hartford Accident. 

Marine lessons will be presented by 
Arthur J. Huneke, New York, manager 
inland marine department, Eagle Star, 
and Mr. Donica, 


_On Wednesday evening Mr. Mays will 
discuss creating competition, with fire 
hazard motion pictures by Mr. O’Beirne 


Sales fundamentals will be presented 
Thursday evening by Mr. Potter and 
“Why Sell Inland Marine” by Mr, 


Huneke, “Needed Coverage not Usually 
Carried” by F. W. Potter and more in- 
land marine arguments by Mr. Donica, 

Saturday will have more on competi- 
tion from Mr, Mays, and “What the 
Customer Expects of His Agent” by 
Mr. Duffus. The wind-up address will 
be “What the Consumer Cooperative 
Movement Means to You” by Mitchell 
Stallings, past president of the state 
association. Dean McCord will then con- 
duct an “Askit Baskit.” 


PROPOSED CONTINGENT PLAN 


N. YY. Fire Rating Organization 
Considering Proposal of Suburban 
New York Local Agents 


For several years the Suburban New 
York Association of Local Agents has 
been endeavoring to secure an increase 
from 5% to 10% in contingent com- 
missions paid local agents in the subur- 
ban counties around New York City. 
Some weeks ago the committee handling 
this subject was increased and negotia- 
tions with the governing committee of 
the New York Fire Insurance Rating 
Organization intensified. Now the gov- 
erning committee has adopted a resolu- 
tion favoring a change in the method 
of calculating contingent commissions, if 
means can be found to make the pro- 
posal effective. General Manager W. J. 
Ward of the rating organization has 
sent a letter to members and subscribers 
asking their opinions. 

The agents have proposed that the 
present method of calculating contingent 
commissions be altered by changing the 
present formula from a written basis to 











a reserve basis of 50% of the net pre- 
miums written during the preceding 
twelve months, modifying the percent- 
age of net profits to 10% and providing 
further that the deficit, if any, from the 
previous year’s contingent commission 
account shall be carried forward as a 
separate item for one year and deducted 
from the current year’s contingent ac- 
count, 

Mr. Ward says that in a series of 
meetings with the suburban agents the 
matter has been fully explored and the 
governing committee of the rating asso- 
ciation voted that it is in favor of recom- 
mending the proposed change. 


TO MOVE NEW YORK OFFICES 


Starkweather & Shepley, insurance 
brokers with principal offices in Provi- 
dence, R. L., have leased the northeast 
wing of the twelfth floor in the Equita- 
ble Building, 120 Broadway, New York 
City, as a new location for the New York 
office. This organization was founded in 
1871 and is now located at 123 William 
Strect. 


WE’NBERGER LOSES FATHER 

William Degen Weinberger, president 
of the Alpha Agency ot New York, last 
week suffered the loss of his father, 
Moses Weinberger, in his eighty-seventh 
vear. The elder Mr. Weinberger was a 
scholar and writer and wrote his first 
book in 1880, being a philosophical dis- 
cussion of human behavior. 
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New England Fire Insurance Rating © 


Ass’n and How It Is Operating 
By Ralph Sweetland 


Executive Manager 


The New England Fire Insurance Rat- 
ing Association was formed on June 
29, 1937 but did not entirely complete 
its organization until December, 1938. 
As its name implies, it is a rating body 
publishing rates, rules and forms and 
stamping daily reports, endorsements 
and cancelled policies for fire insurance 
and allied coverages for the state of 
Maine, Vermont, Massachusetts, Rhode 
Island and Connecticut. Its main office 
is at 89 Broad Street, Boston, Mass. 
and it has branch offices at Portland, 
Me.; Burlington, Vt.; Springfield, Wor- 
cester and New Bedford, Mass.; Pro- 
vidence, R. I.; and Hartford and Bridge- 
port, Conn. There are 207 employes of 
the association, of which four are as- 
signed to the Boston Board of Fire Un- 
derwriters; namely, a secretary, enforc- 
ing officer, clerk and stenographer. 


Formerly Three Separate Bodies 


Previous to the formation of the asso- 
ciation, the rating of the territory was 
liandled by three separate bodies, the 
Boston Board of Fire Underwriters, rat- 
ing the city of Boston; Insurance Asso- 
ciation of Providence, rating the city 
of Providence, and the New England 
Insurance Fxchange, rating the states 
of Maine, Vermont, Massachusetts out- 
side the corporate limits of Boston but 
including the metropolitan district, 
Rhode Island outside the city of Provi- 
dence, and Connecticut. 


The Exchange 


did stamp daily reports from the entire 
territory. 

Membership in this association is 
limited to stock fire insurance companies 
authorized to transact the business of 
fire insurance within the territory of any 
of the five mentioned states. The actual 
control of the operations of the associa- 
tion is vested in a board of governors 
consisting of fifteen members, these 
members being officials of companies. 
Of these fifteen members not less than 
two must be officials of Massachusetts 
companies, not less than one an official 
ot a Rhode Island company and not 
less than two officials of Connecticut 
companies. I want to call your special 
attention to the fact that members of the 
board of governors are company officials 
who are vitally interested in the New 
England territory and are, therefore, 
particularly well qualified to determine 
the best course of procedure for the 
various states supervised. 

There are three divisions of the asso- 
ciation, these following to a certain ex- 
tent the previous set-up, namely, the 
Boston division, the Providence division, 


and the New England division. There 
are committees for each of these divi- 
sions through which matters affecting 


the particular division may be reported 

to the board of governors for consid- 

eration, 
For the 


30ston Division an advisory 
committee 


consisting of two Boston 


board members and four members of the 
board of governors; for the Providence 
division the executive committee of that 
association; and for the New England 
division the executive committee of the 
New England Insurance Exchange. Ow- 
ing to the wide territory of the New 
England division, the conference com- 
mittee of that division appoints terri- 
torial or standing committees, made up 
of members of the exchange, there be- 
ing five for the state of Maine, three 
for Vermont, seven for Massachusetts, 
three for Rhode Island, and five for 
Connecticut. These standing committees 
bring to the executive committee of the 
exchange, which acts as a clearing 
house, matters pertaining to rates, rules 
or forms in their respective territories, 
which require consideration. 


Management of Association 


The work of the association is under 
the direction of an executive manager, 
managers and assistant managers report- 
ing to the board of governors with engi- 
neers, inspectors and clerical force. 

In setting up this new organization it 
was expected that the operating costs 
would be reduced and the results 
achieved so far indicate that this is 
being accomplished. Another benefit is 
that the efficiency has been improved 
since we can now use any one of the 
steff in any section of the territory. This 
means that engineers and inspectors 
particularly well versed in_ special 
hazards or conditions can be sent to 
assist local inspectors who may not 
have had the opportunity to familiarize 


themselves with these special hazards. 
A desirable feature introduced was 
by bringing to Boston and _ locating 


in the main office a representative of the 


Sprinkler Leakage and Tornado Con- 
ferences. This further increases the 
efficiency since this representative is 





Speaks at Poland Spring | 
The article on the New England} 
Fire Insurance Rating Association | 
which appears on this page consists | 
of extracts from the address deliv- 
ered by Mr. Sweetland last Friday 
before the annual meeting of the New 
England Associations of Insurance 
Agents at Poland Spring, Me. | 








familiar with New England problems 
and can obtain first hand information 
from agents and assureds. This was not 
the case when information on_ these 
particular coverages had to be obtained 
from the headquarters in New York. 


New Manual of Rules 


A rather important change took place 
late last year when a new manual of 
rules was promulgated, replacing three 
manuals previously in force, namely, 
those of the Boston Board, Insurance 
Association of Providence, and New 
England Insurance Exchange. This new 
manual contained a number of changes 
which we believe simplified provisions 
of rules. 

Probably there was never a time, at 
least in the past forty-five years that 
I have been connected with the insur- 
ance exchange and the association, when 
more problems of a difficult nature have 
arisen than during the last two or three 
years since the association was organ- 
ized. Under the previous arrangement 
it was not possible to obtain the view- 
point of the companies as readily as it 
is today since the board of governors 
are closely associated with these prob- 
lems as they represent something over 
50% of the business written by stock 
companies in the territory. They, there- 


(Continued on Page 27) 





Snapped at Brooklyn Insurance Brokers Golf Tournament on Long Island 
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Top row, left to right: J. L. Schneider, M. L. Nathanson, Samuel Blank, N. Lee Colin, Bernhard Stern, E. C. MacCormack, Herbert Sommer, Reg Walker, W. Stanton, 
A. Clausen, G. Drews, Warren Brown, Alex Goldberger, E. J. Quigley, George Murphy. 

Second row, left to right: Charles Lotten, S. P. Eisemann, Charles Clark, Fred Schmidt, N. Lee Colin, Sid Kitzler, E. Spielman, M. Weinberger, Dave Martin, J. E. 

Fries, G. Scarano, J. Lally, M. Brenner, John, Ray. 

Bottom row, left to right: John Sachs, Harry Star, M. Krauss, J. R. Benz, W. F. Stanz, E. Weston Roberts, T. E. Schramm, E. Schnell, J. B. Boyd, Joseph Sollazzo, 

R. C, O’Connor, H. L. Heistad, W. Meade, M. Aquinas, Frank Rogers, M. Gillespie. 





Page 26 








< UNDERWRITER 2 











July 5, 1949 





New England 


Associations 


of Insurance Agents Annual Meeting 





Sidney O. Smith Talks 
On Important Problems 


HOLC, INLAND MARINE AND AUTO 





Reports Progress in National Educa- 
tional Plans; Warren S. Shaw of 


Brockton Is Honored 





By Frank L. Armstrong 


The nineteenth annual get - together 
dinner which opened the mid-Summer 
convention of the New England Associ- 

y 
ations of Insurance Agents at the Po- 
land Spring House at Poland Spring, 
Me., last Wednesday night was a regular 
old-fashioned reunion of the insurance 
men and women of New England, char- 
acterized by enthusiasm and good-fellow- 
ship and an atterdance of close to 500, 
in spite of the fact that it was being 
held in competition with the insurance 
commissioners’ convention at Hartford 
and Republican national convention in 
Philadelphia. more agents 
than usual present this year, and there 
was an undercurrent of seriousness as 
was natural due to the world crisis and 
unrest in America. 

Robert M. Pennell of Portland, Me, 
chairman of the New England Advisory 
Board, under whose auspices the con- 
vention was held, presided and expressed 
his appreciation for the fine attendance. 
In the absence of Governor Barrows of 
Maine, Chairman Pennell extended the 
greetings of the state. : 

President Sidney O. Smith of the Na- 
tional Association of Insurance Agents 
made his first: appearance before a New 
England gathering of this type and ex- 
pressed astonishment at the large turn- 
out. He brought the greetings of the 
National Association. He referred to 
himself as “a country agent, just a little 
fellow in a big job.” He came to the 
meeting direct from important confer- 
ences at Hartford which he said would 
be of far-reaching moment to the agency 
forces of America. 


There were 


Thursday Morning, June 27 


The business sessions of the conven- 
tion got under way Thursday morning 
with Chairman Pennell in charge. He 
submitted his annual report dealing with 
the activities of the advisory board dur- 
ing the past year. 

Warren S. Shaw of Brockton, Mass., 
one of the old warhorses of the conven- 
tion who is serving his twentieth year 
as secretary-treasurer of the advisory 
board, said the finances of the board 
were in excellent condition and that 
many worthwhile activities had been un- 
dertaken and carried through during the 
past year. 

President Smith of the National Asso- 
ciation was the key-note speaker of the 
convention and was given a rousing re- 
ception. He pointed out the value of 
the National Association to the agents 
of the country and said that it would 
have been impossible for the agents to 
have accomplished what had been done 
in Washington without the aid of the 
national body. No single state associa- 
tion could have done this, he said. Fig- 
ures in the New York office of the Na- 
tional Association show, he said, that 
the average cost to members of the 
National Association for the services 
they receive is about 46 cents a month. 


Smith on HOLC and IMUA 


Problems involved in the HOLC have 
been rather well ironed out, he said, 
and next month new agreement forms 
will be distributed. The agents now, as 


the result of the work of the National 
Association, can place insurance and re- 
ceive commissions on the business. As 
of February 1 last he said agents are 
entitled to 20% commissions, but they 
must not sit around and wait for it, but 


should enlist the aid of their fieldmen 


in going after it. 

He said that developments within the 
week made it possible for him to report 
that the misunderstandings that had ex- 
isted between the agents and the marine 
underwriters association had been re- 
moved. This was brought about through 
conference with officials of the IMUA, 
and it has been agreed that an attempt 
will be made to inject into this line of 
business certain corrections which the 
business demands. 

He pointed out that the approach to 
the USHA problem should not be 
through indefensible rate cutting, but 
rather by sending a delegation to Wash- 
ington and explaining the insurance busi- 
ness to the proper authorities. He re- 
ferred to rate cutting as the termite in 
the house of insurance. 

The National Association is pleased, 
he said, with the arrangements made 
for close cooperation between the agents 
and credit men. The “fact finder” has 
been adopted by the credit men and 
agents should cooperate with them to 
the fullest extent, The new form will 
be ready in about ninety days. 

Auto Finance Business 

He said that he might be charged with 
recklessness in even mentioning auto 
finance business, but as the result of a 
conference last week at Hartford a let- 
ter has been sent to the National Auto- 
mobile Underwriters Association sug- 
gesting that brokers and agents be now 
taken into a comprehensive conference 
with the companies in trying to find a 
solution to this problem, He injected 
amid laughter that the NAUA has 
“thrice marched up the hill and thrice 
marched down again,” so it was about 
time the agents were given a chance to 
help work out the situation. 

As a result of another conference in 
Hartford last week he could now tell 
the agents that such progress had been 
made in the matter of a model agents’ 
licensing law that there was every likeli- 
hood that a definite plan would be pre- 
sented for consideration at the national 
convention in Buffalo this Fall. 

_ If this model law is adopted President 
Smith said that through agreement with 
the companies it would result in casualty 
companies refraining from direct selling. 

Referring to branch offices he said: 
“IT am not yet convinced that branch 
offices should be discontinued if it can 
be proved that they furnish distinct serv- 
ice to the public. We must face the 
situation that the insurance business is 
interstate in character and most agents 
act as brokers. We must recognize that 
the public has certain rights that we as 
agents must recognize.” 

Educational Plans 

President Smith said that recently in 
David North’s office in New Haven a 
conference of historic import was held, 
which resulted in the adoption of a reso- 
lution by which the National Associa- 
tion now ‘stands. squarely back of the 
establishment of a college of insurance, 
and of a nation-wide educational pro- 
gram, well backed financially. It will 
include a full-time director of educa- 
tion, a man whose name will soon be 
made public, and who will travel among 
the state associations of thescountry as- 
sisting them with educational programs 
adapted to the needs of their several 
localities. 

The first step, he said, will be to pro- 
vide the type of guidance that has been 
successful in the pioneer states. With 
the preliminary steps safely taken, he 
said, the long range program can get 
underway. The program divides itself 
into three parts: first, survey and plan- 
ning; second, promotion, revolving 
around a full-time educational director; 
third, prestige. 

The dean of this proposed College of 
Liability and Property Insurance must 
command the respect of both the busi- 
ness and the public. He must be a man 
of prestige and of outstanding influence 
in educational circles. “We are already 
assured that a practical man of the 


Comm. Lovejoy of Maine Sees 
No Reason for Federal Regulation 


State supervision of insurance, as now 
conducted, leaves little, if any, cause for 
Federal intervention in the matter of 
regulation, Insurance Commissioner C. 
W. Lovejoy of Maine told the annual 
meeting of the New England Associa- 
tions of Insurance Agents at Poland 
Spring last Friday. Arriving there from 
the annual meeting of the National 
Association of Insurance Commissioners 
at Hartford Mr. Lovejoy said that he 
was “more impressed than ever with 
the earnestness and sincerity of the 
various supervisors of insurance, who, 
in my opinion, are reasonably fairly and 
honestly giving to the public of the 
several states, and to the insurance 
business,” a fine type of supervision. 

“T believe that in general the situa- 
tion is most satisfactory and that the 
interests of all concerned will be best 


served by our present system. It is aq 
matter of record that the insurance 
business has, under state supervision 
withstood the test of time. It has come 
through panics, depressions, floods, epj- 
demics and conflagrations. I will chal- 
lenge anyone to name a business which 
can even approach the record of fe. 
sults and accomplishments of the insur- 
ance business as it stands today. 

“Problems that arise in New England 
and are vital to our best interests may 
not be particularly important to other 
localities, and our whole system of state 
government is so designed that sectional 
problems may be met in an equitable 
manner. 

“The primary objects of state super- 
vision are to bring about results which 
are in accord with the welfare of the 
citizens of the state, and I believe it 





highest intellectual attainments will be 
available for the formulation of this 
three-stage program,” he said. 

Already the plan has the assurance of 
support from the National Board of Fire 
Underwriters and the Association of 
Casualty & Surety Underwriters, Mr. 
Smith stated. 

In this particular moment of world 
crisis all interests in this country must 
serve first the common good and the 
insurance business itself should put aside 
differences of opinion within its own 
house, said President Smith. He de- 
clared that particular and peculiar self- 
interest must become secondary. 

“To the institution of insurance the 
challenge is no less imnortant and urg- 
ent,” said Mr. Smith. “Man power, ma- 
terials, food and property values must be 
protected by the long, strong arm of 
insurance. These values are the indis- 
pensable assets of a nation that must 
set itself to the business of national 
defense. 

“Indemnity for disabling or fatal acci- 
dents, destroyed property and mechani- 
cal breakdowns is essential, but in these 
times it cannot fully equalize or com- 
nensate for the precious loss of time 
involved in such losses. Never before 
has the obligation upon insurance to 
prevent losses been so manifest and 
clearly defined. Never before has the 
test of its integritv, strength and service 
been so swiftly submitted. That its finan- 
cial structure be kept strong is nara- 
mount; that it operate as a united factor 
is mandatory. 

“To engage now in a period of inter- 
nal strife and cross-action would invite 
public condemnation as plain disloyalty. 
Putting aside, therefore, at this time 
those honest differences that sometimes 
threaten a divided household, let every 
branch of insurance, united in loyal, ef- 
ficient teamwork, spring to its appointed 
and necessary task in patriotic defense of 
country and for the preservation of those 
rights and that freedom that should ever 
be more precious than life itself. 

“To the thousands of local agents 
throughout this land the present situa- 
tion has created a most unusual oppor- 
tunity for service. They can constitute 
themselves as a corps of civilian senti- 
nels in safeguarding life and property. 
The ramifications of their myriad con- 
tacts render them peculiarly adapted for 
detection of threatened forms of sabo- 
tage and ingenious propaganda. The 
National Association of Insurance Agents 
now issues the call to its membership 
to assume this undertaking—not in a 
spirit of gloom and despair, but as a 
patriotic and ennobling assignment. We 
do not question the response.” 

Frank L. Armstrong, editor and pub- 
lisher of the Insurance Age-Journal, won 
the door prize for the first session, a 


will be agreed that this can best be 
beautiful silver sugar and cream set, 
with tray. 


Honor Warren S. Shaw 


Preceding the awarding of prizes for 
sporting events on Thursday evening, 
Chairman Robert M. Pennell of the 
advisory board presented Warren S§, 
Shaw of Brockton, Mass., with a beauti- 
ful electric chime clock on behalf of 
the board and the delegates as a token 
of appreciation for his twenty years 
of continuous service as secretary-treas- 
urer of the advisory board. 

Mr. Shaw was deeply touched by this 
expression of the good-will of his asso- 
ciates. He expressed his deep thanks 
for the gift which he said would always 
be a reminder. of the many pleasant 
years he has been privileged to work 
shoulder to shoulder with the fine men 
who had guided the destinies of the 
advisory board. 

The presentation was made at. this 
meeting, said Mr. Pennell, rather than at 
the annual meeting in October, as Mr. 
Shaw, in spite of repeated efforts to have 
him continue in the office, had _ told 
the executive committee that he would 
not be a candidate for re-election next 
year. He has been an outstanding and 
tireless worker in advancing the inter- 
ests of insurance fraternity in New Eng- 
land and his counsel and advice has been 
sound and directed toward the promo- 
tion of good-will and better relations. 


Friday Morning, June 28 


Friday morning’s concluding business 
session drew a good attendance. In- 
surance Commissioner C. W. Lovejoy, 
who came to Poland Spring immediately 
following the close of the commissioners’ 
convention at Hartford, was the first 
speaker on the morning program and 
was given a rousing reception. 

Miss Helen T. Meehan of Manchester, 
N. H., the first president of the New 
Hampshire Women’s Insurance League, 
told of how the league had received its 
start and described the benefits of the 
organization to its members and_ the 
business at large. 

Ralph Sweetland, executive manager of 
the New England Fire Insurance Rating 
Association, explained the operation of 
that organization, pointing out that im 
his opinion it had done much to improve 
conditions rating-wise in New England 
and had effected many of the economies 
originally planned. 

Spencer Welton, vice-president of the 
Massachusetts Bonding, gave a practi- 
cal talk on “So You Don’t Want More 
Bond Business,” which was a meaty, 
practical exposition of how the local 
agent can increase his income and ex- 
tend his service to his clients through 
familiarizing himself with the bond busi- 
ness and then working at it. 
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SOO 
Maine Commissioner 





C. W. LOVEJOY 


done by having supervision as close to 
the problem as possible.” 
Urges Attack on Unauthorized Insurers 

Commissioner Lovejoy, who was an in- 
surance agent for seventeen years before 
he assumed his present post more than 
three years ago, also offered some sug- 
gestions on meeting the competition of 
unauthorized insurers. 

“This, as you well know, is that type 
of practice which in nature would be 
called a parasite. It never has done any- 
thing constructive, and, to my _ best 
knowledge and belief, does not contem- 
plate anything. Their policies look like 
yours, their advertising is most promis- 
ing, and their delivery is probably all 
you might expect of a decidedly inferior 
product. These are plain facts, but what 
of the effect on you and the companies 
which you represent? 

“You have spent your business lives 
building up confidence in the institution 
of insurance. You have done your job 
so well that the average, uninformed in- 
surance purchaser believes that this toad- 
stool of insurance is a mushroom. They 
do not realize that their only recourse 
in case of a disputed claim is to bring 
suit in the state in which their company 
has its place of domicile. They do not 
realize that they are purchasing a con- 
tract of indemnity to guard them against 
some contingency, which, should that 
contingency arise, may be found sadly 
wanting, a source of regret and a sad 
disappointment. 

“l have a few suggestions as to what 
can be done about it. In the first place, 
you should attack it just as vigorously as 
possible; you should, at every oppor- 
tunity, hit it and hit it hard by pointing 
out to the assured all of its disadvan- 
tages, and there is no statute on the 
books of this state or of any state under 
which you can be prosecuted or cen- 
sured for so doing. You should notify 
your Insurance Department about speci- 
fic cases, and it will be my pleasure, as 
I believe it will be the pleasure of other 
Departments, to advise the assured con- 
cerned regarding the fallacy of his posi- 
tion. We will also take a keen pleasure 
in prosecuting any individual soliciting 
such insurance within the confines of 
our state, and lending every effort to- 
ward making our state the most un- 
healthy and unprofitable territory in 
which they may operate. 

“Your National Association, as well as 
various insurance commissioners, have 
endeavored to the best of their ability to 
get the national Government to so amend 
the Federal laws that it would not be 
possible for unauthorized companies to 
solicit coverage by mail. We have been 
unable to stir up any particular interest 
in this problem, and I wonder if this 
is not a direct indication of the type 
of assistance and cooperation that you 
might expect in answering various other 
Problems were we to have general Fed- 
eral regulation or supervision of the 


business.” 


N. E. Rating Ass’n 


(Continued from Page 25) 


fore, know the conditions as reported 
to their several offices. 

I would refer especially to the trend 
of increased supervision by public offi- 
cials and how important it is that such 
officials should be given the freest and 
most complete answer to their questions. 

Seek Suggestions from Agents 

I want to mention particularly the 
fact that the producers, and by that I 
mean the agents, have brought to the 
attention of our organization only a few 
new ideas and suggestions for improved 
forms of cover. We would welcome 
such suggestions and can assure you that 
we will endeavor to develop them in 
order to improve the insurance business 
generally. Most of the agents in the 
territory do not seem to have as much 
interest in our rating organization as we 
wish would be the case. 

We are willing and anxious to cooper- 
ate with the agents and, as evidence 
that these are not idle words, I would 
mention certain conferences which have 
been held. One subject considered was 
bank owned properties discussed with a 
large group of agents. As some of you 
may know, many of the banks which 
have a considerable number of fore- 
closed properties, have been placing 


their insurance under a schedule form, 
this for the reason that it is a more 
simple arrangement to have a master 
policy and certificates to cover the sev- 
eral items than to have individual poli- 
cies. Several conferences of this nature 
were held with agents who were inter- 
ested in these properties. 

Another important conference was one 
held in this state in Portland, when 
a committee from the association con- 
ferred with the executive committee of 
the Maine local agents’ association on 
the question of handling farm insurance. 
As you may know, the record of com- 
panies as a whole on farm business in 
this state has been poor. At the request 
of the Commissioner, a committee of 
which the writer was one, conferred 
with him and then recommended what 
we believe to be important steps which 
in the end should improve the 
ratio on farms in this state. 

As the proposed changes were more 
or less radical and involved more work 
on the part of the agents, it was felt 


loss 


that the executive committee of your 
Maine association should be consulted 
and the plan as proposed explained. 


The conference was entered into by all 

parties in a most cooperative spirit and 

there was practically no difficulty in 

agreeing on how it should be handled. 
Problems of Competition 

In these times, when assureds are en- 


deavoring to purchase indemnity at the 
lowest possible cost, we have tremendous 
pressure at our various offices to reduce 
rates to meet competition of companies 
not operating through agencies. This 
pressure comes not only from agents 
but from company members as_ well. 
Please try and consider what happens 
when we are pressed to reduce specific 
rates on a certain risk which we be- 
lieve to be rated comparable with others 
in the class. Unless we are prepared 
to reduce the rates on all risks in the 
class, we must be more or less “hard 
boiled,” otherwise we are liable to pro- 
duce discrimination. 

The rates on most of these risks are 
estimated by schedule and while some 
of the charges naturally require more 
or less judgment, unless we find that 
there have been serious errors when the 
schedule was applied or that improve- 
ments have been made since the risk 
was originally rated, it is difficult to 
reduce the rate in order to satisfy the 
agent and the company without doing 
violence to the application of the 
schedule. 

We recognize that insurance is a busi- 
ness which is subject to competition, 
the same as are other businesses, but 
we who are connected with the rating 
organization try at all times to remem- 
ber that we are a quasi-public institu- 

(Continued on Page 28) 
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CLEVELAND 
314 Bulkley Bldg. 


help you. 


CINCINNATI 
2810 Carew Tower 





T is our earnest desire to cooperate to the fullest 


extent ... to fit our contracts to the assured’s needs . . . to 
provide “‘tomorrow’s broader protection today.” 


have any special problems, bring them to us. 


PEARL ASSURANCE COMPANY IU. S. Branch) 
THE EUREKA-SECURITY FIRE & MARINE INS. CO. 
MONARCH FIRE INSURANCE COMPANY 


PEARL AMERICAN FLEE 


Home Office—80 John St., New York 


PHILADELPHIA 
525 Chestnut St. 


e CHICAGO 
175 W. Jackson Blvd. 
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SAN FRANCISCO 
200 Bush St. 
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New Motor Car Values 
May Influence Rates 


POSSIBLE CANADIAN CHANGES 


Donald Taylor Talks to Underwriters’ 
Association on Budget Changes 
and New Car Prices 


Recent budget changes announced 


from Ottawa by which substantial taxes 


are placed on automobiles, depending 
on the manufacturers’ values, may force 
a change in automobile insurance rates 
in Canada, it was forecast by Donald 
Taylor, chairman 
Canadian Underwriters 
it annual meeting in Toronto last week. 
“These changes,” Mr. Taylor said, “pre- 
sent an immediate problem for insurance 
companies transacting this type of busi- 
ness. Present premiums for fire and theft 
risks are determined according to the 
value of the cars (before the budget 
changes occurred) but now, with in- 
creased taxes in force, the companies 
will, according to the terms of existing 
policies, be called upon to pay losses 
based on higher values. 


automobile branch, 


Association, at 


Consideration Necessary 


“Under the new scale of values pre- 
miums collected are not such as to take 
account of the situation created by the 
budget changes. It may therefore be 
necessary to provide for this factor by 
an increase in premiums but it is too 
early to state positively what course of 
action will be necessary as this is a 
matter for considerable study.” 

Mr. Taylor had reference to the new 
stiff taxes on new automobiles (and used 
cars which have gone less than 1000 
miles) to discourage the purchase of 
these cars so that automobile manufac- 
turing plants may have more time at 
their disposal for the fulfillment of war 
machinery contracts. 

The average annual rate of fire insur- 
ance in Canada has been reduced from 
$1.50 per $100 in 1908 to sixty-four cents 
in 1939, equivalent to a reduction of 
more than 57%. Recent rate reductions 
will reduce the average rate in Canada 
down to approximately sixty cents per 
$100 in 1940, it was stated, but there 
has not been a corresponding decrease 
in the cost of transacting business. 

Regional Reductions 


In addition to general and all embrac- 
ing rate reductions, others in certain 
areas, or applicable to certain classes of 
property in Canada are being made from 
time to time by the regional associations 
which have jurisdiction but, it was 
stated, the full effect of these reductions 
in relation to the cost of transacting the 
business in the Dominion is not generally 
understood. 

In reports presented at the annual 
meeting of the automobile branch, refer- 
ence was made to the bad loss experience 
in the province of Quebec which may 
necessitate study of automobile rates in 
that province if there is no improvement. 





Liner Washington Insured 
For $5,762,000 in the U. S. 


Marine underwriters in the American 
market have written $5,762,000 on the 
liner Washington, now engaged in bring- 
ing refugees to this country from Ire- 
land. The hull insurance is written en- 
tirely in United States companies and 
admitted branches of foreign insurers. 
Syndicate C has written its full capacity 
of $4,000,000 of the hull and the remain- 
ing $1,762,000 was covered by companies 
belonging to the Syndicates, which were 
willing to add to their lines. 


NEW FINANCE PLAN SOUGHT 


Automobile Association Members Ask 
Directors to Develop Program Which 
Will Meet Problem 
The National Automobile Under- 
writers Association, at a special meet- 





ing in New York last Friday, scrapped 


proposals which have been suggested 


recently for solving the financed car 
problem and instructed the board of di- 
rectors to seek a solution, giving full 
recognition to the special characteristics 
of the finance business. The so-called 
basket policy was rejected. 

During the next few weeks the di- 
rectors will develop a program which 
will meet the laws of the various states 
and which it is hoped will meet the 
approval of insurance commissioners. 
Fundamentally the association believes 
that finance business is so different from 
agency business that the two cannot suc- 
cessfully be joined. Objections from pro- 
duction circles to the various plans re- 
cently put forward tend to confirm this 
viewpoint. 


Bank Aims to Work With 


Producers in Auto Finance 
The Merchants Bank of New York 
has entered the automobile financing 
field and is arranging its financing plan 
so that the purchaser of a car can select 
his own insurance agent or broker. Its 
advertising literature mentions the privi- 
lege of freedom of choice of insurance 
producers. 





’°39 Auto Data Released 
By Sales Finance Ass’n 


Ninety-two per cent of the new and 
60% of the used cars sold during 1939 
involved the trade-in of other used cars, 
and 6% of all the automobiles traded in 
were junked. And the ratio of used 
car sales to new during the year was 
204% ; in other words, slightly more than 
two of every three automobiles sold 
were used cars. These and other high- 
lights of the automobile industry are 
contained in the “Composite Experience 
of Sales Finance Companies and Auto- 
mobile Dealers,” compiled and released 
by the National Association of Sales 
Finance Companies. 

The report reveals that the finance 
companies participating in the survey 
financed 3,335,000 cars; that the value of 
their retail paper totaled $1,363,000,000, 
and of their wholesale paper, $1,508,000- 
000; that the average new car note 
amounted to $643, and the average used 
car note $280; and that 55% of the new 
automobiles and 64% of the used cars 
sold were bought on instalments. 


Grob 35 Years With Central 


The thirty-fifth anniversary of his as- 
sociation with the Central of Baltimore 
was observed on June 19 by Bernard A. 
Grob, vice-president of the company. On 
the eve of the anniversary Mr. Grob was 
tendered a dinner by the other home 
office officials and about forty employes 
of the home office. During the affair he 
was presented with a handsome silver 
pitcher. This was suitably engraved to 
commemorate the occasion. The vice- 
president was given high praise for his 


PHILIP J. PRIORE LOSES WIFE 
Philip J. Priore, senior official of the 
companies in the Sun Insurance Office 
group, suffered the loss of his wife, Mrs. 
Louise M. Priore, last Friday at the 
French Hospital in New York. 








Year Period to Start Suit Held 
To Begin With Date of Judgment 


A shipper of liquor by motor truck 
recovered a judgment against the truck 
company for the loss of the cargo of 
liquor, The judgment proved to be un- 
collectible and the owners of the liquor 
brought an action in the Federal Dis- 
trict Court for southern New York 
against the Firemen’s of Newark, in- 
surer of the truck company, pursuant 
to Section 109 of the New York insur- 
ance law. 

The defendant contended that the ac- 
tion was barred because the cargo loss 
took place on March 29, 1938, the date 
of the accident, and the action was in- 
stituted fifteen months and ten days 
after the loss. The judgment against 
the truck company was returned unsatis- 
fied June 26, 1939, and this action was 
commenced July 9, 1939. 

The Federal District Court held, Ebers 
Bros. Wine & Liquor Corp. v. Firemen’s, 
30 F. Supp. 412, that under Subdivisions 
1 and 4 of Section 109 the statute of 
limitations began to run from the date 
of the judgment, irrespective of the con- 
ditions of the policy and that the action 
was timely. 

In arriving at this conclusion the court 
said that Section 109 specifically states 
in part: “ * * * unless there shall be 
contained within such policy a provision 
* * * and a provision stating that in case 
judgment against the insured * * * shall 
remain unsatisfied at the expiration of 
thirty days from the date of service of 
notice of entry of judgment upon the 
attorney for the insured, and upon the 
insurer, then an action may be main- 
tained by the injured person * * * 
against the insurer under the terms of 
the policy * * *.” 

Generally policies contain a provision 
substantially like this. This cargo pol- 
icy, however, did not contain such a 
provision, but merely set forth a limita- 
tion period of one year within which to 


commience suit from the date of loss. 
The one year statute of limitations has 
been held to be valid. The question 
was: When was this limitation period 
to run? From the time of loss or the 
date of recovery of the judgment? 

Under Subdivision 4 of Section 109, 
the court said, there being a conflict be- 
tween the provisions in the policy and 
the section, the rights, duties and lia- 
bilities of the insurer and the insured 
person and the policyholder should be 
governed by the provisions of the sec- 
tion. To sustain the defendant in its 
position would render the effect of Sec- 
tion 109 nugatory by the mere insertion 
of such clauses as those in the policy 
in this case. 

Loan Agreement Is Upheld 

The Great American, insurer of the 
plaintiff, the cargo owner, had loaned to 
the plaintiff a sum of money as an ad- 
vance pending the outcome of this action 
against the Firemen’s. The latter claimed 
in its defense that the Great American 
was the real party in interest and that 
the action therefore could not be main- 
tained in the name of the cargo owner. 
The court said that “the form of agree- 
ment entered into between the plaintiff 
and its insurer has apparently met with 
the approval of the courts which have 
held that insurance companies, by exe- 
cuting such agreements, have not there- 
by become subrogated to the rights of 
the plaintiff, and that the execution of 
loan receipts does not result in a defect 
in party plaintiff and that the action 
need not be brought in the name of the 
insurance company.” Cases cited by the 
defendant in support of this defense 
were held inapplicable in that they did 
not deal with loan agreements such as 
the one in this case. 

Plaintiff’s motion to strike both de- 
fenses from dependant’s answer as being 
insufficient in law was granted. 


Six Month’s Review 


(Continued from Page 1) 
whether this business will yield any reaj 
profit to the companies remains to be 
seen as it takes many months to close 
out marine accounts. 

Fire and marine insurance companies 
having a large proportion of their assets 
invested in common stocks will show 
sizeable decreases in assets and net suyr- 
plus in their semi-annual financial state- 
ments. Bonds and preferred stocks like- 
wise have declined in value since the 
German attack on Holland, Belgium and 
France but not in the same proportion 
as common stocks. The National Asso- 
ciation of Insurance Commissioners con. 
sidered the question of security valua- 
tions at their annual meeting last week 
in Hartford but decided that at present 
the security market situation was not 
such as to call for any change in the 
market value formula for insurance 
company investments. 





Doyle on Fire Poticy 
(Continued from Page 17) 


such other damage, it would of necessity 
deprive the insured of his opportunity 
to insure against fire and smoke and 
smudge, said Mr. Doyle. It is to be pre- 
sumed that the state or municipalities 
have, and will, in such situations pro- 
cure adequate insurance against liabil- 
ity that may arise and the interest of 
the property owner is protected in that 
manner against such concussion and 
there is no valid reason why a policy 
form should be provided which would 
preclude him from procuring protection 
from other perils. 

Furthermore, smoke and smudge as 
defined in this proposed form, and as it 
must be defined, is only that which is 
due to an unusual and faulty operation 
of any stationery heating furnace perti- 
nent to the service of the building, but 
not from stoves, fire places, or indus- 
trial apparatus. Relatively few occu- 
pancies fall within that category. It is 
confined almost exclusively to dwellings 
and but a minor portion of all of the 
dwellings of the United States are 
heated by such furnaces, and therefore 
those which do not have them should 
not be called upon to insure against 
that peril. 


N. E. Rating Ass’n 


(Continued from Page 27) 
tion subject in a more or less extent 
to supervision through regulatory bodies 
and may be called upon at any time to 
defend how a rate on one risk com- 
pares with a rate on what may be very 
properly considered a similar risk. 

In our Boston office the heads of our 
several departments have many, many 
conferences with agents and others, at 
times almost the entire day is consumed 
with such conferences. These heads and 
the speaker do try to consider your 
problems in as friendly a spirit as pos- 
sible with, of course, due regard to our 
rules and the necessity, as previously 
mentioned, of not discriminating unfairly 
between assureds. 

The New England Fire Insurance 
Rating Association is trying to be a 
service organization which can meet the 
desires of the public and the wishes of 
the agents and companies, and yet be an 
organization in which the public will at 
all times have confidence. 





Pick Hotel Roosevelt For 


Convention in Pittsburgh 


The Hotel Roosevelt, Pittsburgh, has 
been selected for the headquarters of 
the annual convention of the Pennsyl- 
vania Association of Insurance Agents to 
be held on Thursday and Friday, Octo- 
ber 3 and 4. The Pittsburgh association, 
acting as hosts of the convention, is 
now in process of organizing the various 
convention committees. 











July 


— 
— 





His 
Expe 


Wh 
Amer’ 
meet! 


E. Ve 


pany 
contré 
and t 
he joi 
demn 
tional 
Bured 
Ocear 
becon 
partm 

The 


Assoc 


Agen 
produ 
volun 


: 


wher: 


throu 
der t 
moth 
prem 
are | 
force 
ing { 
receil 
requi 
is pr 
fathe 
$3 pe 
from 

Th 


hospi 
Spe 


Est 
sion 
liabil 
unde: 
and 
ratin: 
Unit 
new 
inten 


super 









ny real 
> to be 
© close 


npanies 
r assets 
1 show 
let sur- 
I state- 
ks like- 
ice the 
im and 
portion 
| Asso- 
rs con. 
valua- 
t week 
present 
as not 
in the 
surance 


icy 


cessity 
rtunity 
e and 
€ pre- 
valities 
S pro- 
liabil- 
est of 
n that 
1 and 
policy 
would 
ection 


hould 


rainst 


nN 


xtent 
odies 
ne to 
com- 
very 


f our 
many 
's, at 
med 
; and 
your 














Caruatltro 
DE oy eS 








Page 29 








E. Vernon Roth Choice 
Of Surety Association 


AS R. R. GILKEY’S SUCCESSOR 





His Election to Secretary-Treasurer 
Expected This Month When Executive 
Committee of Ass’n Meets 





When the Surety Association of 
America holds its executive committee 
meeting this month it is expected that 
FE. Vernon Roth will be elected secre- 
tary-treasurer succeeding R. R. Gilkey 
who is retiring after twenty-eight years’ 
service. Since August, 1939, Mr. Roth 
has been assistant secretary of the 
Surety Association and has given a fine 
performance of his ability and knowledge 
of fidelity-surety affairs. Prior to join- 
ing the association he was assistant sec- 
retary of the Towner Rating Bureau. 

Mr. Roth entered the surety field with 
the Fidelity & Deposit with which com- 
pany he was first in the home office 
contract bond and judicial department 
and then handled claims. Subsequently 
he joined the London & Lancashire In- 
demnity followed by service with Na- 
tional Surety. Before joining the Towner 
Bureau he spent fourteen years with the 
Ocean Accident and Columbia Casualty, 
becoming manager of the bonding de- 
partment at the home office. , 

The executive committee of the Surety 
Association feels that Mr. Roth is well 
qualified by reason of training and abil- 
ity to handle his new responsibilities. 





ARIAN S. JACOBY GEN’L AGENT 





22-Year-Old Son of Home Life Agency 
Head Doing Good Job in Running 
A. & H. Office in New York 

One of the youngest general agents in 
New York City is Arian S. Jacoby, who 
at 22 years old runs the Knickerbocker 
Agency, Inc., specializing in A. _ ‘ 
production and building up a sizeable 
volume of business. For the past two 
years young Mr. Jacoby has held the 
key post in the agency which today 
represents for hospitalization and _ life 
insurance the Empire State Mutual Life, 
a 53-year-old company of Jamestown, N. 
Y. A graduate of New York University 
where he majored in insurance subjects 
and of Peekskill Military Academy, Mr. 
Jacoby is the son of Harry Jacoby, long 
prominent as general agent of the Home 
Life of New York. 

Empire State Mutual Life made news 
last week when its new family group 
plan with hospitalization service was put 
on the market in the metropolitan area 
through the Knickerbocker Agency. Un- 
der this policy which protects a father, 
mother and one child for $25.50 per year 
premium, sixty days of hospitalization 
are provided. The policy must be in 
force thirty days before benefits result- 
ing from accident or sickness can be 
received, No medical examination is 
required of applicants. Hospitalization 
is provided up to $5 per day for the 
father, $4 per day for the mother and 
$3 per day for the child, ages running 
from two to 59 years old. 

The Empire also offers an individual 
hospitalization service. 


r 





Special Risk Division 
Opened by U.S. F. & G. 


Establishment of a special risk divi- 
sion of the company’s compensation and 
liability department for developing and 
underwriting the special liability policies 
and risks written on the retrospective 
rating basis, has been announced by 
United States F. & G. In charge of the 
new division are H. R. Preston, super- 
intendent, and R. B. Thomas, assistant 
superintendent, 


Comprehensive Policy 
For Commercial Firms 


GROUPS FIVE SEPARATE COVERS 





Work of National Bureau, Surety Asso- 
ciation and Towner Office; Regarded 
As Notable Advance 





A further step in the direction of com- 
prehensive policies held the attention of 
companies and producers this week with 
the announcement on July 1 of a new 
comprehensive dishonesty, disappearance 
and destruction policy. Designed for 
commercial houses, the new policy em- 
braces within a single contract cover- 
ages that heretofore have required the 
writing of five separate policies. As it 
embodies coverages belonging to both 
the casualty and fidelity fields, the con- 


tract was formulated and drafted by 
three organizations—National Bureau, 
Surety Association of America and 


Towner Rating Bureau. 
Scope of Coverages 

The new policy probably establishes a 
record for conciseness. It contains five 
insuring agreements embracing the fol- 
lowing coverages: Loss through dishon- 
esty of employes; loss of money and 
securities within premises, including 
damage to premises and equipment; loss 
of money and securities outside prem- 
ises, and other loss and damage outside 
premises; loss of securities from safe 
deposit boxes; loss through forgery of 
outgoing instruments. 

An assured may take part or all of 
the new policy according to individual 
needs. Assureds preferring the present 


(Continued on Page 32) 


A. M. Clark Makes Good Impression in 
Virginia Talk on Contract Bonds 


One of the outstanding sales talks 
given at the insurance school conducted 
by the Virginia Association of Insur- 
ance Agents, Inc. in University of Rich- 
mond recently was by A. M. Clark, vice- 
president and chief underwriter of the 
National Surety Corp. Taking as his 
subject “Contract Bonds—Production 
and Underwriting.” Mr. Clark covered 
a lot of ground and expressed the hope 
that the information he passed along 
would make the Virginia agents better 
producers and underwriters of contract 
bonds. His address, in fact, was consid- 
ered by some of the older men in the 
business as one of the best expositions 
of the subject that has been made in a 
long time, 

One of the strong points made by Mr. 
Clark was that the sales program for 
contract bonds needs a thorough over- 
hauling. He stressed: “Forceful sales- 
manship must be brought to bear upon 
the problem if we hope to increase the 
use of contract bond coverage in con- 
nection with private construction work 
and also if the mandatory use of corpor- 
ate surety contract bonds is to be con- 
tinued and improved in connection with 
public works construction contracts. 

Unconditional Guarantee 

“When you deliver a contract bond 
you are now in a position to deliver an 
unconditional non-cancellable guarantee 
that the contractor will fulfill all of 
the obligations set forth in specifica- 
tions, contract and other incidental docu- 
ments and will hold the owners harmless 
from any loss, costs or damages arising 
out of the performance of the contract. 
‘Ceiling’ unlimited other than as to the 
amount of the bond. (Under certain 
conditions even the bond amount limita- 
tion has been known to fade out.) The 
non-cancellable feature of the contract 
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bond obligation is a point which should 
never be overlooked by either under- 
writer or producer.” 


Much Work Not Bonded 


Other arguments used by Mr. Clark 
were these: “You can and should build 
up a series of sales arguments to ad- 
vance the use of contract bonds, basing 
such arguments upon the results in cases 
where suretyship was found to be valu- 
able, or, better still, base your argu- 
ments upon results in cases where no 
suretyship was required. There must be 
a lot of them in every community. 

“During 1938 building and engineering 
construction volume in this country 
totaled nearly $3,000,000,000. Based upon 
an average premium and comparing vol- 
ume of premiums written with volume 
of construction work, we arrive at the 
conclusion that somewhere between 40% 
and 50% of this work was not covered 
by contract bonds. A similar condition 
prevails throughout the ten year period 
to which we have previously referred. 


Public Officials’ Attitude 


“The contract bond should be more 
readily saleable than any other form of 
insurance contract; saleable to both pri- 
vate and public interests. However, only 
a relatively small percentage of private 
building and engineering construction 
work is bonded. Although by far the 
greater part of public works contracts 
are bonded pursuant to statute or muni- 
cipal ordinance, it is regrettable to note 
that a few prominent (and otherwise 
very satisfactory) public officials are ad- 
vocating waiving contract bonds. The 
need for real salesmanship is apparent; 
salesmanship as applied to contract bonds 
covering both private and public con- 
tracts.” 

Competitive System 


Speaking of the competitive system, Mr. 
Clark made another good point: “The 
competitive system, the profit system 
(earned profit), is the American system 
which has made the building and engi- 
neering construction industry of this 
country the greatest in the world. Never- 
theless a system fraught with danger 
unless contractors are required to pre- 
qualify by means of adequate corporate 
surety bid or proposal bonds and to 
qualify for the performance of the con- 


tract by means of adequate contract 
performance bond in an _ appropriate 
amount. 


“Competitive bidding, supported by 
adequate contract bond coverage gives 
the owner definite assurance that the 
contract will be performed at the lowest 
cost, for an amount stated in advance, 
definite assurance that performance will 
be in accordance with the terms and 
specifications of contract or that the 
owner will be indemnified against loss 
under a variety of circumstances. 

“Our job is to produce and sell ade- 
quate insurance. I like the word 
‘adequate. To the insurance man it 
means or should mean: Don’t undersell 
—don’t oversell. It also means that the 
insurer whose policies you sell should 
be adequate and should be kept adequate 
by the maintenance of correct rates, 
sound underwriting and effective sales- 
manship.” 





BRINKMEYER’S COAST TRIP 


Fred Brinkmeyer, member of the pro- 
duction staff, New York office, Massa- 
chusetts Bonding, is back on William 
Street after a vacation trip to the Pa- 
cific Coast, on which he covered a lot 
of ground. Mr. Brinkmeyer’s itinerary 
embraced Lake Louise and Banff in the 
Canadian Rockies, then San Francisco 
(where he visited the Fair and China- 
town), Los Angeles, Hollywood’s film 
studios. Especially enjoyable was his 
trip into Carlsbad Caverns, New Mexico. 
The trip home was by boat from New 
Orleans. 
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V.D. Cliff, A. & H. Pioneer, Soon 
To Observe His 50th Anniversary 


Federal Life & Casualty President Is Oldest Living Past Presi- 


dent of Health & Accident Conference; Is One of Its 
Founders; A Stabilizing Force in the Business 


V. D. Cliff, president Federal Life & 
Detroit, is on the threshold 
in the health 


Casualty, 
of his fiftieth anniversary 
and accident insurance business. When 
that 1941 he 
will be in the spotlight, not only as the 


milestone is celebrated in 


founder and leader of his own successful 
company, but as the oldest living past 
president of the Health & Accident Un- 
derwriters Conference. 

Tribute was paid to Mr. Cliff's 
pioneering efforts to stabilize the health 
and accident business at the recent an- 
nual convention of the Conference in 
Minneapolis, a gathering which he could 
not attend because he was in a hospital. 
\ letter he addressed to the convention 
was read at the banquet by Executive 
Secretary Harold R. Gordon, and a past 
president's gavel, suitably engraved, was 
sent to him together with expressions 
of the high regard in which he is held 
by the Conference membership. 

Mr. Cliff’s old friends and his compet- 
itors have dubbed him the “daddy” of 
health and accident insurance in America 
and he is also regarded as the original 
founder of the Health & Accident Con- 
ference. To tell merely how V. D. Cliff 
happened to enter insurance would hard- 
ly be sufficient for the purpose of this 
personal sketch. So to get the correct 
valuation of the man’s qualities it is 
necessary to go back a little farther and 
stuff of which Mr. Cliff 


obstacles he encountered 


consider the 
is made, the 
when a mere boy and how he approached 
them and mastered them without appar- 
ently thinking much if anything of the 
difficulties he had to undergo. He just 
took them as they came, uncomplainingly 
and courageously. 
Born in a Log Cabin 


Minnesota happens to be Mr. Cliff’s 
home state. He tells of how his father 
built a log cabin on government land 
there in 1854. That was before Min- 
nesota became a state and it was in that 
log cabin that V. D. Cliff was _ born. 
The place was fifty miles from a railroad 
and wild animals and Indians were plen- 
tiful. After devoting twenty-seven years 
to development of that farm the family 
had to abandon it because of the inroads 
made upon their crops by chinch bugs. 
Therefore the Cliffs went to northwest- 
ern Minnesota near the South Dakota 
line and young Cliff got a job in a 
country store at $10 a month, which was 
increased later. 

After he had saved a little money he 
went to Minneapolis to take a course in 
a Business College. He soon found that 
he wouldn’t have enough money to pay 
his expenses during the four months of 
the course, so with characteristic indus- 
try he cast about for a job, and of course 


he got one. And right here is one of 
the best illustrations one could find of 
the energy, industry and persistence of 
V. D. Cliff. The job he found was one 


that few if any young men could be 
persuaded to take today no matter how 
much they might need money. As Mr. 
Cliff tells it: 


Early Morning Newspaper Route 
“The job consisted of delivering a 
inorning paper to the stores and offices 


Bachrach 


V. D. CLIFF 


on Nicollet Avenue from Washington 
Street to the residential district. This 
entailed my getting up at 4:30 am., 
walking a mile and a half to the news- 
paper office, getting a roll of papers, 
delivering them and then returning and 
getting another roll, and so on. It was 
the hardest route in the city, being the 
business district and offices on the sec- 
ond, third and fourth floors, the stairs 
of which I had to climb. It took from 
5 am. to 8 am. to complete the job, 
for which I received $3 a week. That 
was sufficient however to pay for my 
meals, my breakfast consisting of two or 
three ripe bananas for a nickel. My 
lunch was usually a lamb, beef or mutton 
stew including vegetables, costing fif- 
teen cents, and a similar repast for sup- 
per. So my total expenditure for food 
was thirty-five cents a day and I got 
along fine.” 

The man who was later to become a 
pioneering leader in the A. & H. busi- 
ness then got a job in a wholesale and 
retail hardware store in Duluth at $50 
a month. He and another boy were re- 
quired to be at the store each morning 
at 6 a.m, to clean it. The store was 
closed at 9:30 each night except Sat- 
urday when 11 p.m. was the closing hour. 

First Insurance Contact in 1891 


Mr. Cliff’s first contact with the in- 
surance business was in 1891 when a 
salesman entered the hardware store and 
said he was forming a mutual health 
and accident association and needed to 
get fifty members in order to qualify 
for a state charter. He asked Cliff 
to join at a cost of $1 a month but the 
boy declared he couldn’t afford it be- 
cause at that time he was supporting his 
old father and mother. Nevertheless he 
was finally persuaded to become a 
charter member of the new association, 
which was known as the Northwestern 
Benevolent Society of Duluth. It has 
been spoken of as the first health and 
accident organization in the United 
States that made a success of that busi- 
ness. 

In the course of his conversation with 
Mr. Cliff the Northwestern’s salesman 
and promoter discovered that the young 
hardware store clerk had been to busi- 
ness school and could handle correspon- 
dence, keep books and manage office 
details. So the promoter lost no time 


in offering him a job with the new asso- 





ciation at $10 a week, which was in- 
creased later to $15. A possible $100 a 
month salary was held out as an induce- 
ment. So a deal.was made and young 
Cliff handled all the office details of the 
association while his associate did the 
selling in the field. Mr. Cliff tells mod- 
estly about that initial stage of the 
Northwestern’s development: 


Courage to Correct Early Mistakes 


“We had no guide to follow, no com- 
pany ever having previously made a 
success of health insurance. So we were 
forced to carve out our own career. 
After three months I was convinced that 
our policies were loosely drawn and that 
we would be unable to meet our obliga- 
tions thereunder with the small premium 
charged. So I advised a complete 
change, which was made promptly, and 
another radical change in three months 
and again six months later, or four 
complete changes in policy structure and 
coverage during the first twelve months. 
At the end of that time I was satisfied 
we were on a sound and safe basis, 
which later proved to be the case.” 

From the foregoing it is evident that 
Mr. Cliff had in him the makings of a 
successful insurance company executive, 
for even without anything to guide him 
besides his own meagre experience, he 
had the foresight to detect weaknesses 


in the plan on which the association 
started, and what is more, the courage 
to correct such fundamental mistakes 


which could not have been known at the 
beginning. 

Then, just as the Northwestern was 
emerging from its swaddling clothes mis- 
fortune overtook these two pioneers in 
health and accident insurance. That is 
so often the case. When Mr, Cliff had 
been in the business fifteen months his 
associate was taken ill with nervous pros- 
tration which later developed into quick 
consumption and he never returned to 
the office. He was advised to go to 
California, so at his request and terms 
Mr. Cliff purchased his good will in the 
business on a promise to pay him when 


he could. That was in 1893 when a 
panic struck this country. The associa- 
tion’s business fell off 50% in three 


months but the loss was more than made 
up in a year’s time. The good will con- 
sideration was paid off to the former 
associate, before he passed away, and also 
$1,000 to his widow. 

The foregoing presents the main points 
in the early business life of V. D. Cliff. 
It is an inspiring picture. And now 
enters another chapter: the launching 
of the Detroit Conference, which later 
became the Health & Accident Under- 
writers Conference. Its prime movers 
nearly forty years ago were V. D. Cliff 
and his friend, D. E. Thomas who was 
then president of the National Casualty. 
Here’s the story of its birth as related 
by Mr. Cliff: 

Detroit Conference Stabilizing Factor 

“We were having lunch together in 
Detroit and the question of the demor- 
alized condition of health and accident 
companies from a competitive stand- 
point was freely discussed between us. 
I remarked that unless something were 
done, and promptly, that the business 
would go to wreck and ruin because 
nearly all the companies were at one 
another’s throats. 

“We two called a meeting of executives 
of leading companies to meet in Detroit. 
Although we wrote to about thirty com- 
panies only six responded to the first 
call. But we kept on persistently, urg- 
ing and appealing to the others to join 
our ranks and ultimately succeeded. In 
course of time the bitterness that had 
existed was broken down, and a spirit 
of good will and respect for one another 
based on the principles of the Golden 
Rule was created and practiced.” 

For the first fifteen or eighteen years 
of the Conference’s life Mr. Cliff never 
missed a meeting. He was chairman of 
the executive committee for many years 
and on the board of directors for nearly 
twenty years. He drafted many of the 
original health and accident policies, in- 

(Continued on Page 34) 


New Texas Lloyds 


A new Lloyds organization known ag 
Industrial Lloyds has been organized jn 
Dallas by Temple H. Morrow and 
Edward C. Hilman, officials of Traders 
& General, a stock company. The new 
group has reinsured the business of the 
Industrial Indemnity Exchange, a recip- 
rocal inter-insurance exchange, being a 
partnership composed of Messrs. Mor- 
row and Hilman, writing casualty lines, 
workmen’s compensation especially, jts 
1939 premium income was $286,735. 





LLOYD’S WIN DECISION 





Casualty Companies Lose Right to Ap- 
peal from Finding of Appellate 
Court in Illinois 
Surety and casualty companies ques- 
tioning the right of Lloyd’s London, to 
operate in Illinois received a legal set- 
back recently when the Illinois Supreme 
Court refused to grant them leave to 
appeal a previous decision of the Appel- 
late Court which affirmed a decision of 
the Sangamon County Circuit Court. 
This decision held that only the Director 
of Insurance,. Ernest Palmer, has the 
right to question whether Lloyd’s may 
operate in Illinois. The trial court also 
had held the license of Lloyd’s to be 

valid in Illinois. 

The case originated in the circuit court 
in 1938 as a quo warranto proceedings 
to question the validity of a relicensing 
order granted to Lloyd’s by Director of 
Insurance Palmer December 28, 1937. 
The casualty companies had contended 
that Lloyd’s has not compiled with in- 
surance code regulations in Illinois, and 
therefore should not be allowed to oper- 


ate in that state. The nominal plain- 
tiff in the case was a Springfield at- 
torney, John W. Barber. Named as de- 


fendants were about 1,700 individuals 
listed as Lloyd’s underwriters. 





15% QUARTERLY DIVIDEND 
The American Fidelity & Casualty of 
Richmond, Va., has declared a regular 
quarterly dividend of 15% payable to 
stockholders of record June 30. 


Arnold & Yearwood Top 
Agencies of Federal L. & C. 


Leading in production this year among 





Federal Life & Casualty agencies is the 
firm of Arnold & Yearwood, 110 East 
Forty-second Street, New York City. 
Handling the metropolitan area, Newark 
and Jersey City, a total of 260 agents 
report their A. & H. 
office and there are about 500 accounts 
with insurance brokers. Key men in the 
setup are S. W. Arnold and Ivan L. 
Yearwood, both of whom have demon- 
strated their fitness to manage Federal’s 
largest agency. 

Eighteen years in the A. & H. busi- 
ness, Mr. Arnold came on to New York 
from the Detroit home office in 1931 to 
take over supervision of New York busi- 
ness upon the death of the manager. 
Two years later Mr. Yearwood came into 
the picture, having previously been in 
the insurance brokerage business and in 
Wall Street. The two hit it off satis- 
factorily in a six months’ trial period, 
entered into a partnership in October, 
1933, and have since put in plenty of 
hard work and long hours in establish- 
ing the Federal Life & Casualty in 
Greater New York. 

Arnold & Yearwood maintain several 
departments doing a sizeable volume of 
business. The life division is guided by 
Mr. Arnold, the accident and health by 
Mr. Yearwood, and both are personal 
producers as well as resident agency 
managers. Hospitalization insurance is 
managed by Nathan Moss and Benjamin 
Giniger and the radio department, estab- 
lished a year ago, by Mark Rose. He 
directs daily broadcasts over three local 
stations and the leads received therefrom 
are followed up by a specially trained 
sales staff. 
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Opening Ceremonies at Aetna Cos. 
New Building in N. Y. Began June 28 


Opening ceremonies for the Aetna Life 
Affiliated Companies’ new office building 
at 151 William Street, New York City, 
began Friday, June 28, with an inspection 
of the building by the board of directors 
and others, and will conclude with a 
formal reception at the building on Mon- 
day, July 8. 

Directors who took part in the tour 


of inspection were as follows: Morgan 
B. Brainard, president, James H. Brew- 


ster, Jr., vice- “we and treasurer, 
and W illiam E. sulkeley, vice-presi- 
dent and ol ly Aetna Life Affiliated 


Enders, chairman 


Companies; John O. : 
Hartford National 


executive committee, 
Bank & Trust Co.; Richard M. Bissell, 
president, Hartford Fire; William R. C. 
Corson, president, Hartford Steam 
Boiler; Edward M. Day, attorney, Day, 
Berry & Howard; Henry H. Conland, 
president, Hartford Courant Co.; and 
Roy C. Wilcox, vice-president, Interna- 
tional Silver Co. 

Other members of the inspection party 
included: Vice-Presidents S. F. West- 
brook, Rawdon W. Meyers, James B. 
Slimmon, Murray Waters, and C. B. 
Morcom; J. E. Lewis, vice-president in 
charge of the New York office, and his 
four assistant general managers: Eugene 
H. Mathews, Harry F. O’ Malley, William 
A. Riordan and Claude T. Spaulding. 
Also John S. Turn, retired vice-president 
of the New York office; Walter S. Paine, 
manager, engineering and inspection de- 
partment at the home office; R. H. 
Keffer and K. A. Luther, Aetna Life 
general agents in New York City; John 
W. Cross and Daniel P. Higgins, archi- 
tects of the building; and Lou R. Cran- 
dall and Edwin J. Beinecke, heads of 
the George A. Fuller Co., and Carl 


3randt, in charge of construction for the 
Fuller Co., the builders. 
Directors Held Weekly Meeting 

Immediately following the tour of in- 
spection, the board of directors held 
their regular weekly meeting in the con- 
ference room on the mezzanine floor 
following which there was a luncheon 
at the Drug & Chemical Club for the 
inspection party. 

In the evening from 5 to 7:30 p.m., a 
party was held at the new building for 
the 900 members of the Aetna’s New 
York staff. A buffet supper was served 
and there was music for dancing. Presi- 
dent Brainard, company officials and a 
number of directors attended. 

On Monday, July 8, a formal reception 
marking the opening of the new build- 
ing will be held from 3 to 5 p.m., which 
will be attended by several thousand 
invited guests, including agents and 
brokers, company executives, 0. cials of 
state insurance departments, representa- 
tives of company organizations and of 
the press. 

New Bldg. Open for Business July 6 

The actual moving from the present 
offices at 100 William Street is being 
done tonight July 5, and the new build- 
ing will be open for business Saturday 
morning, July 6. 

The new structure will house the 
down-town New York offices of the 
Aetna Casualty & Surety Company, the 
Standard Fire and the Automobile of 
Hartford. The R. H. Keffer General 
Agency of the Aetna Life will also have 
offices in the new building. The Aetna 
Life’s uptown New York offices at 60 
East 42nd Street, in charge of General 
Agent K. A. Luther, will remain at the 
same location, as will the 42nd Street 
branch of the casualty, fire and marine 
departments of the companies. 


H. P. Jackson Planned 
Safety Council Meeting 


WAS STAGED IN NEWARK, N. J. 





Industrialists, Housewife, School Boy and 
Nurse Participate in Program; J. J. 
Hall Guest Speaker on Auto Deaths 





One of the most interesting programs 
staged by the Newark (N. J.) Safety 
Council was put on at its sixteenth annual 
recently with David 
A. Patton, council president, presiding. 
John J. Hall, who heads the special 
service department of the National Con- 
servation Bureau, was a guest speaker 
pinch-hitting for Julien H. Harvey, man- 
aging director of that bureau. Program 
chairman was Harold P. Jackson, presi- 
dent, Bankers Indemnity, a member of 
the American of Newark Group. Mr. 
Jackson’s interest in safety and accident 
prevention is of long standing. 

Toastmaster Patton presented the 
Council’s report in unique fashion being 
testimonials to the results of the work 
done by the council from representatives 
of five groups. These sneakers were 
heard: M. A. Marsh of  Pittsbureh 
Plate Glass Co., who spoke for industrial 
plants; Mrs. R. A. Higgins for house- 
wives; James Johnson, 7-year-old pupil, 
for school safety—reading his own re- 
port; Guido Emanuelli of Pyrene Manu- 
facturing Co. for the motor vehicle 
safety division, and Miss Ernestine Abt, 
Citv Hospital nurse, for the public safety 
division. The industrial executive’s view- 
point was presented by H. C. Beal, works 
manager of Western Electric’s Kearny 
(N. J.) plant. 

John J. Hall, stressing the value of 
law enforcement, said that coupled with 
education, it will lessen traffic fatalities. 
He was not discouraged over the fact 
that 1939 traffic deaths were more than 


luncheon meeting 


Re-elect F. L. Jones as 
Safety Council Head 


W. J. FALVEY AGAIN SECRETARY 





Greater N. Y. Organization Has More 
Insurance Men on Directorate than 
Heretofore; Holds Annual Meeting 


Frank: L. Jones, vice-president, Equi- 
table Life Assurance Society, was re- 
elected president of the Greater New 
York Safety Council at its recent an- 
Also re-elected was Wal- 
lace J. Falvey, Massachusetts Bonding, 
to post of secretary. President Jones 
rendered a report on the council’s ac- 
tivities during the past fiscal year, in- 
dicating healthy progress. Among the 
newly elected vice-presidents is Charles 





nual meeting. 


R. Wilder, vice-president, Liberty 
Mutual. 
More insurance men than heretofore 


have been elected to the council’s board 
of directors, the list including: Dr. 
Donald B. Armstrong, vice-president, 
Metropolitan Life; Walter F. Beyer, 
vice-president and secretary, Home of 
New York; Floyd N. Dull, vice-president, 
Continental Casualty; W. H. Galentine, 
vice-president, Globe Indemnity ; Richard 
V. Goodwin, vice-president, Fireman’s 
Fund Indemnity; C. E. Hodges, presi- 
dent, American Mutual Liability ; Lew 
R. Palmer, conservation engineer, Equi- 
table Society, and William Schiff, presi- 
dent, Schiff, Terhune & Co., New York 
insurance brokers. 





in. 1938 saying: This did not mean im- 
provement wasn’t shown because there 
was a 7% increase in gasoline consump- 
tion in 1939. But during the first three 
months of 1940, he said, traffic deaths 
have increased 7% over the same period 
of 1939. In New Jersey the fatality 
trend for the first four months is lower 
than a year ago, with Essex County 
showing the biggest improvement. 
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Accident és Health Sesmsiniize Vows 








Interesting Careers of New Officers 
Of Health @ Accident Conference 


Starting out its 1940-41 season the Health & Accident Underwriters Conference 


has both able leadership and 
months ahead. Its new officials, 
tive Secretary Harold R. Gordon, 


a constructive program of activity 
who will receive the unstinted support of Execu- 
are seasoned executives in the 


planned for the 


A. & H. field and 


The Eastern Underwriter presents below the highspots of their respective careers: 


President Paul Clement 


Paul Clement hails from 
Minnesota and has been in accident and 
health insurance for nearly twenty-five 
years. He has spent his entire business 
career in Minneapolis, where he was 
born and is a graduate of the Minne- 
sota College of Law. His early business 
experience was in banking and in 1915 


President 


PAUL CLEMENT 


he joined the Minnesota Commercial 
Men’s Association as cashier. He be- 
came office manager and a director and 
was elected secretary in 1932. He has 
also been secretary-treasurer of the 
American Benefit Association for eleven 
years. That association was a running 
mate to the Commercial Men’s and was 
to insure women and the more hazard- 
ous occupations not eligible to the Com- 
mercial Men’s which was restricted by 
law to accepting only commercial trav- 
elers, professional men and similar select 
risks. He is now secretary and general 
manager of the Commercial Men’s. 

Ever since 1917 Mr. Clement has been 
attending meetings of the Conference 
and has during much of the intervening 
time taken a lively interest in its af- 
fairs, serving for a long time as an 
executive committeeman and last year 
as chairman of that committee. In ad- 
dition Mr. Clement is now president of 
the International Federation of Com- 
mercial Travelers Insurance Organiza- 
tions and has also been active in the 
International Claim Association. 

In his home town he is treasurer of 
the Minneapolis Claim Men’s Associa- 
tion and recently formed the Twin City 
Accident & Health Club consisting of 
agency managers and supervisors of A. 
& H. companies in Minneapolis and St. 
Paul. He is a member of Phi Beta 
(amma, legal fraternity, and secretary 
of its local alumni chapter. 


J. M. Powell in Line for 
’41 Presidency 


Executive Committee Chairman John 
M. Powell, like so many other leaders 





in insurance, began life on a farm. He 
worked his way through college hoeing 
weeds at $1 a day and also teaching 
school. His initial actuarial training he 
received from the Travelers in 1915-20. 
During the World War he was instruc- 
tor in mathematics in the Field Artillery. 
Then he became actuary of the Colum- 
bian National and was a member of the 
actuarial committee, Bureau of Personal 
Accident & Health Underwriters. 

Twice Mr. Powell has headed the 
Actuaries Club of Massachusetts and 
Northern New England Companies. He 
was elected president of the Loyal Pro- 
tective Insurance Co. in 1931. Four years 
later he organized and became president 
and actuary of Loyal Life, which two 
companies were joined making the Loyal 
Protective Life. He has been secretary 
and vice-president of the Health & Acci- 
dent Underwriters Conference and is 
chairman of its non-cancellable reserves 
committee. He engages in a variety of 
sports and has three sailboats. Mr. 
Powell’s election to executive committee 
chairmanship puts him in line for Con- 
ference presidency in 1941. 


F. B. Alldredge Native Iowan 


First Vice-President F. B. Alldredge 
is a native of Iowa. After graduation 
from the University of Iowa he entered 
the A. & H. insurance business with the 
Great Western of Des Moines serving 
for several years as auditor. He then 
purchased the Home Casualty, Omaha, 
and sold his interest there in 1918 to 
enter the Officers Training Camp. After 
the war he became vice-president of 
Lion Bonding & Surety, Omaha, in 
charge of the A. & H. department. Two 
years later he became general agent for 
the National Casualty in several states, 
resigning in 1926 to become superintend- 
ent of agents in San Francisco for the 
Occidental Life of which he was later a 
branch manager and is now superin- 
tendent of the health and accident de- 
partment. 


Trone’s Silver Anniversary 


Second Vice-President D. G. Trone 
left Minneapolis before the Conference 
meeting closed, went on a short vaca- 
tion and did not know that he had been 
elected to office until he received a let- 
ter from The Eastern Underwriter. He 
has been in accident and health busi- 
ness since 1915 and except for two years 
of service in the World War has been 
continuously with Indiana Travelers 
Assurance, where he began as a clerk. 
He has been claim manager, assistant 
secretary and was elected secretary in 
1926. This year marks his silver anni- 
versary in the business. He has served 
on several committees of the Conference, 
heading in 1938 the special hospital in- 
surance committee. In 1939 he served 
as president of the Indianapolis Accident 
and Health Club. He lives in Indianap- 
olis where he engages in a number of 
civic activities. 

Mr. Trone’s civic activities include the 
local C. of C., the Optimist Club of In- 
dianapolis (of which he is past presi- 
dent) and Butler University “B” Men’s 





1941 A. & H. WEEK SET 
Accident & Health Insurance Week 
for 1941 has been scheduled for March 
24-29, 





99 John Street 


CAPITAL 
Surplus 


Reserve for Losses . 
All Other Liabilities 


CASUALTY 





cAMERICAN 


RE-INSURANCE CoO. 


Robert C. Ream, President 


DECEMBER 3ist, 1939 
Voluntary Contingency Reserve 


TOTAL ADMITTED ASSETS 


NOTE: Securities carried at $361,062.50 in the 
above statement are deposited as required by law. 


FIDELITY 
Re-Insurance 


New York 


$2,000,000.00 
4,925 022.53 
500,000.00 
4,411,967.35 
2,659 228.69 
14,496,218.57 
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Association. Golf, fishing and “buddy- 
ing” with his ll-year old son are his 
hobbies. 


Davis Record-breaker as Agent 


O. F. Davis came into the 
business at age 21, starting as an agent 
in 1921 of the Commercial Health & 
Accident, Springfield, Ill. That company 
merged with the Mutual Life of Illinois, 
the name was changed to Abraham Lin- 
coln Life and that was reinsured in 1935 
by the Illinois Bankers Life. As an 
agent Mr. Davis distinguished himself 
by winning every contest run by _ his 
company while he was in the field. When 
he left the field in 1925 he had $40,000 
of H. & A. premiums in force, all writ- 
ten personally. 

His first home office post was in 1923, 
being A. & H. department manager, which 
post he holds now with Illinois Bankers 
Life. In 1929 he also became assistant 
agency director of Abraham Lincoln Life 
operating in the life department of his 
company as well. He was elected a 
director in 1934 and served as agency 
director until reinsurance of the Abra- 
ham Lincoln by Illinois Bankers in 1935. 

If being the father of three children, 
motor boating, and playing golf are 
hobbies, Mr. Davis has three of such. 

He has long been active in the Con- 
ference and will long be remembered 
for his able chairmanship of its agency 
management committee during the first 
two years of its existence. Started in 
1937, this is one of the most active com- 
mittees of the Conference. 


Secretary 


Executive Committeemen 


New members of the Conference ex- 
ecutive committee include James E. 
Powell, Provident Life & Accident, im- 
mediate past president; H. P. Skoglund, 
North American Life & Casualty, and 
A. D. Johnson, United Insurance Co. of 
Chicago. Holdovers on the committee 
include S. C. Carroll, Mutual Benefit H. 
& A.; George F. Manzelmann, North 
American Accident; L. D. Cavanaugh, 
Federal Life of Chicago, (all three be- 
ing past presidents of the Conference) 
and W. G. Alpaugh, Inter-Ocean Cas- 
ualty. 

Among the new directors A. D. John- 
son’s career dates back to 1901 when he 
started as a personal producer of the 
New York Life in Chicago. After serv- 
ing as a Y.M.C.A. athletic director in 
the World War Mr. Johnson joined 
forces with O,. T. Hogan in launching 
the United with which organization he is 
secretary and Mr. Hogan president. 
Among outside activities Mr. Johnson is 
active in young people’s work, 32nd 
degree Mason and Shriner; member of 
— Shore A.C. and Medinah Country 

ub 





HOODOO DAY SEPT. 13 


The first 1940 Hoodoo Day drive in 
which agents seek to sell thirteen A. & 
H. applications is set for Friday, Sept. 
13. This special observance has been a 
fine sales tonic to A. & H. producers for 
several years past. 


New Policy 


(Continued from Page 29) 
forms and methods of coverage may con. 
tinue to use them without interruption, 
The same rates, underwriting rules and 
commissions apply as to the separate 
policies. 

Notable Changes 

In a statement accompanying the new 
contract it is pointed out: “Any such 
combining of coverages into one con- 
tract (as this policy does) results in a 
dropping of some specific conditions and 
a harmonizing of the provisions of the 
separate contracts with the final cover- 
age a bit broader than the sum total of 
that given in the separate contracts, The 
comprehensive dishonesty, disappearance 
and destruction policy has been no ex- 
ception. Notable changes include: 

(1) The forgery insuring agreement is made 
underlying or primary to the fidelity insuring 
agreement. This change, it is felt, should avoid 
some of the complexities now involved where 
forgery loss by an employe is covered under 
separate fidelity and forgery bonds. 

(2) A joint assured clause has been included 
in the policy. 

(3) Except in case of merger or consolida- 
tion, coverage is afforded without additional 
premium until next premium anniversary date 
for additional officers and employes added mi¢- 
term. 

Who May Be Assured 

The comprehensive dishonesty, disap- 
pearance and destruction policy, a stand- 
ard form, may be issued to any assured 
except: 

1. In favor of, or on behalf of, any Federal 
or public official, their deputies or employes, or 

2. Any organization eligible for a banker's 
or broker’s blanket bond, provided, however, 
that the policy may be issued to insurance com- 
panies, foundation and endowment funds, even 
though such organizations are eligible for 4 
banker’s blanket bond. 

It is further pointed out: “The rules 
and rates of the Surety Association and 
Towner Rating Bureau will apply to 
Insuring Agreements 1 and 5, and the 
rules and rates of the National Bureau 
will likewise apply to Insuring Agree- 
ments 2, 3 and 4, and permissible en- 
dorsements, to the same extent as ap- 
plicable to the specific risks under sepa- 
rate policies. Tentative rates may be 
quoted under the rules governing the 
issuance of the new policy for the pur- 
pose of estimating the approximate cost. 
Under Jurisdiction of Joint Committee 


A joint committee composed of six 
companies, three appointed by the Na- 
tional Bureau and three by the Surety 
Association, shall have jurisdiction over 
this policy. The policy form being 
standard shall not be amended (except 
by standard endorsements) in any way 
without specific and advance approval 
of this committee. All questions regard- 
ing the policy form shall be submitted to 
the joint committee through the man- 
ager of the burglary division, National 
Bureau or the Secretary of the Surety 
Association, and shall be disposed of 
promptly by a majority vote of the full 
committee. 
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“Unforeseen events... need not change 


and shape the course of man’s affairs”’ 





INVISIBLE HANDS 


An unmistakable hum in the night...through gray clouds 
in a moonlit sky tiny red and green lights glow...glow and 
disappear in the darkness, as—swiftly and surely—the night 
plane to Los Angeles, to Chicago, to Miami, flashes by. . . 

Swiftly and surely. For at the controls are not only a 
competent pilot and co-pilot, but—in addition—invisible 
hands ... hands that have very materially helped bring to 
aviation in this country its remarkable record of progress. 


For progress and development in any industry are almost 


always in direct ratio to the degree of financial responsibility 
that industry can establish. 

The Maryland always has been closely associated with 
aviation...providing all-important insurance coverage...be- 
ginning with mechanics and other airport personnel and 
extending to the airliners themselves and their passengers. 

As aviation continues to grow, insurance keeps pace . . . 
developing new and necessary protection for aviation and 


the air traveler. Maryland Casualty Company, Baltimore. 


The Maryland writes more than 60 forms of Casualty Insurance and Surety Bonds. Over 10,000 Maryland Casualty agents and 


brokers can help you obtain protection against unforeseen events in business, industry and the home. 


THE MARYLAND 





This advertisement appears in TIME * FORTUNE * BUSINESS WEEK and FORBES during the month of July 























Page 34 









& a NNR SS 


ka oak a 





THE EASTERN 
UNDERWRITER 


















July 5, 194 








Get the 
on the 


jump 


summer “slump 


Only a small part of the people 
are “out of town” at any one 
time. There IS business to be 
had by the Agent who goes 
after it. Indemnity Agents 
have an extra incentive to keep 
on “keepin’ on” in the Merits 
and Gift Awards they can ob- 


tain in our 


“We're 20 in ’40 and going 
like 60” Sales Campaign 


The public’s insurance needs 
do not lessen in the summer 
months; in fact, the need for 
some forms is actually greater 
during the summer vacation 
period. Get busy — get the 
business — and get more Gift 


Awards for yourself and fam- 


Casualty 
kidelity 
Surety 





CAPITAL $2,500,000 


Indemnity 
Insurance Company 
of North America 

PHILADELPHIA 


We are anxious to assist the Agent 
or Broker in securing coverage for 
unusual propositions. 








OA, the ravlsec flaw “Firing shine _ 








Bonding Field Left 
Almost Unsolicited 

AGENTS MISS GOOD BUSINESS 

Spencer Welton Demonstrates in Many 


Ways that Opportunities Are to 
Be Found Everywhere 





Spencer Welton, vice-president Massa- 
chusetts Bonding & Insurance, says that 
producers need to find “tacks of ambi- 
tion instead of cushions of complacency 
in the seats of their office chairs.” Ad- 
dressing agents of the New England 
States in convention at Poland Spring, 
Me., last Friday (June 28), he declared 
that agents could readily write much 
more fidelity and surety business. He 
said that 90% of that business is now 
written by 10% of the agents licensed 
to write it. It is possible to write a 
few bonds in every small town. In the 
last two years certain bonding companies 
paid $3 520,570 under fidelity bonds, The 
same defalcations cost the employers 
$52,468,605, so it is evident that as a 
class they were much under-insured. 

What Credit Men Found 

The survey made by the National 
Association of Credit Men was discussed 
by Mr. Welton to prove his point on 


under-insurance. In this survey it was 
found that fidelity bond protection is 
needed more than any other kind of 


insurance, and that most employers are 
never solicited for fidelity bonds. Many 
agents don’t write bonds because they 
think the whole bonding business is too 
technical. Mr. Welton further declared 
that “there is a lot that is technical 
about the bonding business to be sure, 
but it is possible to write a substantial 
volume in those lines without qualifying 
as an underwriting expert. 
Real Professionalism 

“It is just sheer wastefulness to take 
the time, make the effort and spend the 
money to get a client on your books 
if, when you have done so, you fail to 
sell him all the coverage he ought to 
have in every line in which he needs 
protection. Even though we are coming 
more and more to regard and describe 
our business as a profession, we are 
after all primarily merchants. 

“We can’t practice our profession until 
we have sold the prospect the idea that 
he needs the service we are equipped to 
render, and the merchant who lays in a 


complete stock of superior goods and 
then leaves half that stock to gather 
dust on the shelves below the counter 


isn’t a business man at all. 

“If it is true that our business has 
become a department store, why not 
adopt and adapt some department store 
selling methods? Make fidelity bonds 
the leader one week and push them. 
Make a special drive on public official 
bonds in election years but well in ad- 
vance of election time. Devote one week 
to seeing what can be done to develop 
court bonds and so on all along the line. 

Fix a Plan; Work It Systematically 

“It all sums up to fixing on a_plan 
and working it systematically. When you 
go home, go over the list of all your 
present clients, consider which ones 
ought to be carrying fidelity protection 
and then go out and sell it to them. 
When you have exhausted the possibili- 
ties among your own clients, take your 
home town telephone book, turn to the 
business directory, try to decide which 
people ought to have fidelity bonds, make 
up a list of names and start on them.” 
The speaker also maintained that the 
agent who knows casualty lines but 
hasn’t written bonds will find the fidel- 


ity lines the best ones to start with. 
Continuing he said: 
Present Year Favorable 
“This is a presidential year. That 


means big official bonds of all kinds, and 


N. B. McCulloch Returns 
To Local Agency Field 


Norman B. McCulloch has returned to 
the local agency field after being with 
the home office of the Globe Indemnity 
for the past year and a half as produc- 
tion manager. This week he and Thomas 
O’Berry, well known agent of Goldsboro, 





NORMAN B. McCULLOCH 


North Carolina, formed an agency known 


as O’Berry & McCulloch, Inc., which 
will maintain offices in Raleigh and 
Goldsboro. The agency represents as 


general agents the Globe Indemnity and 
the National Surety Corp. Mr. McCul- 
loch will reside in Raleigh and have 
charge of the office in that city. 

3efore coming to the Globe’s home 
office on January 1, 1939, Mr. McCulloch 
was vice-president of the Engle & Ham- 
bright agency of Lancaster, Penna., as 
well as being one of the outstanding 
local agents of the State of Pennsyl- 
vania. Joining Engle & Hambright in 
1928 after four years of sales work with 
the Armstrong Cork Co., he entered into 
local agency work with a vigor that is 
one of his chief characteristics. Before 
long he had made a wide acquaintance 
with both agents and home office people. 

In 1932 Mr. McCulloch became a mem- 
ber of the board of directors of the 
Pennsylvania Association of Agents, 
serving on public relations, legislative, 
membership, conference and other com- 
mittees. He was elected vice-president 
of that association in September, 1938. 
In the National Association of Insur- 
ance Agents he was a member of the 
membership committee in 1936 and 1937, 
and in 1938 was chairman of its pub- 
licity and education committee. He has 
appeared on programs of many state 
association meetings as speaker on in- 
surance selling methods. 

Mr. McCulloch is a graduate of the 
Wharton School of the University of 
Pennsylvania in 1924. 


the time to start to work on them is 
now. Contract bond premiums on big 
public work are bigger now, than ever 
before in our history. Throughout this 
year, much road work will be done and 
private work, requiring bonds, is on the 
up-grade. There has never been a time 
when conditions have been better for 
the agent who wants to build his volume 
to build it along surety lines. 

“Agents who write surety bonds are 
today operating in pretty nearly ideal 
surroundings. Government and_= state 
work projected for the rest of this year 
and next year will reach unprecedented 
proportions. Nevertheless it is estimated 
that 80% of the construction work in the 


V. D. Cliff 


(Continued from Page 30) 
cluding tables of rates and_ benefits 
which were later adopted quite generally 

Company Merger Moves 

The Northwestern of Duluth was the 


first health insurance company to fp 
licensed in New York as well ag jp 
many other states. In 1899 Mr. Clg 


realized that Duluth was far distant from 
the center of population, so he decided 
to merge the Northwestern with the 
Metropolitan Accident which wrote ag. 
cident insurance only and was located jn 
Chicago, and then Continental Assurance 
Detroit, which was operating a hospitaj 
insurance business among men working 
in the lumber camps of Michigan. 

Following merger of those three com. 
panies the hospital plan was abandoned 
and health and accident insurance was 
substituted, the name of the new com. 
pany being Continental Casualty, Chi- 
cago, which is now one of the country’s 
leading companies. Mr, Cliff became its 
general manager for a time, following 
which he sold his interest and _ shortly 
afterward purchased an interest in the 
United States Health & Accident, Sag. 
inaw, Mich., when it went on a stock 
basis. He remained with that company 
for five years during which its business 
increased from $30,000 to $80,000 a month 
premium income. 


Federal St2rt-d in 1906 


He then, in 1906, organized the Fed- 
eral Casualty, Detroit, which is now the 
Federal Life & Casualty, starting the 
company from scratch without a policy- 
holder or an agent, with capital of $100- 
000 and surplus of $15,000. Mr. Clif 
purchased a couple of small mutual 
health and accident companies shortly 
after forming the Federal, which gave 
that company a nucleus. The Federal 
paid reasonable dividends to its  stock- 
holders every year for the first twenty- 
six consecutive years, or until the de- 
pression year of 1932 when State Insur- 
ance Departments were requesting all 
companies to refrain from paying divi- 
dends for the time being. Payment of 
cash dividends was resumed in 1936. 

Federal’s total dividends paid since 





organization aggregate about $1,100,000. 
The company has today approximately 
100,000 policyholders, with several thou- 
sand active agents operating from coast 
to coast. At the end of 1939 its ad- 
mitted assets were $1,259,986. 

Mr. Cliff’s fellow executives consist 
of: J. F. Brandmier, vice-president and 
general counsel; F. V. Cliff, vice-presi- 
dent and secretary; W. W. Morse, vice- 
president; Fred Grainger, agency direc- 
tor, accident and health department; 
R. M. Roland, superintendent, life de- 
partment and A. W. Lewis, superinten- 
dent of claims. Most of these key men 
have been affiliated with Mr. Cliff for 
the past twenty years. 





Segrave-Daly Shifted to 
Detroit by National Surety 


Arthur Segrave-Daly, who has _ been 
with the National Surety Corp. for the 
past fourteen months doing production 
work in Greater New York, has_ been 
assigned by that company to its Detroit 
branch office as assistant manager effec- 
tive July 1. Mr. Daly, thoroughly sea 
soned, has had previous sales experience 
with the Maryland Casualty, Fidelity & 
Casualty and the old Independence In- 
demnity with which company he started 
around 1925, 


United States is not bonded. Opportuni- 
ties to write this business are all around 
you, in small towns as well as big ones 
It is a high commission business, Many 
types of bonds renew themselves yeat 
after year. There are many large bond 
premiums, and surprisingly often they 
are found in small towns. A lot of this 
business, particularly in fidelity lines 1 
not originally competitive; you can show 
a man he needs the protection and then 
sell it to him. 
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